


Read “Page 56”—in This Issue 


ardware 


BUFFUM 


CERTIFICATE of tool sales for 
A your store is your receipt of a 


Buffum bill of lading. 





TWO DOLLARS A YEAR 
TEN CENTS THE COPY 














Buffum Tools sell. It isn’t alone because 
their prices are reasonable that you push 
them hard among your customers. It isn’t 


simply because they insure you good profits 
for every sale made. 


The chief reason that Buffum Tools sell is 
that they build business for the dealer. 


Every sale of a Buffum Tool means a sat- 
isfied buyer, who in turn sends other cus- 
tomers for Buffum Tools back to your store. 


Try out these ‘High-Grade Tools For 
High-Grade Workmen” on your own 
shelves. Over two thousand dealers carry 
this line, why not you? 





Buffum Tool Company 
Louisiana, Mo., U. S. A. 





MACHINISTS BALL PEIN 
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“Yes, Madam, seventy 
years of knowing how 
are behind every piece 
of this silverware.” 





Heraldic 
Pattern 











1347 ROGERS BROS. 


SiLitievetirwragakst zB 
HEN your salesmen refer to the seventy-year 
reputation of this ware they give to the customer 
every assurance as to quality. They bring to bear a 
powerful argument that will be featured in sixty million 
copies of the leading magazines in 1917. It takes exclu- 
sive, truthful and convincing arguments like this to make 
sales—and it takes a good product to make them possible. 


For seventy years 1847 ROGERS BROS. Silver plate has had 
the reputation of being the eastest selling merchandise in the store. 


INTERNATIONAL SILVER COMPANY 
MERIDEN, CONN. 
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|NICHOL7ON 


The Imprint of 
File Quality — 


Shrewd merchants find it wise to feature the 
NICHOLSON imprint at the very commence- 


ment of the sale. 


. 


They discover in this familiar stamp a means 
whereby they can gain instant recognition and 
approval resulting in a saving of time and selling 
expense. 


The NICHOLSON trade mark stands for over 
fifty years of specialized experience; stands for 
a guarantee of shape, cut, quality and temper ; 





for maximum ser- 
vice and positive 
file satisfaction. 













Have you read our book- 
let Kile Filosophy? If not, 


by all means getit at once. 


Nicholson File Co. 


Providence, R.1.,U.S. A. 
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UU WALWORTH 
ULL Scientific Heat Treatment 
ee, Adds 


=—— Strength and Toughness 
—= Reducing 


Breakage fo a Minimum 





Best Kaown St Are Easiest 


The Genuine WALWORTH STILLSON (ea a 
Saves Time in Selling — i SER: 


and 
Makes Satisfied Custcmers €- to 10-in. Steel Handle 


Walworth Mfg. Co. 00 “= 
os & 


BOSTON eae 


NEW YORK CHICAGO 36- and 48-in. Steel Handle 
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STEEL SHELL HANDLE, 
SNTERNALLY SUPPORTED 


When you have to sell a prod- 
uct to a man who does not know 
it by reputation, it is always a big 
aid to know that the actual facts 
will convince him. 


Such is the case when you are 


~ COES 
Wrenches 


You can take a Coes wrench in your 
hands and show the customer why the five 
piece construction gives the simplest, 
strongest wrench—why the Coes method 
of upsetting the head of the bar forms the 
metal into its strongest shape, and why the 
high quality steel used in Coes wrenches 
makes a product that has proved 35% 
stronger than any wrench made by com- 
petitors. 


Such are the facts. Are you using them 
to your own best advantage? 


Coes Wrench Company 


WORCESTER, MASS. 


J.H. GRAHAM & CO. 
113 Chambers Street, New York 


J.C. McCARTY & CO., 
29 Murray Street, New York 
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ACCURACY 


in machinists’ tools grows 
more important each day. 
Present manufacturing 
methods make the use ot 
tools of known reliability 
and accuracy imperative. 
No one knows this better 
than the man in the shop. 
That’s why so many ma- 
chinists, toolmakers, manu- 
facturers, mechanical engi- 
neers and experimenters 
insist that the tools they use 
bear the 


World-known 


B&S 
Trade Mark 


Their reputation as good work- 
men finds complete protection 
in the accuracy of Brown & 
Sharpe Tools. 


A stock of our tools is carried at 
our Chicago Office and Store, 


626-630 Washington Boulevard, . 


Chicago, Illinois. 





HATTA 


vids U0ONVONUAUNUOALUULAUUAUAUU UAHA 


There’s a big demand for 
Machinists’ Tools in gen- 
eral and Brown & Sharpe 
Tools in particular. 
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Brown & Sharpe 
Machinists’ Tools 


WE PROTECT THE DEALER 


BROWN & SHARPE MFG. CO. 
PROVIDENCE, R. L., U.S. A. 
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of 500. 





vance of 
heretofore used. 


ten sheep. 


The shear used on this ma- 
chine is the new Stewart No. 7 
ball bearing head. 
keeping with the rest of the 
machine—a great step in ad- 
any mechanism 


The saving of time and gain ciation 
in wool will soon pay for this Bearings in 


Joints and Soli 
machine on as small a flock as tim anamh ‘on 


It is in 


Dealers This Is the Year to Sell 


Sheep Shearing Machines 
And Here Is the Machine to Sell 


Stewart No. 9 Ball Bearing 
Sheep Shearing Machine 


THE MACHINE TO BUY 


This machine is the result of twenty years’ experience and 
experiments in making a hand-power shearing machine that 
will turn easy and shear fast. 


The gears are made of the same tool steel as in the Stewart 
No. 1 horse clipping machine and are enclosed in the same 
manner ; however, the balance wheel is larger, as more power 
is needed for shearing. 


All universal joints of the shaft are ball bearing and the shear 
head itself is also ball bearing, with the result that great power 
and speed are acquired with little exertion. 








Will take care Stewart No 


Sheep Shearin 


Machine. 





e Ball 















Weight, boxed, so lbs. 


The No. 9 Shearing Machine will get 15% more 
wool than can be secured by hand shearing, to say 
nothing of the saving of time and better treatment 


of the sheep. 


The 15% increase in the clip of even a small band 
of sheep will more than pay for a Stewart No. 9 


Machine. 


DEALERS 


Any sane owner of a dozen or more sheep cannot 


help but be interested. 











Price, including Stewart No. 7 Ball Bearing 
Shear Head, 4 combs and 4 cutters, 


$] 1.50 





NEW YORK BRANCH : 





This Machine is Guaranteed to Make 
Good or Money Will be Refunded 


Chicago Flexible Shaft Company 


606 NORTH LA SALLE STREET, CHICAGO, U. S. A. 


16 and 18 Reade Street 



































































HARDWARE AGE May 17, 1917 


Vosghndh eat 








ONEY MEANS 
PURCHASING 
POW ER — purchasing 


power means sales. 









The nation needs now 
the products of the rural 
districts—which means 
increasing purchasing 
power in the small towns 
and on the farms. 









The friend and coun- 
sellor of this accumulat- 
ing country wealth is the 
Hardware Merchant — 
belief rests in what he 
says—especially when he 
offers goods that are 
known. 



















NOLI 




















ZINY nC par Acme White Lead Carpenter-Morton Co. 
eos and Color Works Central Oil & Gas Stove Co. 
Asphalt Shingle Channell Chemical Co. 
Publicity Bureau Congoleum Co. 

Beckwith (The) Co. Cudahy Packing Co. (Old 
Berry Brothers Dutch Cleanser) 
Buffalo Specialty Co. Cleveland Foundry Co. 
Boston Varnish Co. Detroit Vapor Stove Co. 






— Christian 
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me BASIS OF 
SALES IS BELIEF. 


A trustworthy friend 
can best create belief— 
and sales. 


The Christian Herald 
is the trustworthy friend 
of the prosperous de- 


pendable families in the 
small towns and in the 
country. 


Merchants carry the 
goods advertised in the 
Christian Herald. They 
know its introductory 
value—so do manufac- 
turers who advertise in 
the Christian Herald. 


Detroit Stove Works (Jew- Michigan Stove Co. 

ell Stove) National Lead Co. 
Huenefeld Co. Portland Cement Assn. 
Johnson (S. C.) & Son aS eee 
Keystone Varnish Co lina sary : 
aeys ; Sherwood Metal Working 
Kirsch Mfg. Co. Co. 
Lowe Brothers Co. Three-iu-One Oil Co. 
Lucas, John & Co., Inc. Williarason Heater Co. 


Herald— 
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WHAT MAKES A GLASS 
CUTTER CUT GLASS? 


The little cutting wheel. To cut 
glass properly this wheel must be very 
hard and very sharp. To make them 
hard, every Goodell-Pratt Cutter Wheel 
is made of a high grade of tool steel, 
and is hardened by a special process. 
To make them sharp, each one is honed 
twice. Then to make sure that they 
will cut properly, each wheel is tested 
by actually cutting glass. 


The excellent reputation of Goodell- 
Pratt’s Turret Head Glass Cutter No. | 
is but one proof of their quality. 
Goodell-Pratt Cutters and Cutter 
Wheels are not afraid of any test. 


Goodell-Pratt Turret 
Head Glass Cutter 
No. 1, List Price 
$4.00 per dozen. A 
six wheel cutter for 
the price of three 
single wheel cutters. 


Goodell-Pratt Company 


Leoni 


Greenfield, Mass. 


1500 GOOD TOOLS 





May 17, 1917 


HARDWARE AGE 


Emerson’s Mouse-Trap Story 


Applied to WIRE PRODUCTS 


Emerson, the Philosopher, wrote: 


“If a man make a better mouse-trap 


than his neighbor, the world will wear a beaten track to his door.” 


The founders and late proprietors of the 
Grand Crossing Tack Company evidently 
were disciples of Emerson, for they did 
make better wire products, and the well 
informed buyers in thé world of wire, fenc- 
ing, nails and wire products did wear a 
beaten track to Grand Crossing, building 
up there a plant and business worth several 
millions. 


But only those who knew, for the old pro- 
prietors never advertised—never made 
known the really remarkable quality of 
their products to the consuming world. 


If they had, their marked genius as man 
ufacturers and metallurgists would have 
made them world famous. 


Fortunately for us, their men and their 
department heads, trained in the techni 
calities of the business, remain in the pro- 
ducing end of the business; and they have 
been instructed to ‘“‘Keep the Quality ujt— 
better tf possible.” 

Meanwhile, producing-units are being 
increased so that more people may enjoy 
the advantages that only the better posted 
buyers have enjoyed in the past. 


GRAND CROSSING WIRE PRODUCTS INCLUDE: 


Wire Rods 


Square Mesh, Hinge Joint Woven Wire Fencing 
Square Mesh, Hinge Joint Poultry Fencing 


Glidden Type Barb Wire 


Plain, Galvanized and Bright Wire 


Wire Nails of All Kinds 


Wire Staples, Double Pointed Tacks 
Cut Tacks, Rivets, Burrs, Small Washers 


Small Cut Nails 


SEND FOR OUR NEW BOOK ENTITLED, “‘THE FENCE WITHOUT A FAULT”’ 


INTERSTATE IRON & STEEL COMPANY 


GRAND CROSSING WORKS 


GRAND CROSSING, ILLINOIS 
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WHEN ORDERING 


STILLSON WRENCHES 


Demand TRIMO With the 


Steel Frames and Nut Guards 


Of all Stillson Wrenches 
TRIMO is 
the Best 


Send for Catalog No. 133 


MADE BY 


TRIMONT MFG. CO. 


55-71 Amory Street Roxbury (Boston), Mass. 
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Simonds Saws 


Create Good Business 


The store that sells Simonds 

Saws reaps a continual har- 

vest of good-will—that 

N makes good business. There 

har: is always a large measure of 


XB profit and satisfaction, both 


to dealer and customer. 


The makers of 


Oe ce I a menage acter ene 


\S 
Ae 


f ‘awa —— 


\\\ 
\ 


have an 85 year old reputa- 
tion for making satisfactory 
saws. lhe serv: ce they can 
render you in building a 
great saw trade requires no 
comment. 


There is substantial proft for 
you in Simonds Saws. Are 
you ready for our proposition? 


SIMONDS 


MANUFACTURING COM PAN 
pachbase, Shaan 
Five Factories. Eleven Branches. 
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The G. T. D. 
Mark 


means more than ever now on account 
of the extensive advertising of the mark 
and products in the national magazines 
in addition to a larger-than-ever trade 
paper campaign. 


Mark 


MEANS MUCH TO YOU 


It represents the highest quality pos- 
sible to make in screw cutting tools. 

It represents all the prestige and Millions of eee ree regularly secing 
ood will that have been accumulatin G.T.D. advertising in such papers as 
. Saturday Evening Post, Literary Digest, 


for years for Little Giant, Green River, é rhe 
Lichenhies ath Ueuans table, Popular Mechanics and Scientific Amer- 
ican. 


Be ready for the calls for G.T.D. 


tools. 


It represents the most complete line 
—the line that contains the right tap 
or die or assortment for every specific 


purpose. 


Every tool is backed by the experi- 
ence of 45 years of making dependable 
taps and dies. 


Send for,G.T.D. Catalog No. 37. 








If you are not familiar with our pub- 


licity methods, send for the booklet 
“G.T.D. Plans.” 


We have some attractive stickers in 
colors, showing the G.T.D. mark prom- 
inently. Can you use a supply? 


Greenfield VapardDie Gorporation 





| Wells Brothers Co Div 


GREENRIVER 


y & Russel! Mfg. Co 


LIGHTHIN. A.J Smart 1 Co.Div 





Greenfield, Massachusetts. U.S.A. 


NEW YORK-28 Warren St — CHICAGO-I3 So. Clinton St — LONDON-I49 Queen Victoria St 


Canadian Factory — 


Wells Brothers Co. of Canada,Ltd — Galt, Ontario. 
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As applied on inside of door 














ss 





= 


o 
a 


ay 


KS 


es 


sar ; 
thy t 


1 
Jt 


USSW IN 


2 USS EEE -S-ERw 
The Waiting Fly 


waits in vain at the screen door equipped with a 


RUSSWIN 
Screen Door Check 


Liquid Controlled 


Door closes too quick for him—closes with quiet precision. 


Applied to either inside or outside of door. Door may be 
opened to angle of 180 degrees—parallel with casing. Controls 


any door not weighing over 50 pounds. 
Has the mechanical perfection associated with the name 


‘*Russwin.”’ 


RUSSELL & ERWIN MFG. CO., 


The American Hardware Corporation Successor 
New Britain, - Conn. 


CHICAGO LONDON, ENG. 


NEW YORK SAN FRANCISCO 
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Ms applied on outside of door 
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Wickwire Cortland 
Brothers New York 


Inc. 








There's more than one reason for the popularity and selling strength of Wickwire peopues but all 
of them can be traced back to the idea of giving the best value and highest quality possible. 

We mine our own ores, operate our own blast furnaces, open heoath mills, rod and wire mills, etc. 
In short, we control every step in the manufacture, and therefore can regulate the quality from the 
beginning to the end. Nothing but the best is allowed to pass. Ask your jobber for prices. 
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The Worth of Beauty 


The full worth of the beauty of shrubs and flowers is insured by 
Trellises and Guards. Excelsior Rust Proof Trellises and Flower Bed 
Guards are modest in appearance, yet strong enough for all that may be 
required of them, while the Excelsior Rust Proof Finish guarantees 


\ = ease 


Som 
——_\ 
——— 


\\ 


durability. 

Climbing vines can do their best only when given proper support. A 
flower bed surrounded by a Guard of dignified design possesses an air 
of distinction. 

Stock sizes of Trellises are 13 in. and 19 in. wide, of Flower Bed 
Guard are 16 in. and 22 in. high. Galvanized brackets for attaching 
Trellises to house are furnished when desired. Stock rolls of each 75 or 


150 ft. long. 
See that your stock of these products is sufficient to meet the demands 
of spring and summer. If your jobber cannot supply you, write us. 


Wright Wire C eae amed 


Worcester Massachusetts 
Boston New York Philadelphia Chicago San Francisco 
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“Economy begins at Home” 


and 
SCALES 


are the first requisite 


To check up effectively on her purchases 
the housekeeper needs a reliable and 
accurate scale. She’s coming to you to 
buy it. If you show her a Chatillon 
Scale, demonstrate its convenience, its 
simplicity and accuracy, you're going to 
make a sale. 

Preparedness demands that you order 
now. 


JOHN CHATILLON & SONS 


(Scale Makers since 1835) 
85-93 Cliff St., N. Y. City 
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Consists of Only Four Parts 


There is absolutely nothing about 
this latch to get out of order or cause 
your customers trouble. It has no 
springs to break or wear out—no bolts 
with nuts to work loose and drop off 
—no intricate mechanism to become 
weakened under the slamming and 
banging of big heavy doors—it’s 
trouble-proof. 

This wrought steel latch consists 
of only four parts, each electro-gal- 
vanized and japanned, and can be used 
on both sliding and swinging doors 
from 13%” to 2%” thick. Operated 
from either side of the door. 

The inside handle is collapsible and 
lies in a recessed plate flush with the 
surface of the door when not in use. 


The collapsible feature not only 
makes the latch stock-proof but al- 
lows sliding doors to operate without 
interference or danger of tearing the 
inside handle from the door should it 
strike the door jamb. The latch bar 
on the outside locks automatically as 
the door closes and engages the 
keepers securely—can not rebound 
open. 

These and the many other distinct- 
ive features of the McKinney Door 
Latch explained fully in illustrated 
folder “LI’’—write for a copy—but 
put in your order for a stock of the 
latches first. Packed 1 latch with 
screws in a carton, 12 cartons in 
a case. 


McKinney Manufacturing Co. 


Makers of wrought steel hinges, butts, door hangers, 
track, shelf brackets, sash locks and lifts, door mats, 
garage door hardware, door latches, hardware specialties 


Pittsburgh, Penna. 
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Time Now to Sell the Farmer 
this Carborundum Farm Grinder 


Ww" H the Pouble bevel Carborun- 

dum Wheel and the special grind. 
ing device the machine becomes 
a most practical, efficient mower 
section grinder — it will grind every 
tooth in the section que accu- 
rately. 


By simply attaching the extra wheel 
on the shaft the machine becomes a 
handy tool and general purpose gnndet : 


The Carborundum “D” Grinder will grind any edge 
tool on the farm from a mower section to a cold chisel. 


Simple, serviceable, compact, the machine is 
nicely balanced, easy running, attractively finished 
in black. Made complete in our own plant. 


And, of course, it’s fitted with Carbo- 


rundum Wheels — two of them. 








Your farmer customers will want it; it will 
sell in a jiffy, bringing you quick profits. 


Complete, the machine is 
made to retail for $6.00 
—even the price is right 


This is just one of the many Carborundum 
products you should carry in stock. Have you ° 
the complete catalog? 


THE CARBORUNDU 


NIAGARA FALL: 
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WB Siewrses newspaper cuts are a few of a 
series we have included, along with 

suggested copy, in a convenient book for 

distribution among our trade friends. 


DENNsyLvaN]A 


LAWN MOWERS 





We will gladly furnish 


Per 
r= ® freeelectrotypes on request. 


a ~ - 
t d o ° oS 
PENNSYLVANIA ” If you haven't received 


Quality Mowers. 


“Pennsylvania” your copy, please write 
“‘Continental”’ 
“Pennsylvania, Jr.”’ 


‘Golf’’ 

‘*Putting Greens” 
“Horse” 

“Pony” 

“*Undereut Trimmer’”’ 
“Braun Grass Catcher’: 
“Lawn Cleaner” 
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This Gate Sells Itself—Easily 


Examine this gate for yourself—see how it is 
different from all other brands. You will be con- 
vinced—just as you can easily convince your 
trade—that this is absolutely the best gate, with- 
out exception, their money can buy. 


When the average buyer examines 
Show It— this gate it is just as good as sold. 
5 The heavy No. 9g filler appeals to 
That 8 All him. The one inch between line 
wires, at the bottom, is a new idea. No toe-holds for 
the children—no chicks can crawl through. The square 
bottom corners, without seams or malleable joints, com- 
pletely fill the space between posts. Note that the 
wires are headed into place within the gate frame—no 
cumbersome wraps, nuts or screws. The hinge hooks 
are welded direct to the gate frame—a new gate free 
if one breaks off within five years. 


‘ There isn’t a thing to get out of 
Five Year order about this gate—not a bolt, 
Guarantee nut, screw or wrap used anywhere 

about it. The heavy No. 9 filler, 
headed into place under tension, within a frame made 
from one continuous piece of heavy gate tubing—these 
new features make a gate that cannot get out of order: 


No wraps, screws, bolts or nuts used. Heavy 
No. g filler, with only one inch between line wires 
at the bottom. Frame one continuous piece of 
steel tubing. Hinge hooks welded direct to gate 
frame. Absolutely the strongest gate made. 


in fact, will last almost a lifetime, with ordinary usage. 
These are the reasons why Square Deal gates sell so 
easily and why we offer a new gate free if any part of 
this gate gives way within a period of five years. 


All Styles 
general farm purposes. To round 
Farm Gates out the line, we manufacture a 


complete series of Tilt Gates, Ornamental Gates and an 
Automatic Gate to open with auto, rig, or foot power. 
Gate catalog and prices furnished promptly on request. 


How About Wire Fence ? 


The spring building season will probably find you out 
of certain styles of woven wire fencing. Ask for infor- 
mation about local shipments of Square Deal farm and 
poultry fence, barbed wire, staples, steel posts, etc., etc. 
Prices and catalog mailed promptly. 


The above gate is made in all 
standard sizes for walk, drive and 


Keystone Steel & Wire Co., Peoria, Ill. 
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All Concentrated onYOUR Store 


ERE are the five 

largest buyers of 
varnish products. The 
business of any one of 
these classes means a 
great deal to you—but 
Pratt & Lambert Ad- 
vertising does not stop 


there. By means of 
great national publicity and 

y other methods, Pratt & 
Lambert-Inc. bring the trade 
of all five of these buyers to the 
stores carrying the P&L Line. 


e this Business 


i 
it 





if ‘a 


HROUGH national advertising in great magazines if - Wi ‘a He py 


totaling over six million, the home-owner comes to 

look upon Pratt & Lambert Varnishes as the nat- iJ} by 
ural thing to buy. Personal letters, and advertisements , 
in such publications as Factory Magazine, emphasize to 
business men the facts which they have already read in 
the magazines. Our Architectural Service Department 
continually writes letters to each of our country’s ten thou- 
sand architects. Architects and contractors are also 
reached by P&L advertisements in the architectural publications. Seven times a year, seventy thousand painters 
eagerly absorb the helpful information in our painters’ magazine, Varnish Talks; and the final effects of all these 
untiring influences can be focussed on YOUR STORE if you will make it a Pratt & Lambert store and let 
our store helps and selling methods direct YOUR SHARE Of this huge business TO YOU. 


PRATT & LAMBERT. INC. 


Varnish Makers 68 Years 
114 Tonawanda St., Buffalo, N. Y. 


Lcoden “Bgl eigaee 
Get Your Share Bridgeburg, Canada. 


of the great and growing 


ee oe Prattaambert mish roposition 
Quality P 


Pratt & Lambert Dealer 
Sales ¥ Profits | Repeats--- 







Proposition — and do it to- 
day — NOW! 
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ROLLER SKATES 


No. 5. Adjustable. 


A practical model made only of highest quality steel, with 
extra fine leather strap. A perfectly finished and durable 
skate representing the well known high standard quality of 
Union Hardware Company products. 


We are ready to make prompt deliveries 





OUR TOOLS ARE SOLD WHERE QUALITY COUNTS 


THE CYCLOPS NAIL PULLER 
PULLS TRADE 
The most reliable on the market. 


— NO. 50 HACK SAW FRAME 
Quickly set, rigidly held, accuracy Adjustable to take 8 to 12-inch 


assured. blades. The adjustable feature is 


obtained by the use of a pin set in 


the edge of the long end of the 
i frame. This construction gives a 
rigid frame at any adjustment. The 
frame is light, but unusually strong, 


CHAMPION SCREW DRIVER being made of the best cold rolled 
The standard for 35 years. steel. 


We manufacture a great variety of wood turnings, in both 
foreign and domestic woods, in either plain, stained, polished, 
enameled or rubber finish, making a specialty of tool handles. 


UNION HARDWARE COMPANY 


Factory and Main Office at Torrington, Conn. New York Office, 99 Chambers St. 
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VELVET 


SASTORS 


Noiseless! 


“Silence is golden." That is the principle on 
which these casters work. They do not speak, pre 
ferring to allow their good points and features to 
do it for them. 

Their frictionless bearings prevent noise. They 
cannot scratch or mar highly finished floors. The 
roller axle is three times the size of ordinary wire 
rivets used in other casters—built extra strong to 
stand a heavy strain. 


They Sellas Easily 
as They Roll 


And that is saying a whole lot. 
Tell your customers how easy- 
running and noiseless the Dia- 
mond Velvet Casters are, and 
they will be interested. Just 
examine a sample Diamond Vel- 
vet Caster. It will appeal to 
you. We will send that sample 


HHI Hilt Hilt ii| HHH HHI 


4 
\~ 


HATHA 


WH 
Hill 


il 


HIT 


HH} 


on request. 


HANH 


WT 


M.B.Schenck 


Company recgetst No wearing of 
metal against metal. 
Meriden, ae 
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A simple, complete system for retail stores 







The Electrically The New National 
Operated Cash Register 
Cash Register Credit File 
Does fifteen necessary things Cuts out all bookkeeping of 
in three seconds. Customers’ accounts. 





Simple to operate—saves No blotter—no daybook—no 
time. customers’ ledger. 






Forces accuracy—gives quick Every customer's account bal- 
service. anced to the minute. 













Stops leaks—satisfies customers—increases profits in stores. 





Old cash registers taken in part payment. 






Every retail merchant should write us for particulars. 





The National Cash Register Company, Dayton, Ohio 





Cut out the coupon below and mail it to us today 





Dept. 141. National Cash Register Co., Dayton, Ohio. 


Please send me full particulars on SIE eI ee a 








| latest model cash register. 





C] new N. C. R. Credit File. Address. — 
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BICYCLES 





Ariel, Harvard, Reserve, Adelbert and Erie Bicycles 
NO BETTER MADE 


We have them in Stock 


BICYCLE TIRES 


SUITED FOR ALL PURPOSES 


Also the most complete assortment of 


BICYCLE and AUTOMOBILE ACCESSORIES 


to be found anywhere 


The George Worthington Co. 


Hardware 
Established 1829 CLEVELAND 
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The “Salesman” Who 
Says a Lot, But 
Never Speaks a Word 











He’s in your store. 
If he isn’t he ought to be. 


He’s a quiet chap. Always on the job. Your customers 
recognize him instantly. They know the ideal for which he 
stands and believe in it absolutely: 


** Honest Goods at Honest Prices ” 


His name is one of the world’s most famous trade names— 
IVER JOHNSON 


The public knows that when they buy a revolver with this name on 
it they are sure to get a revolver that is absolutely safe, accurate and 
dependable. When they buy a bicycle with this name on it, they know that 
this bicycle is of the highest grade throughout. When they buy a shotgun 
with this name on it, they know that they are getting the best gun value 
obtainable for the price. 


Why not let the silent Iver Johnson salesman help the men on your 
payroll make easier and quicker sales to customers who will be satisfied 
to the limit? 


Have you these catalogs? Indicate which you want: A, — “Arms”; 
B, — “Bicycles”; C, — “Motorcycles.” 


Iver Johnson’s Arms & Cycle Works 
332 River Street, Fitchburg, Mass. 
New York: 99 Chambers St. San Francisco: 717 Market St. 
J 


vy 
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Sturdy [Reliable [earings 


As pioneers in the manufacture of Bearings and Balls, and 
with the experience which results from long association and 
consequent overcoming of the difficulties arising in their de- 
velopment, we have finally succeeded in offering to the world 
our Standard Chrome Alloy Steel Bearings and Balls, which 
have strongly appealed to the progressive manufacturers, who 
place quality and workmanship above everything else. 



































Our business has grown in proportions far beyond our expec- 
tations, and the combination of letters which represent our 
product in the world’s market is universally looked upon as 
indicating a product of distinction and one in which quality 
is carried out to the minutest detail. 


Combined with the use of machinery designed by our able 
engineers, we have also embodied the most advanced and 
best accepted ideas of bearing and ball manufacturing, so 
that we are now fully equipped to meet the demand for our 
products. 


er 
Roller Bearing Co. 


Philadelphia, Pa., U.S. A. 


Makers of S.R.B. Annular Ball 
Bearings, Ball Thrust Bearings, 
Taper Roller Bearings, Steel 
Balls and Rudge-Whitworth 
Wire Wheels. 
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A Back Breaking Job 


FOR A STRONG MAN 


IS CHILD’S PLAY 


WITH A ROSE TIRE PUMP 


‘It’s The Patent Valve’’ 








ON THE MARKET THREE YEARS AND NOW 





THE BIGGEST SELLER IN ITS LINE. 


For Sale By Most Jobbers 


TO SHOW YOU we will send you a sample Rose Pump 
direct from the factory at the regular dealer's price, 
transportation charges prepaid, providing you will send 
us the name of your jobber. 


J. H. Haney & Co., Hastings, Neb. 


Manufacturers 





The Rose Way Rose Tire Pumps, Rose Grease Guns, Rose Fan Belts, and All 
The E. Z. Way Automobile Leather Accessories 














THE E-12 MAKES MONEY 


The convenience and completeness of the E-12 Voss Electric Washer make it 
superior to anything on the market in its sales possibilities. Hardware dealers 
everywhere are making money on it. 

It is the most complete machine that we manufacture,—equipped with two 
galvanized metal tubs; having center drains and plugs; metal drain under platform 
for all three tubs; operator need not handle the water; sliding wringer. It is 
always ready. 

Write for prices and catalogue of our complete line. 


Voss Brothers Manufacturing Company 
DAVENPORT, IOWA 
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Easy to Sell 
Easy to Operate 


The ball-bearing construction makes for easy 
operation. Easy operation makes wringing a 
pleasure for the woman who operates an ‘‘Anchor 
Brand” wringer. Please one woman and she 
will tell another. Now you know why ours is 
the world’s largest wringer factory. 

‘ 


Stock Up On “Anchor Brand” Wringers 
and Make Selling a Pleasure 


Erie, Pa. 






Lovell Mfg. Company 

















TUMBLERS 


White & White 


i Saree 2%x3 —¥%%4 qt. 
OE Ae eee 3144x33%—¥% at. 
Ee ree 354x3%—%% at. 


THE VOLLRATH CO., Sheboygan, Wis. 


TORONTO 
CHICAGO W. E. Bulmer NEW YORK 
167 W. Lake St. 32 Front St., W. 121-3-5 W. 17th St. 
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AMERICAN 


Gasoline Gas Stoves 


Appeal to prospective stove buyers because they are simple and 
durable, neat in appearance, easily kept clean, far more efficient 
than any other style of gasoline or oil stove and absolutely safe. 


There is a real demand for stoves of this type and every sale nets 
the dealer a good profit. 


There are other attractive features which will interest you. A 
postal brings particulars and prices. 


American Gas Machine Co. 
695 Clark Street Albert Lea, Minn. 





A Profitable 


Summer Specialty 


Here is a safe, dependable, easily oper- 
mk, ated, self-heating iron that, for vears, has 
Double Pointed B aie ; % 

Full Polished been a favorite with housewives. 


It is easy to sell—stays sold and nets the dealer a handsome 
profit. Can be furnished in two types, as illustrated, either type 
full polished or fluted, as desired. 





More economical than any other method of ironing. Burns gaso- 


line or denatured alcohol. 
Square Back, Fluted tron 


Get our special dealers’ proposition 
now and share in the big profits that will 
be made in Sun Irons this season. 


Sun Manufacturing Co. 
524 South Racine Ave., Chicago 
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Selll Them 
by tlhe Set 


It isn’t hard. Every mechanic needs the 
entire set in his work, and it resolves itself 
to a question of selling him once or seven- 
teen times. Bring out the value of the case, 
its use in keeping the bits in order and 
near at hand, preventing loss, etc. Try it. 

Forstner Bits are the only bits that are 
not dependent on a center or a level to 
guide them. They cut from the otter rim. 
The entire surface is at work all the time; 
no jagged ends; every part of the work is 
smooth and polished. They bore their way 
through hard, knotty, cross grained wood, 
leaving a smooth hole and clean, polished 
surface. 

Let us send you catalogues. 
through your jobber or direct. 


THE PROGRESSIVE MANUFACTURING CO. 


TORRINGTON, CONN., U. S. A. 














Sets of 9, 11, 17 bits are fur- 
nished In compact cases for 
the convenience of the user 





Order 
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There Are No Pacifists When It 
Comes to Waging War on Flies 


Every man, woman and child are natural enemies 
of the FLY. They know, when he comes, disease and 
sickness follow in his wake. 


Thousands of dollars are spent each year waging 
war on these pests. ST. LOUIS FLY TRAPS are the 


42 centimeter guns of the campaign. 








Are you fully stocked up with St. Louis Fly Traps? 

The big drive will soon be under way, and you know 
es as what comes of being unprepared. Better lay in a big 
q : . supply now. 


ane HAA AA 
a hs vt 








Ludlow-Saylor Wire Co. 


St. Louis Mo. 
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Fig. 185 
Force Pump 












Pumps for Farm, Garden 
and House Water Supply 


Our new 360-page General Catalogue (for dealers only) 
contains complete details of more than a thousand styles 
and sizes of Deming hand and power pumps, and complete 
hydro-pneumatic water systems. 








Deming Pumps fulfill all the pumping requirements of the 
mine, mill factory and farm. Send for new Catalogue /o-day. 


THE DEMING CO., SALEM, OHIO 


GENERAL DISTRIBUTING AGENCIES 
Chicago, Henion & Hubbell Pittsburgh, Harris Pump & Supply Co. 
Buffalo, Root, Neal & Co. New York, Ralph B. Carter Co. 


Agencies in Principal Cities 







One of our many complete hydro-pneumatic systems of water supply. 
Made in capacities from 125 gallons per hour to 60,000 ag per hour. 
Tanks vary from 50 gallons to 20,000 Cc 


Fig. 290 
"Premium" 
Force Pump 


Fig. 450 " Peerless * 
Force Pump 
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Glass Cutters 


and 


Screw Drivers 


described in No. 25 foe dg 
(RESCENI (QMPANY 


QUALITY = SERVICE 


Hack Saw Blades and 


Frames 


Every Tool Guaranteed 








Hand Saws 
Coping Saws 





ee 


Anetta ante seeesedaniobey siti 
WV sana nnnanntenty 
aeeen. 


No, 1—Set of Saws 


PRICES RIGHT 
Prompt Shipments 







Catalogue and Discounts on Request ; 
an, 
Se, 


125 STATE STREET, MERIDEN, CT., U.S.A, 
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AMERICAN 
ScREW 
CompPANy 


WOOD SCREWS 
MACHINE SCREWS 
TIRE BOLTS 
STOVE BOLTS 


PROVIDENCE, RHODE ISLAND 


WESTERN DEPOT: 
69 East Lake Street, Chicago, Illinois 




















WOOD 
SCREWS — 


We are manufacturers— 
that is our business. Quality 
is our aim. We carry in stock 
a full line Iron, Brass and Bronze 
Screws. Try our make. Be convinced 
that Bridgeport Screws are the best. 


Write for price lists and _ discounts. 


Bridgeport Screw Company 


BRIDGEPORT, CONN. 


Tay 3 STN ¥ SERN Dat 
i EAU LES EN Ese eS. Sue ee = oe ue SN 
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SINGLE DRIVE ——- Bos iti DOUBLE DRIVE 


ae TNte Wai ROUND 
> ENOUCTORHOC: ae 
GALVANIZED 


The Leading Conductor Hook 


Better and Cheaper than Malleable. 
As easy to drive as an ordinary nail. 
The only “Direct Drive’’ hook on the market. Weed 
Makes a clean, neat job. Holds pipe in place 
with a firm, sure grip. Strong and dependable. 
The kind of a hook you have always wanted 
Double Drive Square Single Drive Square 
a Ask us for ey 
wooo samples and woop 
prices. 


MILWAUKEE CORRUGATING COMPANY 


Branch at Kansas City, Mo. MILWAUKEE, WISCONSIN 




















QUCURTRETEETTT, . 
- 
_ 


ee Open Hearth 


TEEL SHEET. 


Have not yet been Surpassed 
in their uniformly Good Qualities 


INLAND STEEL COMPANY 


First National Bank Bldg. Chicago. 
Works Indiana Harbor, Ind. & Chicago Heights, Ill. 
Branch Offices. ST.LOUIS-ST.PAUL-MILWAUK EF- STENVER- DALLAS. 


. 
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Bishop’s 
“Greyhound” 
«“s§ — Overleaps All 
Competition 


STRAOE MARE 




















The “Greyhound” 

—a saw with a 

thousand endorse- 

ments—made of the 

finest steel. It has fast, easy-cutting 

qualities. Its hang and balance suit 

the most exacting. See one—examine 

it. You'll want it in your stock. 

Hardware Dealers are the only firms 
with which we trade. 


GEO. H. BISHOP & CO. 


LAWRENCEBURG, 














Keeps Odors In 
~and Dogs Out 


The can that sells / 


CULLEN 
? 
“ep 








as 
Xo, 
4, 
? 
? 


Favorite in apartments and small homes. No burdentocarryit. When filled 
and left in the kitchen, no odors can escape from it—out in the yard, no dogs 
can get into the 


CORCO NESTABLE GARBAGE CAN 


Take one of these cans to your own home, friend dealer, and see why it sells and note 
it’s convenient lightness, and yet how stout it is! Examine the dog-proof cover 
that fits down deep over the rim. It’s the promise of unusual service standing out 
all over this can that makes the retail price so amazingly 
reasonable—that makes it a ready seller; a good buy. 
Four handy sizes— Stocks at all branches — Write. 
Whitaker-Glessner Company 
WHEELING CORRUGATING DEPT. 
Wheeling, W. Va. 


BRANCH OFFICES AND STORES 
NEW YORK ST. LOUIS PHILADELPHIA KANSAS CITY 
CHICAGO RICHMOND CHATTANOOGA 
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A Steady 
Flow of Profits 
From an 

Endless Source 
of Satisfaction 


There's a steady 
stream of profit for 
you in the handling 
of Bulldog, Samson 
and Hodell Chain in 
reel, carton or as- 
sortments. 

Moreover there's a 
satisfied customer in 
the instance of every 


sale. 


Our aim has been to 
establish a new standard 
in chain quality. We be- 
lieve we have done this 

and will be glad to have 
> your opinion after 
examining our 
samples. Shall we 
send them — and 
our prices ? 


-¥, a 
=" 
eg 
San he 
vu urveuaay [Ey AM INTE wrariscs os. 
CLEVELAND OHIO usa. 






























About the same, but 


the prices were differen 


sive makers of high grade hardware store fix- 

tures in the United States, and their goods will 

bear the closest inspection. They are an exqui- 
site example of high-grade cabinet work. 


TH J. D. Warren Mfg. Co. are the only exclu- 


Illustrations of different makes of fixtures may look 
similar, and the lure of price may be offered, but 
don’t be deceived. Investigate Warren’s thoroughly, 
measure up capacity (especially depth), consider 
workmanship and efficiency—and Warren’s will be 
your choice every time. 


Write today for catalog and full information, address 


J. D. Warren Mfg. Company 


Masonic Temple Chicago, Illinois 





























Flashlights and 
Flashlight Batteries 


MAZDA Flashlight 
and Automobile Lamps 


_Write for our interesting propo- 
sition for jobbers and dealers 





Beacon Electric Works 
of National Carbon Co., Inc. 
Factory and Main Office 
132 King Street, New York City 


Warehouse and Branch Office 
11 South Desplaines Street, Chicago, Il. 











Encourage Him 





Some bright boy in your store is show- 
ing a keener desire to know about the 
goods around him than is usually 


found in youngsters. 


This boy is of the stuff that makes 
real merchandisers. Properly tutored, 
he'll develop into a big, broad-gauged 
man able to lift many of the burdens 
you now carry. 


Encourage his continued interest, 
add fuel to his ambition and make 
him more valuable generally, by giv- 
ing him a personal subscription to the 
Hardware Age. 


In many cases a Hardware Age sub- 
scription has been an important factor 
in bringing boys from the ranks. 








May 17, 1917 
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The Sharples Separator has exclusive 
patented advantages which save mil- 
lions of dollars annually to dairymen. 
The demand is spreading throughout 
the country for a separator that skims 
clean at all speeds—and that means 
Sharples! 


The ONLY Separator that skims 
clean at widely-varying speeds—due 


to the wonderful, cream-saving Suc- 


Kennel and Lead tion-feed. 80,000,000 Ibs. of butter 


: are lost annually from turning fixed- 
Chains for Do gs feed separators below speed (as 19 
out of = people do). Sharples will 
ita 
The sale of a staple like chains is as ee ' 
variable as the efforts your salesmen sa re mae mes = 
make in selling it. Sales can be - nas ty a oe tnicknese—et 
peeds. Set cream screw for 40% 
created if you watch your chances and cream, and you unfailingly get it— 
suggest chains for logical purposes. regardless of speed. 
One popular specialty is 


The Triumph SHARPLES 
Dog Chains 


SET clean at any Speed” 
EPARATOR 
Its merit is proved by the fact that 


The ONLY Separator with just one piece 
85% of the chain used in prominent in the bowl—no discs, easiest to clean. 
dog shows is Triumph Chain. 


The small diameter of Sharples Tubular 
Bowl creates double the skimming force 
Think of the number of dog owners in your 
town who are possible customers for you. 


of any other separator—-that means 
Sold them all ? 


closest skimming. 

These are a few of the ‘‘onlys’’ that make 
To aid dealers in selling our dog and kennel a Sharples unbeatable 
chains we have a handsome display board 
which keeps the chains prominently displayed. 





SS SS EES 
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— 


—— 
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ES 
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in competition. 


Sharples advertising is 
educating dairymen to 
the importance of a 
separator that ‘skims 
clean at any speed” 
—that means Shar- 
ples! 

Cash in on this strong 
country-wide demand 
by selling Sharples— 
the modern separator. 


Write or wire. 


—= 


A onl 
2 SP o_o 


4 


If you aren't selling 
this line write to your 
jobber or to us for cat- 
alog and prices. 


— 


ca 





THE SHARPLES SEPARATOR CO. 


WEST CHESTER, PA. 


Sharples Milkers used on over 300,000 cows datly 
Branches: Chicago San Francisco Toronto 
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ae 
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Made in three sizes, 
10, 14 and 22 Qts. 


creasing demand 
the Standard of 


and the Acme of Perfection. 


The Eagle Woodenware Manufacturing Company 


Manufacturers 


HAMILTON, 


QUALITY plus SERVICE equals SATISFACTION 


In offering you our line of goods, we are offering you QUALITY and SERVICE, and 
complete a bg ay only in the selection of goods that have stood the test of time 


In nonant Lo see 8 


SUPERIOR FOLDING WASH BENCHES have the reputation of 
never failing to satisfy. You will find these lines quick sellers and 
big profit producers. 

All of our products are built of high grade material, and are 
guaranteed against all defects and imperfect workmanship. 


et this SATISFACTIO 


IN ERS and BUCKETS COMBINED and 


The in- 
for these goods is conclusive evidence that they are 
Comparison, the Highest point of Mechanical Skcill, 





OHIO, U. S. A. 





Will hold a 10,11 of 12 
inch clothes 



























“Swat the Fly’ crusades are spreading. 
coming season will see the greatest demand for Fly 


Swatters ever known. Be prepared. Stock Atlas 


ATLAS 
10-Cent Fly Swatter 


Fly Swatters. We 


styles—one to retail for 5 cts., 
the other for 10 cts. 
made of the best wire cloth 
with a copper finished handle. 



































The 1o-ct. 
has an extra 
10 ins. 


niture. 


The 5-ct. 


Now is the time to place 
We'll 
quote Prices and Terms. 


Atlas Mfg. Co. 


stock orders. 


New Haven, 





Swatter shown 
long handle— 
It is very neatly and 
securely bound, with soft green 
felt—cannot mar the finest fur- 
Especially adapted for 
parlor or drawing-room use. 
We have made it extra strong 
and flexible—will outlast any 
now on the market. 


Swatter, the best 
ever made to sell at a Nickel, 
has a triangular fold permit- 
ting insertion of your ad if 
desired—a clever idea. 


The 






make two 






Both are 





service. 
make it a big favorite. 





gladly 
devices. 





Conn. 552 Wayne St., 











An easy seller on a big margin. 
your money over fast and keeps your capital 
working. A real money maker. 


There are over 850,000 Royal Irons in satisfactory 
Its simplicity and ease of 
It makes more sales by 
causing women to think of other household 


Write for details of our advertising co-opera- 
tion and for copies of our Manual of Retail Sales- 
manship, free to dealers and clerks. 


The Royal Iron Manufacturing Co. = 
Big Prairie, Ohio 












Turns 






















operation 





















ORDER NOW-—Be Prepared 


Each of the three, LIGHTNING, GEM or BLIZZARD, 
has served the housewives of America for thirty years, 
and, like the cream they create, are in demand in all 


seasons. 



















Any Jobber 
Can Supply 
You 










They are built of the best mate- 
rial and workmanship possible— 
their ingenious construction makes them easy to operate, 
quick freezing and economical to both dealer and user. 
They sell themselves and stay sold! 


This means easy net profits for you 


NORTH BROS. MFG. COMPANY 
PHILADELPHIA, PA. 


Either pair 
a safe 
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Tips For Hardwood And Marble Floors 


Stetson’s Combination Cushion Chair Tips’are made from 
selected sole leather re-inforced with metal bushing. The chair 
is able to move about freely without noise or scratching the floor. 
The felt washer acts as a cushion. This line is only one of our 
big sellers. Write for catalog. 


Elastic Tip Co. 370 Atlantic Ave., Boston, Mass. 

















Bright Wire Goods Horse-Shoe Brand 


Brass Cup Hooks Clothes Wringers 
Superior in Quality 

Cotter Pins Superior in Workmanship 
Superior in Every Detail 


“Hicks’* Belt Hooks All wringers manufactured by us are 


furnished with a warranty tag, which bears 
Coat and Hat the time of warranty. We stand back of 


Hooks pier Bee 
Wire Hardware 
Wire Mill Goods 


Special Wire 
Forming 


E. Jenckes Manufacturing Co. 
"WORCESTER MASSACHUSETTS 
—_ Selling Agents 

JOHN H. GRAHAM & COMPANY 


113 Chambers Sweet New York City The American Wringer Co. 
99 Chambers Street, N. Y. C. 


c* 


Have you received a copy of our latest 
catalogand pricelist? If not drop usa line. 
































Meet the Contractor’s N eeds } 


With the Stover Improved Fireplace Damper 








This Spring the building contractors in your vicinity will use 
many dome dampers, ash dumps, cleanout doors, chimney thimbles, 
etc. Other hardware firms find this a very profitable line to handle, 
so should you. 
Let us send you FREE our latest catalog of the most 
up-to-date fireplace fixtures made. It will interest you and 
help you get the business, 
Besides fireplace fixtures, we manufacture hinges, stove 
pipe registers, sink brackets, vises, latches, pulls, hooks, chest handles, house numbers, etc. Also 
windmills, feed mills and gasoline engines. 


Fill in and send this coupon today. 
ee ee es ee 
& STOVER MFG. & ENGINE CO., 710 East Street, Freeport, Il. 
Send us Catalog 1590-X. 





Stover 


Mfg. & Engine Co. 


Freeport, Illinois 
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HELLER’S 


PIVOT DOOR 


CABINETS 


showing the largest assortment of 
Hardware, Shelving, Fixtures, etc., in 
the United States. 


Send for Catalog No. 24. 








DISPLAY ALWAYS IN SIGHT 


W: C. HELLER & CO., Montpelier, Ohio 





























Do You Pay 
Big Prices ‘4% 


¥ 




















for specially ruled business forms 


War conditions have brought about a great shortage of and wait for weeks to get them? 
paper-making materials. Paper makers, deprived of their E 
usual source of raw material are paying high prices for Itisneces- 
every pound of waste paper they can get. Prospects are 2 
that even higher prices will be offered. Everybody—business sarv insome 
men and householders—should take advantage of this 7 
opportunity to convert all waste paper into profit. cases, but 

To save and handle waste paper safely and advantageously . f 
you need the many oO 


ech PAPER © | cntemee 
r h 
FIREPROOF BALER pa ti 


Helps convert waste into cash-—protects agaiont See wt. stock forms, 
Does away with the most potent source of fire—trash pile 7 
in the corner. carefully 

The Schick is strong, simple, easy to operate and most ae 
compact baler on the market. Boy can operate. Takes up de signed 
less room than a pile of waste on floor. Helps keep your and ma je 
establishment clean, too. Really costs you nothing be- c ade 


cause it i suc iti ; 
Sinha tn dnent iti aindak eile alin in such quantities that prices are lower. 
Many of our customers say that the Schick Baler pays Here are some of the 300 forms made in different 
for itself the first year; some say it will do it in ° ' id 
a few months. Depends upon the amount of sizes that you can get from the on Pam stock. 
waste you have. Made in five sizes. . ‘ 
Accounts Payable Daily Statement Monthly Statements 
Write Today for This Bank Statement Sales Summary Minute Sheets 
Free Book aie ~ able , = Lee ag Meter Readings 
7 : ash Journa. alesmen’s Expense Order BI 
Denn” Cs sal ann toon Cash Book Engineer’s Sheets Order Seger 
to you. Shows enormous loss in Claim Record Inventory Sheets Plat Sheets 
waste paper destroyed. Tells how Check Record Invoice Sheets Petty Cash 
this beg can ~” Cash Received Purchase Order Quotation Record 
— ey —_ Pay Roll Tax Record Trial Balance 
pom P. .4 7 Stock Sheets Delivery Receipts Recap Sheets 
and for every one of them there's a binder that meets the purpose. 
ASK YOUR STATIONER 
NOTE @z}-Pum Books and Forms Are Acknowl- 
edged the Best by both Dealers and Users. 
WHY SUBMIT TO SUBSTITUTION? 
Send for Catalog G-15 
IRVING-PITT MANUFACTURING COMPANY 


Largest Loose Leaf Manufacturers in the World 
Kansas City, Missouri 15 











Jobbers and 
BSalesmen Wanted 


Davenport 
Mfg. Co. 


Dept. H, Dav- 
enport, lowa 





UU 


| 











REVOLVING 
PUNCHES 


Made of screw steel castings 
with improved, easy work- 
ing joints; the tubes from 
solid stock, each tube being 


tempered by hand and the 
turrets made from solid steel rods with highly tempered steel springs. We give 
our punches a fine finish and guarantee them in every respect. 


THE SMITH & EGGE MFG. CO. Bridgeport, Conn., U. S. A. 
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VARIOUS 
METALS 


LARGE 
STOCK 


RIVETS 





117 FRANKLIN AVENUE 








STIMPSON-EYELETS 


EXTENSIVE 
VARIETIES 


SPECIAL 
TO ORDER 


GROMMETS &= 
BROOKLYN. NEW-YORK 


NAILS 

















Our Portsmouth Sales Office 





Has Moved to Wheeling, W. Va. 





Owing to the consolidation of 
various branches of our business it 
has become necessary to centralize 
all departments of our selling organ- 
ization at Wheeling, W. Va., which 
has always been the address of our 
main office. 


All communications for our Sales 
Department should be addressed to 
Wheeling, W. Va., instead of Ports- 
mouth, Ohio. 


The change, we are sure, will re- 
sult in increased efficiency in 
handling specifications and place us 
in position to render still better 
service to the trade. 


In advising you of this change, 
we take the opportunity to thank 
you for past favors and trust we 
may enjoy a continuation of pleasant 
business relations. 


WHITAKER-GLESSNER COMPANY 


WHEELING, W. VA. 








Highest Quality 
REASONABLE PRICES 
SATISFIED CUSTOMERS 
PROFITABLE SALES 


UNION 
| ROTO) OO) AEN 


Every Tool Dependable 


Guaranteed Deliveries 





Successors to 
Union Caliper Co. 
Bates Mfg. Co. 
Tool Business of Hill Standard Mfg. Co. 


MANUFACTURERS x 
CALIPERS, pov IDEAS, 


NAT 

TEMPERED STEEL RU LES, 

COMBINATION SQUARES, 

HACK SAW FRAMES, KEY SEAT RULE BLOCKS, 
HREAD GAUGES, THICKNESS GAUGES. 


Complete Line of Tool Holders for 


iNCHEO. HES, 
ENTER ai NCHES 


Turning, Planing, Boring, Shaping, Slotting, ma - Side 
Cutting, Threading, Key Seating, Lathe hen Drill Holders, 
Machine Vises and Screw Machine Products 


Selling Agents—Surpless, Dunn & Co., 74-76 Murray St., 
N. Y. Oity; 34 N. Clinton 8t., Chicago, ll 
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LOOK FOR THE. LABEL 


INSIST and DEMAND— “"" 
dy, Get Strips “ALLEN” Tanned 
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Stanley Knuckle Joint 
Block Planes 


Now have a new and patented form of 
lever or cap, which, being made entirely 
of steel, is practically indestructible. 
This New Knuckle Joint permits of 
great leverage, consequently the lever 
can be placed in position or removed 
with very little effort—a great improve- 
ment over the old form of Knuckle 
Joint lever. When clamped in place it 
will hold the cutter firmly to its seat, 
and, being securely locked on the lever 
screw, will not move when the cutter is 
being adjusted. 


The small cut at the left shows in 
detail the construction of this new style 
lever. 


Two Sizes 


No. 18—6 In. long, 15% In. Cutter 
No. 19—7 In. long, 15% In. Cutter 


STANLEY RuLe & LEVEL Co. 
New Baitain, Conn. U.S.A. 
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CUT DOWN YOUR RENT. 
EXPENSE BY CLIMBING UP 


ThePAYERS 


CUSHION TIRE 
STORE LADDER 


In these. days 
of increasing rent 
the merchant is jp 
forced to use 
every mechanical 
device that is practical 
and reliable to reduce his 
selling costs. 


THE MYERS STORE 
LADDER will increase 
shelf capacity because the 
entire wall space from the 
floor to the ceiling can be 
utilized and reached easily 
and readily. 


It is safe, strong and 
attractively finished. 


Prices and discounts to 
dealers on request. 


F.E.MYERS & BRO, 


Ashland Pump &Hay Tool Works 
ASHLAND, OHIO 











ACME STEEL 


RUNNING BOARD MATS 


Made of Galvanized Flat Steel Wire 
—same construction as Acme Flexible 
Steel Door Mats. 

Held send in place by two wire 


Attached over 
running board 
as shown in il- 
lustration at A 
and B. 

Packed expressly for the Hardware trade 
one mat, complete with springs, to the box. 
Also in larger cartons of 6 and 12 mats. 

Write for catalog today. 


Acme Steel Goods Co., M’f’rs. 


Main Office and Works: 
2834-40 Archer Avenue, ene 
Eastern Branch: Southern Branch: 
151 Lafayette St., N. Y. City 10-14 Tins St., Atlanta, Ga. 
San Francisco: 311 California Street 


M.E.CANFIELDCO. ACME STEEL GOODS OF CANADA, Ltd. 
Los Angeles, Cal. Montreal, Que. 
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Your Low Voltage Plant Lighting 
IS NOT EFFICIENT 


unless equipped with 


Lux 32 Volt Nitros 














SPRING HINGES 
DISTINCTION 


The Chicago “Relax” Spring Hinge has distinctive features which impress 
your customers anc create the demand. 


The spring action release allows the door to be placed open at any desired 
position and automatically re-engages when the door is closed. 

Chicago Spring Bult Company Soom 

CHICAGO NEW YORK \e2/] 





Send fer Catalogue H-32 














Who sells your customers 
their ROSE Wide Heels? 


The handy Rose Wide Heel is 


superseding narrower brick trowels. 


As never before, advantage lies 


ROSE WIDE HEEL No. 221 with the superior make because 
WRITE FOR CATALOGUE H greater width makes any forging but 
to either the most accurate feel awkward to 


WM. ROSE & BROS. or Sharon Hill, Pa. _* *killed man. For this reason the 
WIEBUSCH & HILGER, Ltd. 110 Lafayette Street pe _ the hour is thé store with a 


New York Cit 
Selling Agents ei kiss 


BLACK DIAMOND FILE WORKS 


ESTABLISHED 1863 aot Wann 
Twelve Medals of INCORPORATED 1895 


Special Grand Prize 
GOLD MEDAL 
Atlanta, 1895 








Award at 
INTERNATIONAL 


Expositions 
Copy of Catalogue will be semt free to any interested File User upon application. 


G. & H. BARNETT COMPANY Philadelphia, Pa. 


Owned and Operated by Nicholson File Co. 
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American Brand 
QUALITY SERVICE 


Screen Wire Cloth 


ROTHWEILER 
PUMP 
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CAN BE USED 
/M BARREL 
SITHER WAY 


Ml“ 


Wd 


Lasts Longer— Looks Better 
also 
American Bronze, 
Galvanoid Enameled, Painted, 
Bright Galvanized 
All Meshes and Widths 


Wd 


The above method is the easiest, quickest, 
cleanest and cheapest way of getting all the 
oil, gasolene, turpentine, light paint, etc., out of 
a wooden barrel or iron drum. 


ROTHWEILER & CO. 


SEATTLE, WN. 
\ \ 
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American Wire Fabrics Co. 
Chicago, II. 


FACTORIES: 
Clinton, Iowa Mt. Wolf, Pa. Niles, Mich. 


Wd 


We 


UMMM{4+z¢za 
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Competition forbids increas- 
ing profits by raising prices, 
but it doesn’t forbid increas- 
ing sales by selling a bet- 
ter line. More sales mean 
bigger profits—you give 
more and get more when 


you sell 
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Made a little different— bed 
a little better than others, 
cost no more, sell easier and 
oftener. Our catalog shows 
a long line of profit makers 
—pumps of special design 
construction and adapta- 


Sp oes 


ee 


ee ee ae, en 
Ae ae 











HAYES PUMP & PLANTER CO. 


GALVA , ILL 
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“Katz” Floor Hinges 


are slow acting, with a positive holdback 
feature when opened to ninety degrees; will 


Insure Against Accident- 


—al closing of doors. 


“KATZ” HINGES represent Quality, 
Durability and Design. 


A BETTER HINGE with A BETTER PROFI1 
Our Catalogue No. 19 tells the rest—write for it. 


Lawson Mfg. Company 


<Race MARC 


Main Office and 
Factory: 


CHICAGO 











Bumpers 


That Stand 
The Bumps 


Reliable, Prof- = 
itable and Quick = 
Sellers. = 

Get our Prices — 
and we will get 
your business. 











The 
Shelby Spring 


Hinge Co. 
SHELBY OHIO 
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Bommer Floor Surface Spring Hinge 


Has Release and Holdback Features and 
Ball Bearing and Alignment Device 


Bf DOUBLE ACTING 
SPRING BUTT HINGES 


have the weight-sup- 
porting bearings cor- 
rectly located to 
liberate the action of 
the springs, reducing 
breakage and increas- 
ing spring power, 
preventing unequal 
wear of the barrels, 
and giving practically 
unlimited durability. 


Suitable for either double-acting or single-acting doors 


fhe most durable hinge of its type; holds the door 
open when swung to go degrees. The spring-action can 
be entirely released so door will swing free, with- 
out spring-action, by inserting a wire nail (when 
the door is open) into a hole provided in the side 
nner Plates. The spring- 
action can be restored 
by withdrawing the 

nail. 

No. 18 Type 


BOMMER BROTHERS, Mfrs., Brooklyn, N. Y. 
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Defy Competition 
ON SASH CORD 


Our prices enable you to 
do so and ,each sale 
makes such a favorable 
impression on the pur- 
chaser that our Sash 
Cords are trade winners 
of the highest order. 
Our “ALBA” and 
“STAR” brands of sash 
cord are not cheaply 
made—they are really 
“better than need be.” 
The exceptionally low 
prices at which they sell 
is the result of years of 
manufacturing experi- 
ence and careful shop 
economy. Get interested 
NOW and write for 
prices. 





ESTES MILLS 
FALL RIVER 
MASS. 
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Light- 
where you 
want it 
—on PROFITS 


Practically every customer of a because it folds compactly, no 
hardware store knows about the larger than a baseball. 
Wallace Lamp—either by advertis- 
ing or by word of mouth, for a great 
number have been bought. 


The Wallace Lamp is guaran- 
teed: Satisfaction or Money Back. 


Hardware merchants all over the 
country have cashed in on the ex- 
isting demand for the Wallace 
Lamp—by displaying it. 


It is well known—and justly so. 
It throws Light Where You Want 
It—adjusts to any angle—hangs or 
clamps anywhere. 

We will gladly furnish you store 


It is the lamp of many uses— 


mighty useful for shaving, dressing, 
reading, for a desk, table or piano 
lamp—just the thing for traveling 


cards, window-trim, circulars, etc. 


Write today for more light on 
new profits. 


AQlaes, 


Adjustable Lamp 


Retails, $3.00 
WALLACE TWO-ARM EXTENSION BRACKET 


is what housewives have long felt a need for—and it fills that need per- 
fectly. It permits the use of current for light and power—or for two lights 
—or two electrical devices—at the 
same time. Screws into any socket 
in a second. Retails $2.00. yi Wallace 


Lamp 
A. C. PENN ) Eyre 


Agent for ‘ ep for 
The Waterbury-Wallace Co., Inc. @ traveling 
100 Lafayette St. New York 
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SERVICE 


PIONEERS 
or 
PURE PAINT 


ii, \Y 
W 


Your paint customer's satisfaction and good will is fostered by 


the sale of paints having the highest standard of QUALITY. 
MONARCH PAINT 100% PURE has had the good will and 


entire satisfaction of the paint consuming public for forty years, and 
supported by this unexcelled reputation we recommend it to you and 


your customers as a quality paint that will bring you new customers, 
satisfied customers and repeat orders. 


Why?—because MONARCH PAINT is recognized. the world 
over as the best QUALITY PAINT made, and its quality, plus a 


reasonable price, makes a value that every paint consumer in your 
town wants. 


LO Ask USA CARD 
AN EXCELLENT EM - 
TRADE BUILDER ; TAILED INFORMA- 
anp, prorit SELL MORE PAINT rox, ascur our 


TION* TO HARD- 
WARE DEALERS. 


THE MARTIN-SENOUR CO. 


PIONEERS OF PURE PAINT 
CHICAGO MONTREAL WINNIPEG LINCOLN 


ga gh sant Bit RPE Ane OI 


nA AR NOTES Bt IN as 





HARDWARE May 17, 1917 


Starve 


REG. U.S. PAT. OFF. 





Cultivating the Machinist 








HEN old customers come into the store, 
W your clerks are always on the jump trying 
to please them, for they know that such 
men are an asset to your business. How is it 
when a machinist comes in to buy Starrett Tools? 
Do your clerks cultivate him in the same manner ? 
If they do, they are making a most valuable cus- 
tomer, for the machinist will not only buy Star- 
rett Tools but because the dealer carries these fine 
measuring instruments, he will have confidence 
in him and purchase many other commodities. 
He will also advertise you to other mechanics 
who will be interested in Starrett Tools. There- 
fore carry Starrett Tools to get the machinist into 
ees Tor: | your store. Then have your salesmen cultivate 
menace OF him and you will make a live customer. 


Have you a good supply of Starrett catalogs No. 
21A on hand? If not, write today for a supply. 


The L. S. Starrett Co., Athol, Mass. 


The World’s Greatest Toolmakers 


NEW YORK LONDON CHICAGO 
42-655 
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Conteh? - 


Special Articles 





Arkansas Men Consider National Problems 

Buy a Bond! 

Hardware Club of Chicago Holds Annual Dinner 
Hardware Notes from New Mexico—By R. W. Isaacs 


Blind Among Thieves—By C. H. Handerson 
Pen Pep—By C. J. Nowak 
Revised Randall Rider Menaces Magazines 


Regular Departments 
Washington News—By W. L. Crounse 


Editorial Comment 

Trade Conditions and Prices 

Obituary 

Publicity for the Retailer—By Burt J. Paris 
New Goods and Novelties 


Motor Accessories 


Current News and Miscellaneous 
Paragraph Punches—By Louis Schneider 
Handling Wire Screen Cloth 
Window Display—Vonnegut Hardware Company—Builders’ Hardware. . . 
Conditions in the South 
Australian Wishes to Handle American Hardware 


Coming Conventions 


Down & Gilmore Circulars Build Business 
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NATIONAL 


No. 800 
GarageDoorSet 


Here’s a mighty handy set 
for garage doors that swing 
on hinges. And doors that 
swing on hinges have many 
advantages for garage serv- 
ice—they’re easily operated 
and insure a _ close-fitting, 
weather-proof job. 


egheer Page 3 
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The cost is less than for hanger and rail equipment—a big factor in 
these days of “high prices” in making a sale. 


orp 


This set has a loose pin, reversible “T” Hinge. Can be used as a full 
surface hinge, or T part can be reversed and mortised in jamb when 
used on a brick building. After hinge is in place the end of the pin can 
be riveted slightly, if so desired, to prevent its removal. Each set 
contains: 


3 pair 8-inch Reversible “T” Hinges 
1 only No. 820 Chain Bolt 

1 only No. 830 Foot Bolt 

1 only No. 5 Door Pull 

1 only No. 29 All Steel Latch 


Packed in a neat, strong carton, with screws all ready to use. No 
time wasted hunting up proper size screws or anything else. 


You'll have many calls for this 
set—each set sold is sure to please 
and sell others. 


Send for 1917 catalog. It shows 








our full line of Builders’ Hard- 
ware. 




















National Mfg. Co. 


Sterling, Illinois 
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Arkansas Men Consider 
National 


Large Attendance and 
Features of 


Problems 


Successful Meetings 
Convention 


Grover T. Owens 


HE Arkansas Retail Hardware Association held 

its eighteenth annual convention in the city of 

Hot Springs, Ark., May 3, 4 and 5. The con- 

vention was very largely attended by the retail 

dealers of the State and was in every way a success. 

About 500 active and associate members were 
present. 

The address of welcome was delivered by the 
Mayor, Dr. N. G. McClendon, and the welcome was 
extended in behalf of the Business Men’s League 
by Hamp Williams. This was responded to in be- 
half of the active members by T. W. Johnson of 
Newport, Ark., and in behalf of the associate mem- 
bers by M. P. Duke of Little Rock, Ark. The invo- 
cation was made by the Rev. Marion Nelson Waldrip. 

J. W. Meeker, Jr., of the American Steel & Wire 
Company, Chicago, IIl., discussed the scarcity of raw 
material and indicated that it was quite probable 
that it would be a very difficult matter to obtain any 
product manufactured from iron and steel. His 
remarks were quite convincing and were very much 
appreciated. 

Similar speeches were made by A. W. Wooster 
of the Shapleigh Hardware Company, St. Louis, 
Mo.; Fred Orgill of Orgill Brothers, Memphis, 
Tenn., and other leading hardware jobbers of the 
South. 

At the afternoon session George R. James, presi- 
dent of the James & Graham Wagon Company of 
Memphis, Tenn., addressed the convention on the 
subject of community building. Mr. James earn- 
estly urged the individual merchants of the State 
to co-operate with the preparedness campaign in- 
augurated by the Government and urged that the 
members leave their business and get out into the 
country to see that the proper amount of food and 
feed products were planted for this year. 

He also urged merchants to rouse themselves to 
the real situation as it exists, and pointed out that 
millions of dollars’ worth of business was being 
taken away from them every year by the mail-order 
houses, and that this vast volume of business could 
be retained in the local community if the merchants 
would go out after it. His address was along broad- 


gage principles of good business and was enthusi- 
astically received. 

At the conclusion of Mr. James’ address the Ques- 
tion Box was taken up by C. T. Woodward of Car- 
linville, Ill. 

On the second day of the convention the reports 
of the president and the secretary, also the report 
of the Merchants Underwriters Insurance Company 
were given. 

An address was also made by C. W. Watson of 
the U. S. Agricultural Department, who spoke to 
the convention along the lines of improved farming. 
He stated that he had been in 30 or 40 counties 
within the last six weeks, and that in a great many 
places the farmers were awake to the actual neces- 
sity of planting enough food and feed products to 
support themselves, but that in some instances they 
had paid but little attentfon to it. He pointed out 
the manner in which farmers could arrange to take 
care of themselves and urged the members of the 
association to co-operate with the Agricultural De- 
partment in an effort to educate the farmer. 

T. J. Weed, sales manager of the Oliver Chilled 
Plow Company, South Bend, Ind., addressed the 
convention and explained to the association the 
present status of the implement manufacturer. It 
was his idea that the merchants of the country 
would experience considerable difficulty during the 
coming twelve months in getting implements. 

A similar address was made by J. A. Stentz, sales 
manager for the John Deere Plow Company. 

George L. Turner of the St. Louis branch of the 
John Deere Plow Company and J. O. Brewer of the 
St. Louis branch of the Oliver Chilled Plow Com- 
pany also addressed the convention. 


Entertainment 


The Business Men’s League of the city of Hot 
Springs had charge of the entertainment, and on 
Thursday, at 4 o’clock, May 3, an automobile ride 
was taken over the city of Hot Springs and the 
mountains adjacent thereto, and a trip to the ob- 
servation tower, from which three States can be 
easily seen. That night a ball was given at the 
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Arlington Hotel, which was a very brilliant affair. 

For the men there was a specially prepared prize- 
fight; three fights were staged which were very ex- 
citing, and in addition thereto three battles royal 
were put on, which were quite amusing to the 300 
men who were in attendance. 

Orville Wright, a tenor singer of national prom- 
inence, gave a concert at the Grand Opera House, at 
which the ladies of the convention were the guests 
of the ladies of Hot Springs. 

Friday night, at the Arlington Hotel, a grand 
banquet was served, with about 400 guests present. 
Hamp Williams was toastmaster, and proved to be 
very efficient. He did everything possible while the 
dealers were in Hot Springs to make their stay 
pleasant, and the success of the convention and the 
entertainment provided are largely due to his un- 
tiring efforts. 

The officers for 1917-18 are: President, S. M. 
Beattie, Newport; vice-president, C. E. Haynes, 
Lake Village; secretary, Grover T. Owens, Little 
Rock. 

Executive committee, Bert Lewis, Fayetteville; 
D. H. Miller, Van Buren; George Gryant, Ashdown; 
E. H. Dunaway, Morrilton; John Lindahl, Malvern. 
In his annual address the president said in part: 


WELVE months ago, when we convened in the 

city of Little Rock, we found ourselves con- 
fronted with a great many serious and important 
retail hardware problems. We counciled with one 
another in an earnest endeavor to arrive at a satis- 
factory conclusion as to how we should best protect 
our own interests. 

One of the serious matters that have caused us 
great concern is the question of advances in prices 
on the merchandise which we handle. We were ad- 
vised by some of the largest jobbers and manufac- 
turers in this country that prices would continue 
to advance and that it was up to us, as merchants 
operating stores for a profit, to keep step with the 
advance and to advance our prices accordingly. 
Thereupon it was agreed by the entire membership 
of this organization then present that each indi- 
vidual member should advance his prices as the 
market quotations advanced; as we could in this 
way preserve our profit, to which we were justly 
entitled as merchants. I do not know whether or 
not our membership has carried out to the letter of 
its understanding this policy, but I do know that 
those who have adopted this policy in their stores 
have made money. 


Present Conditions 


We are to-day confronted with a still more serious 
situation. We are in the midst, in my judgment, 
of the greatest advance in prices that we have ever 
experienced, and the question of judicious buying 
addresses itself to the serious consideration of 
every merchant. There is only one possible way 
whereby the rapid advances that are now being 
made can be curtailed, and that is, should the Gov- 
ernment undertake to regulate the prices of mer- 
chandise it is not doubted but that it would be able 
to restrain the advances, and in this way preserve 
at least the prices that are now prevailing. 

It has been my purpose, since serving you as 
president, to advise with the members of the asso- 
ciation from time to time on the question of pre- 
vailing conditions. We have had for the past year 
an unusually successful business year. The exceed- 
ingly high prices paid for cotton during the year 
1916 naturally brought a vast amount of money into 
this State and the farmers bought more liberally 
than heretofore. This has enabled the merchants 
to meet promptly their obligations, which is indeed 
a satisfactory condition. 
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The Outlook for the Future 


As we congratulate ourselves upon the splendid 
showing for the previous year, we are called upon 
to consider the prospects for the future. There is 
a tendency prevailing throughout the South, upon 
the part of the farmer, to increase his cotton acre- 
age this year. There has recently, however, been 
inaugurated in this State a campaign, fathered by 
the Agricultural Department of the United States, 
to restrain this policy of increased cotton acreage 
and to plant instead food and feed products in 
order that the people may be able to take care of 
themselves. This subject, in my judgment, is the 
most serious question that has arisen during the 
war. It cannot be disputed but that this country is 
to-day facing the greatest crisis that we have ever 
experienced and self-preservation is being advo- 
cated from one end of the country to the other, in 
an effort to educate the farmer to what is best for 
his own good. He is being appealed to on purely 
patriotic grounds and seriously urged to make ar- 
rangements whereby he may be able to feed him- 
self, his family and those dependent upon him, 
without calling on the surplus that is produced in 
other sections of the country. The Government ex- 
perts state in most emphatic terms that the Allies, 
to which this country must contribute large quanti- 
ties of food and feed products, together with the 
large amount that will be consumed by our own 
standing army, will necessitate the use of the sur- 
plus that has heretofore been used by the South, 
and that it is a highly essential thing that we should 
farm in such a manner as to eliminate the supplies 
which we have purchased heretofore, by producing 
them ourselves. The hardware association cannot 
perform a more patriotic duty, or render a greater 
service to our people, than to materially assist in 
the adoption of the policies heretofore suggested 
and urged by the Government officials in this respect. 


What Arkansas Has Done 


I am proud to state to the association that when 
this matter was first brought to the attention of 
the people, about thirty years ago, the hardware 
merchants of the State most nobly responded to 
the call from those in charge of the campaign and 
have, in a great many instances, laid aside their 
personal affairs and gone out among the farmers 
of the State with a message, urging upon them the 
planting of corn, hay and produce for themselves, 
instead of purchasing so much cotton. And while 
this campaign is practically in its infancy yet a 
great deal of good has been accomplished, but we 
can readily see that should the war not terminate, 
it will be up to the hardware merchants of this 
State to continue their earnest effort in this direc- 
tion another year. 

The proposition confronts us squarely to the effect 
that unless Arkansas feeds herself, one year from 
to-day we may go hungry. The Government will 
adopt such restrictions as will make it necessary for 
the farming sections of this country to absolutely 
take care of themselves. While this condition may 
not prevail during this year, yet if the war is pro- 
longed it is bound to come soon. Therefore, as 
president of this association, I desire to express my 
profound and sincere appreciation for the splendid 
efforts of our members in so nobly performing their 
patriotic duty when the occasion has called for it, 
and to urge upon you a continuation of the work in 
the future. 

We are in the retail business for the purpose of 
making money and serving the people. Our respon- 
sibilities as merchants are great, and as we have 
been appealed to recently by the Government in 
which we are proud to live, and from purely a pa- 
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triotie standpoint to respond to the country’s call 
in every possible way that we can respond, to work 
hand in hand with the policies outlined by this Gov- 
‘ ernment in order to insure ourselves and our people 
self-preservation, I trust that every hardware mer- 
hant in this State will appreciate the seriousness 
f the situation and contribute his unqualified ef- 
forts to perform his utmost duty to assist the Gov- 
ernment in this our greatest national crisis. 

There comes a time in the history of every man’s 
life which calls for his very best efforts. Mankind 
is naturally inclined to assist and to aid mankind in 
general. It is our ambition to uphold the principles 
of humanity, as taught us by our forefathers for 
centuries, and we are to-day facing a situation which 
calls upon us to contribute in our humble way to 
the advancement of humanity and civilization in 
general. And when the different organizations of 
the country are sent forth to perform their duty, 
when every one has been called upon, and has an- 
swered the call thereto, I sincerely trust and confi- 
dently believe that the hardware men of Arkansas 
will respond in such a way as to reflect credit upon 
themselves, upon their families, this association, the 
State in which we live, the country under whose 
flag we live and to mankind in general. 


Paragraph Punches 


By Louis Schneider 


you are a renting dealer, keep your eye on the 
fact that receipted rent bills will never house 
your stock under its own roof. 

Don’t be too eager to sell any one an article un- 
less you can feel that in so doing you are doing him 
an everlasting favor. 

Keep your temper in your dealings with every one, 
even with the fellow who mail orders a three-hun- 
dred dollar machine which he might to better ad- 
vantage have bought from you and then comes in 
and wants you to give him the discount on a ten- 
cent bottle of 3-in-1 with which to oil it. 

The man who is soon parted from his money and 
the one who never parts from any that gets into 
his hands are alike and equally fools; but the prize 
in that class goes to the man whose money is in 
the shape of a mercantile stock on which the dust 
is never disturbed until a customer comes in and 
wants to see some article. 

One good reason why we should tell the truth to- 
day is that to-night our memory may fail us, and 
to-morrow some one will trip us up in our lie. (Con- 
sider this the most insignificant reason of all, at 
that, if you please.) 

It might not be far amiss in a good many in- 
stances to suggest that each of the store force take 
home and there liberally use some of the pleasant 
ways which are generally lavished on the most 
valued of customers—or on the most finicky. 

When you point a thought squarely at any one, 
consider that you are pointing through an inter- 
posed mirror of the thinnest sort, and then first 
apply the thought to the image nearest you. 

If at first you don’t succeed—don’t fail to try a 
workout on second or some other position. 

Don’t worry too much over fly-by-night houses. 
They change hands about as often as the hand 
changes. 

Lick-and-a-promise tactics in training one’s mind 
results in lick-and-a-promise ways in everything one 
attempts. 


Tue C. L. Craig Mrc. Company, Washington Court- 
house, Ohio, has been incorporated with $10,000 capital 
stock to manufacture plumbing and hardware special- 
ties. J. E. McLean is president. 
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Handling Wire Screen Cloth 


MEASURING and cutting off 10 ft. or 110 ft. of 

wire screen cloth is no longer a job that calls 
forth an inward groan of dismay from the sales- 
men of the George Ferguson Company, New Ro- 


Portion of the table on which the screen cloth is cut 


chelle, N. Y.; in fact, it has not been for some time, 
since one of the salesmen invented the roll holder 
shown in the accompanying illustrations. 

This kink is made of four pieces of 2%-in. 
matched boards built in the form of a trough, at- 
tached to the upper side of which are nine sash 
rolls. The construction is clearly indicated in one 


The roll of screen cloth rests on the rollers and the 
upright meces of strap iron prevent it from rolling off 


of the cuts. It is securely fastened to the top of a 
counter 12 ft. long, 3 ft. wide, and 3 ft. high. The 
two pieces of strap iron on the back of the little 
rack hold the roll in place. Along both edges of 
the counter yardsticks have been sunk flush with 
the top, and there is no need to hunt for a yardstick 
or rule when a piece of screen cloth has to be sold. 
The tinner’s snips hang on a convenient hook. 

This method is just as efficient as it is simple. 
The roll never slips off, any length can be pulled out 
and measured with little trouble, and the roll is kept 
tight by its own weight. 





Buy a bond! 


If you cannot go to the front— 
Buy a bond! | 
It’s the'soldier’s duty to fight; it’s the civilian’s duty 
to pay— 
Buy a bond! 
The boys at the front must have the best the country 
can give— 
Buy a bond! 
The boys at the front will need munitions— 
Buy a bond! 


They will need clothing from head to foot— 
Buy a bond! 


They will need plenty of food— 
Buy a bond! 
You will get 314 per cent interest payable twice a 
year— 
Buy a bond! 


If you have great wealth buy bonds of large denomi- 
nation. 


We hope every stay-at-home in the United States 
will own a bond. 
The wider the distribution the better— 
Buy a bond! 


The Liberty Loan is a national defense enterprise— 
Buy a bond! 


Do your part by doing it yourself-— 
Buy a bond! 


Strengthen the credit and power of the Govern- 
ment by 


Buying a bond! 


= you wish to do your bit— 
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‘Tis rightly called aU boat 
[or it puts it up to YOU 


Gods FreeQOcean Loan 


YAU UU ITY 


Have you bought your Dond 








Taxing Publications Out 


By W. L. 


WASHINGTON, May 14. 

HE historic halls of the House of Representa- 
T tives have echoed during the past week to 

the resounding oratory of an old-fashioned rev- 
enue bill debate. Members have alternately pounded 
their desks and thumped Majority Leader Kitchin’s 
lopsided revenue bill; and while the measure. will 
probably pass the House substantially: as reported 
by the Ways and Means Committee, many of its 
most glaring imperfections have been pointed out 
so plainly that the Senate Finance Committee will 
need no flaniing torch with which to discover and 
remedy the blunders made in the haste with which 
the House measure was flung together. 


Taxing Knowledge Unpopular 


No provision of the bill has aroused more vig- 
orous opposition than that proposing to tax out of 
existence a large number of newspapers, trade jour- 
nals, and other periodicals. Strong denunciation of 
this short-sighted project has been leveled at the 
bill by members from all sections, and many addi- 
tional speeches will be made against it before the 
debate closes. 

Some of the absurdities involved in this plan 
to handicap the press of the country were clearly 
pointed out early in the debate by Representative 
Platt of New York. Here are a few nuggets from 
his telling speech: 

“The zone increase on second-class mail matter 
is not only unscientific, but unfair, and not based 
on revenue principles. It is a working off of old 
grudges under the: guise of a war measure, and 
it is not put in primarily for the purpose of raising 
revenue. 

Cost Is Exaggerated 

“It does not cost the Government anything like 
what the Post Office Department says it does to 
carry second-class mail matter, and you can use 
the same arguments that they use—for instance, 
about letters paying 80 cents a pound—and apply 
them to freight rates all the way through. You 
do not have the same freight rates on gravel and 
coal that you have on wheat. If you did, you would 
not carry any gravel or coal. 

“You do not charge as much for the carrying of 
lumber as for the carrying of wheat. If you did 
you would not carry any lumber. 

“You do not charge the same for ¢arrying wheat 
as you charge for carrying dry goods. If you did, 
you would not carry any wheat. 

“If you put the first-class rates on the lower 
classes of freights you would not carry any freights 
of the lower classes, and you can argue that all the 
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of Existence— Webb Bill 


CROUNSE 


profits come from the higher classes and that the 
lower are carried at a loss. Freight has to be car- 
ried according to what it will bear, and some of -it 
is carried at a very slight advance above actual cost 
of hauling, without any allowance to speak of for 
overhead costs. 


How the Railroads Figure 


“The railroad is there. It has its tracks and its 
locomotives, its overhead charges and its rolling 
stock, and it is figured that some business can be 
done that does not make nearly as much profit as 
other lines of business, and that it will pay better 
to carry. it than not to carry it. 

“Now, it is very much the same way with the 
postal business, and the publications that have sec- 
ond-class rates are all put up in the offices of the 
publishers and inclosed in sacks, and tagged and 
delivered at the post offices; and they go right 
straight. through, and are not haridled until they 
get to the end of the journey or-to the particular 
railway post office where they are to be distributed 
to small local .offices. If the cost of this class of 
postal business is a question of railroad transporta- 
tion, as has been stated here, why has the commit- 
tee on Ways and Means put in the bill a provision 
saying that the publisher shall not pay the railroad 
transportation to the point of distribution? 


/ Some Funny Postal Stunts 


“There are a good many funny things in the way 
the mail is carried. My town is located on the Hudson 


River, which is about a half mile wide. There is a 
ferry crossing it every fifteen minutes, and there 
is a railroad bridge across it. On the other side 
of the river there is a town of a couple of thousand 
people. 

“How do you suppose the Post Office Department 
carries the mail from my city to that town directly 
across the river? They send it to Albany, 75 miles 
away, and then send it down on the other side again, 
on the West Shore Railroad, another 75 miles. 

“Now, if it is a question of railroad transporta- 
tion, what in the name of common sense do they do 
that for? I publish a newspaper. We do not think 
that is the best way to send it. We send our paper 
across on the ferry and put it in the post office 
over on the other side of the river in order to get 
it out with the early-morning mails and on the rural 
delivery mail routes. 

“The transportation on the railroad, when they 
have got the space and the men to handle the mail. 
does not seem to cut any figure at all. The Govern- 
ment itself sends mail 150 miles to get it 2 miles, 
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and evidently they think it is cheaper than to 
send it direct. 
: Express Rates Lower Than Postage 


“It is perfectly well known that papers and maga- 
zines are sent by freight and by express at lower 
rates than the Government carries them. If the 
Government would put a monopoly on second-class 
matter as they have on first-class matter—nobody 
ean carry letters except the Government—they 
would get back a considerable part of what is now 
lost in the handling of papers and magazines. 

“But there is still another argument connected 

with second-class matter, and perhaps the strongest 
argument. It seems to me that we do not want to 
be doing things that will pull the country apart. 
We have too much sectionalism and provincialism 
now. 
“We want to be a great nation and live together 
in harmony. We want information from New York 
to go to San Francisco and from San Francisco 
to New York. In the East, we want to take the 
magazines from the West, and we do not want to 
have to pay an exorbitant charge. 

“The newspapers and magazines are certainly ed- 
ucational. I think there are more magazines and 
newspapers than we really need, but I do not think 
in legislation of this kind we ought to try to drive 
them out of business. We are supposed to be seek- 
ing revenue.” 

To Tax Mail-Order Catalogs 


Representative Kelly of Pennsylvania has pre- 
pared an amendment to the revenue bill which he 
will urge upon the House, and which will have the 
hearty indorsement of every retail merchant. If 
the postage rates are to be increased on anything, 
Mr. Kelly believes the catalogs of the mail-order 
houses furnish a splendid object for taxation, and 
one that would produce a very substantial revenue. 

Mail-order house catalogs now enjoy a special 
postage rate devised in their favor which has all 
the essentials of a mail subsidy. This rate was lob- 
bied through Congress, and whenever the Postmas- 
ter General has sought to increase it the same old 
lobby has appeared, and by hook or crook has de- 
feated the proposition. 

Mr. Kelly believes that the mail-order catalog 
should pay several cents per pound more than at 
present, and he will, therefore, propose a tax that 
will boost the existing rate and turn many a dollar 
into the Federal treasury. The money may be 
slightly tainted, if we pause to consider the de- 
vious ways by which the catalog concerns make 
their profits, but Uncle Sam needs every cent he 
can get these days, and all dollars look alike to 
him. 

Another Way to Tax the Catalog Concern 

Another proposition advanced by Representative 
Kelly for the taxation of mail-order houses will 
probably be heard from before the revenue bill is 
enacted into law. This measure, which I described 
a few weeks ago, provides that all persons, firms, or 
corporations in the United States which are now 
conducting, or which may hereafter conduct, an 
interstate mail-order business “for the purpose of 
selling goods, wares and merchandise, shall pay a 
tax of 2 per cent upon the total cash value of all 
goods, wares and merchandise sold within any 
State.” 

It is required by this measure that all parties 
conducting mail-order business shall keep accurate 
accounts of their sales, and that on the last day 
of each calendar year they shall render a full and 
complete statement to the Secretary of the Treasury 
of all their transactions during the preceding twelve 
months. Based on these returns, which would be 
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similar in character to those relating to incomes, 
the Secretary of the Treasury would determine the 
amount of the tax to be paid by each concern and 
levy an assessment accordingly. 

The taxes thus found to be due would be payable 
on or before March 1 of the ensuing calendar year. 
All delinquent taxpayers would be liable to be made 
defendants in proceedings brought in the Federal 
courts by the Secretary of the Treasury. 


States Can’t Have the Money 

A peculiar feature of the Kelly bill, which is not 
likely to be adopted should Congress decide upon a 
tax upon the business of mail-order houses, is found 
in sections 6 and 7 of the measure, which provide 
first that the Secretary of the Treasury shall ap- 
portion the total taxes received from this purpose 
among the several States in the ratio of the actual 
amount of goods sold in each State; and second, 
that the tax so apportioned shall be paid by the Sec- 
retary to the treasurers of the several States, the 
money to be used “for the construction and main- 
tenance of public roads, under such rules and regu- 
lations as the said States may by law direct.” 

The Government now needs all the money it can 
get, and while the taxation of the mail-order houses 
for the improvement of the roads will commend it- 
self to many, at a time like this it is necessary for 
the Federal Government to husband all resources 
and to cover into the United States Treasury every 
stray dollar in sight. 


Why Not Boost the Parcel-Post Rates? 

In view of what Congress is proposing to do 
with the postal rates, including a one-cent war tax 
on letters and post cards and increased rates on 
periodicals, trade journals, etc., it would seem that 
the lawmakers are overlooking an opportunity to 
raise a good many million dollars while at the same 
time benefiting rather than injuring the business 
interests of the country. 

What better opportunity than the present could 
be found for increasing the parcel-post rates by 
about two cents per pound all down the line? This 
would certainly prove a source of large revenue, 
and has many considerations in its favor. 

In the first place, the reports of the Post Office 
Department to the contrary notwithstanding, it is 
a well-known fact that if the accounts of the de- 
partment were made up in accordance with sound 
business principles the parcel post would be found 
to be a losing institution. It ought at least to pay 
its way. This is no time for subsidies to the big 
mail-order houses, and certainly in this great emer- 
gency the Government has many things it ought 
to attend to before it provides a cheap delivery serv- 
ice for a few giant catalog concerns. 


Who Benefited by the Parcel Post? 


The establishment of the parcel post was followed 
by some important results, most of them damaging 
to the best interests of the country. One of the 
most significant was the transfer from the Federal 
Treasury to the coffers of the mail-order houses 
of several million dollars per annum in real money. 

There can be no possible doubt about this, for the 
annual reports of these big concerns have shown 
just where the gain was made as the result of 
cutting down the merchandise postage rate and sup- 
plying extraordinary facilities for distribution 
through the mails. If we had been facing a big for- 
eign war at the time the parcel-post bill was brought 
forward it would have been buried fathoms deep 
instead of going to the statute books. 

Now is a good time to reverse the machine and 
take a few million dollars out of the tills of the mail- 
order houses and put them into the Federal Treas- 
ury. It may curtail big dividends somewhat, and 










ee a 








=s 





LN raat oe One 





60 





make it necessary to mark up prices of a lot of 
second-grade merchandise, but in the long run the 
Government will be the gainer, and you may be 
very sure that the catalog concerns will still be 
doing business at the old stand. 


A Boon to the Small Retailer 


So far as the small merchants of the country are 
concerned, a reasonable increase in the parcel-post 
rate would be a distinct boon, especially at a time 
like the present, when merchandising conditions are 
more or less uncertain because of the war. With 
one set of Government experts urging the greatest 
possible economy in expenditures of all sorts, while 
another set insist that there is no reason for cur- 
tailing purchases, the average customer of a retail 
store finds himself in a maze of doubt, and decides 
to play safe. 

Of course, the soundest policy for everybody to 
pursue is to proceed as if there were no war, except 
in the matter of conserving the food supply; but 
allowance must be made for timid and ultra-con- 
servative people, and the retail merchant who did 
not take this factor into account would be heedless 
of his own interests. 

The mail-order houses are already seeking to take 
advantage of war conditions, and are increasing 
their advertising and pushing their catalogs with 
extra vigor, soliciting patronage on the ground that 
in times when economy is necessary they are in 
the best possible condition to supply the needs of the 
people at the lowest prices. 

To aid the retailer in meeting this situation, a 
nice little increase of about two cents per pound in 
the parcel-post rate would be a big help. It can’t be 
done too soon. 


Sound Administration Demands the Tax 


But the biggest and the best reason for an in- 
crease in the parcel-post rates is on the score of 
sound administration of the public business. If 
letters and post cards, periodicals, trade journals, 
and other methods of disseminating information, 
are to pay a war tax, what possible justification can 
there be for exempting the parcel-post service, 
which, as everybody knows, is of chief value to a 
few monopolistic organizations? 

The Federal Government has always treated first- 
class mail as something more or less sacred, and as 
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entitled to preferential rates. This is exemplified 
in the movement which recently culminated in a rec- 
ommendation by the Postmaster General to cut 
the postage rate on drop letters to one cent, and 
foreshadowing universal penny postage in the not 
far distant future. 

If, therefore, the present emergency justifies in- 
creasing this rate 50 per cent, and the rate on the 
useful postal card 100 per cent, what shall be said 
of the lawmakers who show special favor to the 
parcel post, permitting it to go unburdened by a 
war tax when it is a matter of official record that 
its chief beneficiary is a big octopus that ought to 
be made to pay. 

If you have any convictions on this subject there 
may still be time, after you have read these lines, 
to send a telegram to your Senator asking him to 
vote for an increase in the parcel-post rates. 


Webb Bill Not Forgotten 


The friends of the Webb bill are showing con- 
siderable anxiety over the failure of the managers 
of the measure in Congress to bring it to a vote. 
Letters and telegrams are pouring in, and in many 
of these communications the suggestion is made 
that the bill be added as an amendment to the war 
revenue measure now under consideration. 

The champions of the Webb bill made a flying 
start at the beginning of the session, causing the 
bill to be simultaneously introduced in both houses. 
The text of the matter was identical with the draft 
reported by the Senate Committee on Interstate 
Commerce in the last Congress, but at a date so 
late that passage was impossible. 

Both House and Senate committees took the bill 
up promptly and ordered favorable reports. The 
bill is now on the calendar in both houses, and 
can be called up and passed as soon as consideration 
for it can be secured. 

Although included in the war measures which the 
President desires to have enacted at the special ses- 
sion, it is obviously less urgent than the conscrip- 
tion bill, the war budget, the war revenue measure, 
and a few other propositions which can hardly be 
placed on the statute books soon enough to be of 
service to the country. It is practically certain, how- 
ever, that the Webb bill will be taken up before ad- 
journment, and its prompt passage is confidently 
predicted. 









The Vonnegut Hardware Company, Indianapolis, Ind., showed its builders’ hardware with a patriotic background 




























Hardware Club of Chicago Holds 
Annual Dinner 


Two Hundred Hardware Manufacturers, Jobbers’ Traveling 


Salesmen and Retailers in a Big Get-Together Meeting— 
Roy F. Soule of Hardware Age Talks on Patriotism - 


HE annual dinner of the Hardware Club of 

Chicago, held in the club rooms Wednesday 

evening, May 9, was one of the most enjoyable 
social affairs in the history of that progressive or- 
ganization. There were distinguished guests from 
hardware and other trades. Two hundred manu- 
facturers and distributers of hardware touched el- 
bows in a big get-together meeting, where good- 
fellowship superseded business, and where patriot- 
ism was the dominating feature. It was a real ban- 
quet, admirably handled. The program was novel, 
and served well its purpose, which was to make each 
member of the club acquainted with the name and 
business of his associates. 

The banquet proper was scheduled for 6.30 p. m., 
and promptly at that hour the doors of the dining 
room were thrown open and the guests were ushered 
to their respective places, where they remained 
standing as all joined in singing “The Star-spangled 
Banner.” Song books containing the old-time melo- 
dies were distributed and in the interludes between 
the courses all who may have been lacking in musical 
ability to sing more than made it up in willingness 
and volume. Then came the coffee and cigars, and 
the program proper was started when President 
Martin introduced Toastmaster H. B. Macrae of 
the Reading Hardware Company as follows: 

Plump and sassy and full of vim, 

The house fly never lights on him; 
Plays at night, and works by day— 
Our toastmaster, Harry B. Macrae. 


Mr. Macrae then drank from the big silver loving 
cup, a cue that was religiously followed by each 
guest as he responded to the “jingle” which linked 
his name to that of his firm or product. Little inci- 
dents of a more or less personal nature were woven 
into the verses that followed, and the fun was fast 
and furious. R. S. Adam was introduced as “First 
in the Garden of Eden, and still going strong’’; Bill 
Hawkins was touched up on his fondness for pigeon 
pool and butterscotch pie; Allen Coleman received a 
dig on his advertising stunts; Andy Anderson was 
blamed for the high cost of wire fabrics, and Jack 
Knapp was visibly embarrassed over the insinuation 
in regard to stealing the drum. Family skeletons 
were bared as Gus Ruhling’s batting average was 
commented on, and Lew Clark was gently reminded 
of 3000-mile automobile trip that ended with a 
“pinch” for exceeding the speed limit. No favorites 
were played. Everybody came in for mention as the 
innermost secrets of “big business” were made com- 
mon property. 

When the last jingle had drawn its quota of ap- 
plause, President Martin introduced as the speaker 
of the evening Roy F. Soule, editor of HARDWARE 
AGE, whose earnest appeal for preparedness, in an 
address which linked business to the flag and sales- 
manship to patriotism, woke a responsive chord in 
the heart of every man present. His address was 
in part as follows: 
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TRIP from New York to Chicago is just like 
A running over to one of the neighbors when a 

fellow comes to meet a body of men such as 
are assembled here to-night and to talk on a hand- 
picked subject such as your committee has chosen 
for me. 

“Patriotism and Salesmanship.” I am glad you 
recognize the relationship, because the mingling of 
these two great qualifications has made in America 
a citizenship noted for its initiative and famous for 
its staying qualities. 

I have often defined salesmanship as the creation 
of additional business without additional expense. 
A good salesman must be sincere and loyal; he 
must be willing and a worker; he must obey orders 
and be always prepared for an emergency; he must 
have his battle line and his reserves; he must have 
physical and mental courage; he must place duty to 
his house and to his trade above personal pleasure 
or social ambitions—in short, he must give if he 
would get. 

And patriotism. Why the mere mention of the 
word stirs in us that invisible something which is 
best described as the power house of noble ambi- 
tions. From it emanates the force which has 
molded generals from common clay and martyrs 
from men and women in the common walks of life. 
Patriotism is that God-given gift which places a 
man’s duty to his country on a level with the obli- 
gations he owes to his Creator. 

It is particularly pleasing to look over this room 
to-night and see the lapels of so many coats fit- 
tingly decorated with Old Glory. This place seems 
surcharged with the current that couples every hearf 
here to the Stars and Stripes, the emblem of all 
that we are and all that we hope to be. 

Down in my home is a little six-year-old boy. He 
is living again what you and I lived when our 
whole idea of preparedness was a lath sword and a 
paper cap. As I watch that little comrade so wholly 
sincere and intent upon his play I am recharging 
the cells of patriotism. His little body stiffens 
with pride every morning as he draws his country’s 
flag to its place on his flagpole, and together in all 
seriousness we salute it. It is a ceremony that has 
made me miss a few trains, but it revives the spirit 
of youth and blows to a white heat the smoldering 
obligations I have always owed to my country. 

That boy is living in the heyday of inspirations. 
He is of that age when surface indications are true 
character readings. Maturity has not come to cover 
with a smile the violent undertows of life. As I 
watch him memory pleasantly recalls the days be- 
fore some of my childish ideals were burned to a 
cinder in the crucible of business life. 

Truly we are men and we have put away many 
childish things, but through all the years of our de- 
velopment one big thing has remained unchanged, 
and that is the God-given thrill of patriotism that 
electrifies our spinal cords whenever we hear 
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“America” or look upon the Stars and Stripes flut- 
tering in the breeze. 

During the past two and a half years we have 
been watchers of the deadliest conflict the world 
has ever seen. The charge that we have not been 
neutral has been made repeatedly and we admit it. 
We have not been neutral, but we have been fair. 
We have been good sportsmen, though at times it 
has cost us an effort to keep our hands off. We have 
been so fair that we have leaned backward for a 
square deal. 

In some quarters our attitude has been wholly mis- 
understood. Our position has been interpreted as 
shrinking. The quiver of our controlled agitation 
has been declared a tremble, and the war lords in 
control of the German people have forced the hell- 
ish war of their damnable inception upon this big 
neutral nation. We are no longer on the side lines. 
By an overwhelming vote our representatives in 
Washington have declared war. 

The voicing of pro-German thoughts in this coun- 
try has passed from the privilege of a neutral, and 
such expressions to-day are but the megaphone of 
treason. 

I can understand and deeply sympathize with the 
man whose cradle was rocked in Germany. If his 
love for that country predominates over his love for 
this country it is but a homing instinct, and while 
he may be my enemy I respect him. But I have no 
respect, no regard, no consideration for the pro- 
German whose cradle was rocked under the Stars 
and Stripes. He is yellow, and thank God the 
time has come when we can call him. 

My best friend visited this city not long ago. 
He is so red-blooded, so loyal, so wholly there that 
contact with him is like taking a bath in Amer- 
icanism. His only son is “getting ready” at Fort 
Myer, and this man recently said to me, “I would 
rather that boy should die in the trenches than fzil 
to toe the mark in this emergency.” 

He came to Chicago. Here he met a man whom 
he had known for many years. This man was pro- 
German and began to relieve himself of what he 
considered a very logical defense of Germany’s posi- 
tion, when my friend, God bless him, stepped in 
close, and looking his man squarely in the eyes 
said, “Just one minute. You’re beating about the 
bush. Where you stand can be answered in one 
word. I’m going to ask you that question, and 
before you answer it I want to tell you that the 
man who says yes in answer to this question is my 
enemy from start to finish. Do you know of one 
single thing that justifies the German submarine 
attack upon the Lusitania?” And the man who 
was thus confronted looked for a moment into my 
friend’s face, read what was behind those eyes, 
dropped his head, and walked away without a word. 

For one, I believe in a barbed-wire prison camp 
for every unnaturalized German citizen who is in 
the United States to-day. I believe that it is better 
to gather them in while the gathering is good. It 
is better that a few thousand men should be mis- 
understood, and perhaps wrongfully imprisoned, 
than that other thousands of our people should be 
subject to the attacks of those damnably dangerous 
individuals who already have blown up too many 
of our industrial and munitions plants. These peo- 
ple have already bombed away their right to any 
consideration excepting that which should be ener- 
getically accorded an enemy. 

The only selling I shall inject into this talk to- 
night is an endeavor to sell you a keener apprecia- 
tion of our nation’s needs and the very serious 
probabilities confronting us should we fail to cor- 
rectly gage or accurately measure the vast respon- 
sibility we have assumed. 
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It was recently my privilege to listen to two men 
whose remarks have been indelibly stamped on my 
mind. One was Mr. Pomeroy Burton, manager of 
the London Daily Mail, and the other was Major 
Charles F. Gordon of the Forty-third Cameron 
Highlanders of Canada. 

It was at a luncheon of the New York Business 
Men’s Association. Both of these well-informed 
gentlemen warned that audience of nearly 3000 
New York business men of the dangers of accepting 
too lightly the work that is before us. Mr. Burton 
said that we needed two great things: first, a co- 
ordination of effort at Washington, and second, a 
campaign of information to make the people under- 
stand the war. They are far from it now. Wash- 
ington is splendidly adapting itself to its welcome 
but stupendous burden, and that campaign of in- 
formation is continuous front-page newspaper copy 
and special magazine material. I believe it to be 
of sufficient importance to push with all the energy 
of a presidential campaign. 

That is one of the reasons I am here to-night. 

Too many people look upon the entrance of the 
United States into this war as a part of the stage 
setting for the grand climax. Every statement and 
every action of that sort is helping to warp and 
misguide public sentiment. It has been a great 
German ally. The end of this war is invisible. 
Barring possible hunger, Germany can continue to 
fight for years. Barring submarine possibilities 
England and France can go it for years. 

We must assume that the United States alone 
is at war with Germany, for this conflict is going 
to tax our entire strength. Our freedom and lib- 
erty is as much at stake as though we alone were 
at war with Germany. Too many of our people 
assume that we are apart from this war and not a 
part of it. 

We must put into it the best brains, the best 
brawn and the best team work that we have. 

When England accepted the battle gage the Ger- 
man war lords had thrown into the face of the 
world she had in her army 150,000 men. She has 
5,000,000 now, and over a million older men well 
trained for home defense. She has in addition to 
this over 3,000,000 men and a million women under 
Government direction working on war munitions. 
She has over 100 strictly governmental munitions 
plants. Her output of guns and munitions has 
rhultiplied six times in the past six months. 

Since the war began England has transported 
back and forth over 8,000,000 men and over 10,000,- 
000 tons of munitions without the loss of a boat 
carrying such men or materials. England’s navy 
enrollment consisted of 150,000 men when the war 
began. She has over a million to-day. 

These are some of the things I mean when I men- 
tion the grand scale of preparation, and this must 
be our scale if we are to be effective. 

We must tell the people the simple truth and the 
basic facts. 

We must tell the story of how the war began, 
and the facts that went before. 

Tell the story of Belgium. 

Tell the story of the shooting of Nurse Edith 
Cavell and Captain Fryatt. 

Tell the story of Rheims Cathedral. 

_Tell the shocking story of the Belgian deporta- 
tions. 

Tell the story of the starving prisoners of war if 
Germany. 

Tell over again the story of the Lusitania, the 
Arabic and the Sussex. 

Tell the story of the sinking of the Red Cross 
hospital ships. 
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Tell the story of German machinations in this 
country since the war began. 

Throw the full light on these and every other 

- phase of the war that will quickly lead the people 
to understand the kind of enemy we are fighting. 

Then, and not before then, can the full force of 
this great country’s man power and resources be 
made effective for war. 

And then we heard Major Charles F. Gordon. 
You know him. He is best known as Ralph Connor. 
We met him when we first read “Black Rock.” We 
knew him better when the “Sky Pilot’ came into 
our libraries to make us better men. We knew him 
as a more vital force when we read his “Man from 
Glengarry.” We appreciated his breadth in “The 
Foreigner” and his rich, warm, human heart in “The 
Doctor.” Major Gordon has written many books 
which make the world better, and now he is offering 
all he has to offer his country in our common 
struggle. 

He is a tall, earnest man, with a refined deter- 
mined face. He stands as erect as you would expect 
a soldier to stand, chooses his powerful words with 
ease and talks from experience. He has been in 
the front line trenches. He has charged at the head 
of his Highlanders across No Man’s Land, has lived 
a lifetime in a few months, has been seriously 
wounded, and is now on furlough recuperating. 
When he rose to speak the applause which started 
in a ripple gradually grew in volume until the 
traffic of Broadway was drowned and the whole 
Astor Hotel seemed to shake with the fervor of it 
for fully ten minutes. Three thousand men stood 
on their feet and cheered him to an echo. 

In accepting the splendid tribute he said: “Such 
an ovation is not for me, but for my comrades; and 
after seeing them on the job I know they are worthy 
of it.” 

Permit me to quote from this quiet forceful man 
of whom Canada is so justly proud: 

“The United States has declared war on the moral 
issue. Had you not done so we could not feel to- 
wards you as we feel to-day. 

“Business men are running this war. A few 
fighting men accept their duty on the battle line, but 
on you business men lies the weight of this war. 

“It is so easy to do our fighting by proxy. It is 
so natural to think of the trench man as the only 
man, but we will win this war, if we win it, not so 
much by those who throw the bomb and drive the 
bayonet through, as by those earnest men and 
women behind the lines who keep the supplies com- 
ing up.” 

The Fortunes of War. 
those words mean. 

“What if that line of British battleships were 
broken through? What if Russia made a separate 
peace? These things are quite within the ‘Fortunes 
of War.’ 

“With Russia open to Germany, unlimited sup- 
plies would be available for the Teutons. The Ger- 
man, Bulgarian, Austrian and Turkish armies could 
quickly cut Roumania in two, and several million 
well-trained and splendidly equipped soldiers could 
be added to the tremendous German forces now 
engaged with the French and English on the west- 
ern front. 

“The consequences of a completely successful 
submarine campaign must be considered when we 
think of ‘The Fortunes of War,’ and when we 
think of these things we realize that an immediate, 
wise, thorough, intense preparation is essential. 

“Ten months’ training for troops is foolishness 
in this type of war. 

“Regiments of Canadian troops have been in the 
front trenches nine weeks from the day they were 
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mustered in, and they were just as good as the 
others. 

“Personally, I would feel pretty safe behind a 
regiment of your Americans who had been given 
nine weeks’ training. The thing to do is to get 
going. This nation will never do its part until 
soldiers are in the front line. We are looking with 
the same eyes, and feeling with the same hearts. 
Those long lists of the dead, those yellow tele- 
grams that come to grip the heart and make sac- 
rifice easy. Sacrifice must begin with business 
men like you, and when you make the war your 
business you will be very serious, very glad, and 
very proud. 

“The only great sorrow of war is the sorrow of 
shame. Death is in its right place when it comes 
along the pathway of duty and along the pathway to 
eternal glory. 

“And politics—why, you know, the Irish, the 
Scotch, the English, and the suffragettes have closed 
ranks. If labor had demanded its rights the British 
offensive would have been pitiful. It is wonderful 
how blood washes out class distinction. Lords and 
manor boys are fighting shoulder to shoulder with 
bankers and butchers. 

“I believe to God class lines are going to be 
wiped out by this war. 

“How prone we are to believe that the day of 
our supreme test is over the horizon. We have 
known this conflict was coming for years, but I 
did not believe war was imminent, and I was a 
fool. 

“Germany knew absolutely that it was coming, 
because Germany was making ready for it. 

“Back of war stands the man of war, and when 
this struggle has ceased that man will be gone— 
and his class will be gone—and his fighting ma- 
chine will be gone, and the world will not work 
for the glory and good of one but for the good and 
glory of many. 

“The smaller nations will win the right to de- 
velop to their possibilities. We will have a new 
regard for ourselves and a new standard by which 
to measure men. But to attain these heights we 
must first demonstrate our right to them. 

“You will appreciate this more when your men 
join our Canadians in France. I remember one 
charge across ‘No Man’s Land.’ Five hundred and 
sixty men scrambled out pf our trenches to sweep 
forward through the smoke and dust. It was be- 
fore we had learned to stop when our objective 
point had been reached, and when the roll call came 
only sixty-five rifles reported. 

“I believe the V. C. should be pinned on every 
stretcher bearer. How well I remember Jimmy. 
In a shell hole where the stretcher men had stopped 
for a minute’s rest with the officer they were car- 
rying to the rear. Shells bursting everywhere. 
Shrapnel bursting in the crater, and Jimmy lying 
face down on top of his officer to protect him from 
the flying fragments. That wasn’t necessary, it 
wasn’t called for, it certainly wasn’t orders, but it 
was Jimmy’s way of bringing his man back as nearly 
whole as he could. 

“Later, another day, in another shell hole, nine- 
teen men had taken refuge. Shrapnel wiped them 
out, and when we found them Jimmy alone was 
alive. He insisted upon his official report as his 
life ebbed away. He gripped himself and started 
telling me the names of his comrades. Twice he 
faltered, and seemed slipping away. I told him a 
report was unnecessary, but he looked up at me and 
said: ‘Major, I couldn’t go without it. I’ve got 
to report this,’ and on sheer nerve named them 
all; and as he watched me jot the last name in my 
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notebook his eyes glazed, and Jimmy had joined 
the immortal. 

“In a little Canadian cottage I recently told his 
old mother how Jimmy had gone, and how they 
had pinned the Victoria Cross on his dead breast, 
and looking up at me through tear-dimmed eyes 
she said: ‘I dinna grudge me boy. I would nae hae 
him back.” 

“But this war is not going to be all loss. The fu- 
ture progress of the world will be the reward of 
our effort, but in God’s name get your men there 
and get them there quickly, and get more ready 
to go.” 

Gentlemen, Major Gordon told us the plain, ter- 
rible truth. Manufactured peace talk emanating 
from Germany is made for ears that may stop to 
listen when every faculty should be strained to the 
utmost in preparation for our great struggle. 

Friends, I would rather my little boy should 
grow up without the protecting care of a father 
than to arrive at maturity to learn that I had 
dodged when I should have been doing. The first 
call may not draw you into the lines. There may 
be no place there for you, but there is a place for 
every man, and we should each find that place, or 
start immediately preparing to be a cog in the big 
wheel of events. 

We are known to the world as a great commer- 
cial nation. We are a great commercial nation. 
Our cities and towns have throbbed more with the 
manufacture of the utensils of peace than with the 
making of war munitions. 
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We stand embodying the ideals of democracy. 
We still stand as we did when Abraham Lincoln 
declared us a government “of the people, by the 
people, for the people.” We stand for the freest 
expression of those things which make for liberty, 
equality, and the opportunity to develop a higher 
manhood and a more exalted womanhood. 

We have become the world’s greatest manufac- 
turers, and the mills have been kept going by a 
multitude of salesmen who are keynotes of com- 
mercial activity. We are upon the threshold of 
a new day. The tempest-driven clouds of war are 
flying low. To-night we can reach out our hands 
and almost feel their stickiness. But we are going 
to line up. We are ready to assume our new re- 
sponsibilities, and we are going to demonstrate 
that American salesmanship and true citizenship 
are indeed akin. 

What we want in this country are more German- 
born Americans like Frank Baackes and more na- 
tive-born Americans as red-blooded as Teddy Roose- 
velt. 


Mr. Soule’s remarks were warmly applauded, and 
Frank Baackas, vice-president and general manager 
of the American Steel & Wire Company, responded, 
voicing the thanks of the Hardware Club, and back- 
ing up in vigorous language the patriotic sentiments 
expressed. This concluded the program, and the big 
annual dinner came to an appropriate close with the 
singing of “America.” 


New York American 





Conditions in the South 


C B. HOPPER, manager of sales, National Screw 

* & Tack Company, Cincinnati, Ohio, has re- 
cently returned from an extended trip through the 
South that embraced the states of North and South 
Carolina, Georgia, Alabama, Mississippi and Louisi- 
ana. As he is very familiar with this territory, 
his report as to conditions in the South is inter- 
esting. 

Mr. Hopper states that notwithstanding the fact 
the South bought in years past a large quantity of 
corn from the West, that this year there will be a 
surplus in that territory. Many farmers, in fact, 
90 per cent of them, he states, are planting more 
cereals than ever before, but most of them in the 
upland districts are devoting their attention to 
corn. In his opinion business in the South will 
surpass that for any previous year in the history 
of the country. One very encouraging feature is 
the report from different wholesale hardware mer- 
chants to the effect that collections in the rural dis- 
tricts are very satisfactory. As a money-making 
food crop Mr. Hopper believes that rice will soon 
lead the procession, and he reports that large tracts 
of land in southern Louisiana and Mississippi, for- 
merly considered worthless, will be devoted to the 
cultivation of this cereal. In his opinion cotton has 
not been ordered to the rear, and will still continue 








to lead in farm value products in the South, but the 
movement to utilize waste land for the production 
of foodstuffs has a headway now that will result in 
much greater prosperity for that portion of the 
country. 


Australian Wishes to Handle 
American Hardware 


403 Bourke Street, 
Melbourne, Australia. 
To the Editor: 

I inclose herewith money order for 21/-, the an- 
nual subscription for your trade journal, HARDWARE 
AGE. For many years I have been seeing this paper 
more or less regularly, and have found it a valuable 
source of reference. I now wish to place myself on 
your regular list of subscribers. 

I might mention incidentally that I have been con- 
nected with the hardware trade for many years in 
this country, and am at present open for the repre- 
sentation of any American manufacturers who have 
no regular representative in Australia. 

My business takes me periodically to all of the 
Australian States, and I am in direct and constant 
touch with all hardware buyers. 

Yours faithfully, 
FREDERICK R. BAKER. 
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The store front of R. W. Isaacs 


A Simple System of Handling Accounts, and Methods 
Employed in Making Merchandise Stay Sold 


By R. W. Isaacs 


OR several years I have had a feeling that per- 
haps I was not a real hardware man, and it 
was not until HARDWARE AGE solicited my sub- 

scription that I began to feel that I was among 
those considered. Of course, I find the magazine 
mighty interesting, and especially those articles 
showing the various methods employed by different 
merchants in handling their business. Some ap- 
pear decidedly elaborate, and I sometimes feel that 
my shortcomings are many, so much so that when I 
was asked at one of the National Conventions to 
outline the system of books and papers used in my 
business, at that moment it did not appear to me 
that I had anything special to talk about. However, 
it has since dawned on me that if I can with one 
good bookkeeper take care of all my books, get out 
my bills and attend to practically all the correspond- 
ence in a business the size of ours, my system is at 
least worth notice. Therefore if it is your pleasure 
to go along with me I will show you our way. 


The Retail Cash Slip 


I had noticed in the past that our customers paid 
very little attention to the duplicate slips given them, 
and that the small books were frequently mislaid, 
so I now have a single sales slip for the office file. 
(Exhibit A.) My retail sales slips measure 71 in. 
wide by. 31% in. long, and are numbered from 1 to 
100 and perforated for binding. As a great ma- 
jority of the sales are for from one to four items, 
and as the width permits the figuring of the profits, 
when placed in the loose-leaf binder, they are easily 
handled and read. At the same time, each man’s 
sales are kept in numerical order for the day. When 
all the sales slips for any one day are placed in the 
binder, a date slip is used, projecting beyond the 
regular slips. If it happens that more items are 
sold than the sales slip can handle, we use a regular 
charge slip, and the bill is attached to the cash slip. 


Perhaps the customer is buying for others and de- 
sires a bill, in which case we use the same method, 
giving him, however, a complete copy of the bill. 

When goods are returned, and as sometimes hap- 
pens, three or four weeks have elapsed since the 
purchase, the customer goes to the salesman who 
made the sale, the date of the purchase is located 
and the easily handled file does the rest. 

The Charge Slip 

The slips used in our billing and charging system 
are not numbered until the items are all passed on, 
and while each salesman hag his own charge, as well 
as cash sale book, it really does not matter if one 
man’s charge book is used by another salesman, be- 
cause after the bills are checked, they are arranged 
in alphabetical order and numbered with a duplicate 
numbering machine. If the customer has already 
received his original bill, the number of his portion 
of the transaction is passed by. The duplicates are 
then placed on the loose-leaf binder and the original 
is placed in a common letter file in alphabetical or- 
der, where it is kept until the statements are ren- 
dered. 

Memorandum Sales 

What we term a memorandum sale i8 one in 
which the customer has only a temporary credit. 
For this type we use the regular charge slip, and 
while these slips are also arranged in alphabetical 
order in a binder, they are not placed with the 
regular charge slips. When the memorandum ac- 
count is taken up it is closed as a regular charge 
sale, and the slip is attached to a charge sale slip 
and credited to the man who originally made the 
sale. 

Lease Contracts 

On time sales of large or expensive articles we 
make use of a lease contract. We do not advertise 
installment payments, but in this part of the country 
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Cash, charge and order slips 


it is not always possible for the farmers to pay 
cash at the time of purchase. We therefore use the 
lease shown, and in many cases call for chattel 
security as well. 


Use Three Ledgers 


We use three ledgers in handling our business, as 
follows: One for memorandum accounts, one for 
regular customers who have established relations 
with us, and one for general accounts, or what might 
be termed purchase ledger transactions with our 
jobbers. New people coming into the territory have 
caused many changes in the conduct of our busi- 
ness and in our business methods. There was a time 
when the “Boss” knew every mother’s son well 
enough to call them all by their first names, and 
from four to six months at a time we did not bother 
to send them statements of account except for a 
possible comparison. Now, however, when I am 
asked for credit I immediately want to know who I 
am doing business with, and refer to the old condi- 
tions. If matters have been arranged, say on a 
well outfit, or on implements sold on part cash and 
part time, we use the note and lease contract. If 
carried on open account and running beyond 60 days, 
we charge interest. However, I am frank to say 
that we are not very aggressive on the interest fea- 
ture. If the customer has profited by the delay in 
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payment, he usually acknowledges the justice of the 
interest charge and pays it without protest. If, on 
the other hand, the customer has had a run of hard 
luck and has had to scratch to get the money for 
payment, we are satisfied with the principal and 
pleased with the integrity of the man. 


Making Our Goods Stay Sold 


Here are a couple of incidents showing our 
methods of seeing that our goods stay sold. Many 
people do not understand that the selling of modern 
machinery calls for modern methods of handling 
on the part of both the seller and the purchaser. 
Last year a certain rancher bought one of our 
ranges just before Thanksgiving, and a few days 
later came in and complained that it would not bake 
properly. We humored him along for a time in 
the endeavor to find out just where the trouble lay. 
We wanted to know if the stove had sufficient draft, 
if the chimney was in good working order and if 
the proper kind of fuel was being used. All that 
we could get out of him was the fact that the old 
stove worked all right, and that the new one did not, 
therefore, notwithstanding that the customer lived 
twelve miles from town, I took an assistant and 
drove out to his ranch. 

The farm itself was one of the best in the county, 
but I could not say as much for the house. It is no 
reflection on the man, who had come into the country 
a few years before with very little of this world’s 
goods, and who had followed the plan of safety first 
in regard to the house, to say that it was the finest 
and largest “‘dug-out” I had ever stepped into. The 
entrance was at the south end and the range was 
located at the north, where a small window was 
securely fastened. On looking around I found the old 
stove that was reported to do the work my modern 
range would not, and it turned out to be a four-hole 
“Topsy.” I am not sure, but I think there were 
about six children in the place, all the picture of 
health, and a matron as pleasant and contented 
looking as you can imagine. I wondered how she 
had ever managed to get along under the circum- 
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stances. Well, to get back to the job: The roof 
of the dug-out was 8 ft. at the highest point from 
the floor and projected about 2 ft. above the ground. 
The chimney, save the mark, was about 8 ft. above 
the roof. Hustling back to town, I put in a rush 
order for a 7-ft. ventilated flue with an 8-ft. stack, 
and by the time Mr. Rancher showed up, the flue was 
ready. He started to demur about the extra expense 
and remarked that the flue would probably not help 
matters any, but I told him to take it out and attach 
it and if it did not make the range do the work 
to bring back both flue and range. He came in a 
few days later and. paid for the flue—he paid for 
it with a smile on his face, and we felt a personal 
pleasure in seeing that he appreciated our efforts 
to satisfy. 


Making a Binder Live Up to Specifications 


The next case was one of a cattle rancher who had 
taken a chance and planted sorghum cane, which 
had grown five or six feet tall and close enough to 
permit its being handled by an ordinary grain 
binder. However, it was a lot taller than Mr. 
Rancher had expected it to grow. 

Now, thirty-eight miles is a long way to haul 3 
binder set-up, still, taking into account the custom- 
er’s probable lack of knowledge, we advised him to 


LISTENED to Rear Admiral Peary as he told 
q of our nation’s lack of aerial defenses. I was 

only one of a thousand. Would that I had been 
one of a hundred million. 

A tall, lank, lean, square-shouldered man is Peary 
—a man of tremendous presence and energy. When 
he removes his black-rimmed noseglasses, one would 
think he were driving a railroad spike. When he 
gestures, it is a smashing blow. You could readily 
imagine him planting the flagstaff of Old Glory, at 
the apex of the earth, with a thrust that struck it 
clear through to the equator. Behind him and his 
words stands the authority of a practical student, 
of a man who talks only when talk is needed, and 
not, my friends, for the pleasure of the thing. 

To-day this country has bared its arm for battle. 
We are retailing no state secrets in pointing out 
the utter inadequacy of this arm when compared 
with the trained and seasoned forces of Europe. 
Time, of course, will remedy this deficiency, but 
it will take more than time to remedy the present 
pitiful inadequacy of our aerial preparedness—it 
will take salesmanship, agitation, education and a 
lot of them. Our people must be awakened to the 
terrific necessity of vitalizing this particular de- 
partment of our offensive and defensive armor, and 
too great emphasis cannot be put upon the import- 
ance of immediate and whole-souled action. 

In Napoleon’s day, an army was as strong as its 
kitchen. In the time of Grant, 200 shells per gun 
were ample ammunition for the march from Atlanta 
to the sea; but to-day this number would be shot 
away in seven minutes’ moderate firing by a single 
French “75.” The world moves, and with it moves 
the essential elements of warfare. To-day, an army 
—or a navy, for that matter—is as strong or as 
weak as the eye that guides it, and the eye of the 
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take it that way. He refused, saying he wanted to 
set it up himself, and it is only fair to add that 
while the machine was correctly put together, it was 
not correctly adjusted. He tried it out and naturally 
the machine failed to do the work, so he came to 
town and made a complaint. He also told us to send 
a man out to the ranch and he would prove that 
the machine would not work. We agreed to the 
proposition on the understanding that if the ma- 
chine failed to do the work we would stand all 
charges, but if the machine did operate in a satis- 
factory manner he was to pay for the automobile 
hire and the mechanic. 

We went out the following Sunday, and after a 
few minutes’ adjusting by our right-hand man, we 
took the machine to the side of the field where the 
wind, which was blowing a gale, would blow the cane 
toward the machine and not away from the arms. 
The machine never missed a cut in going around 
three sides. He complained that the machine would 
not circle the field with the wind blowing the cane 
from the arms at one end. Since we could not con- 
trol the wind, or set a cowboy on the revolving arms 
of the machine to rope the cane to the machine, we 
expressed ourselves accordingly, and, although Mr. 
Rancher kicked a little, we stood pat and he came 
through with the automobile mileage. 


modern fighting machine is no God-made mechan- 
ism, but a creation of iron and steel, wood, rubber 
and gasoline—the aeroplane. 


Wright’s Folly 


A few short years ago the sand dunes of Kitty 
Hawk saw “Wright’s Folly” tip and tilt in the 
breeze. It was the first aeroplane, and it was de- 
signed and built and flown on its first flight by an 
American. Everyone said it was “marvelous,” 
“seemed hardly possible,” “of course it was just a 
freak,” and “had no reai possibilities either com- 
mercial or otherwise.” Every by-heck cracker-bar- 
rel philosopher paid his respects to it in jest and 
ridicule. While the Wright brothers skirted the 
edge of starvation, Europe developed the plane until 
to-day little Bulgaria—a pink pimple on the map— 
has almost three times the number of planes now 
owned by our country. 


Modern Shooting 


We need not insult your intelligence by explain- 
ing the use of the aeroplane in modern warfare. 
The day is gone when a man sees the target at which 
he shoots. To-day the gunner sits in an innocent 
apple orchard with the gun lanyard in his hand, a 
book of logarithms in his lap, and a pair of wire- 
less receivers clamped to his ears. The sun is 
shining and the birds are singing—but six or eight 
miles away, and one or two miles up in the ether, 
is a birdman, hovering over the enemy lines. His 
wireless snaps, the receivers at your ears click out 
their directions, the gun is tilted, swung, the lan- 
yard pulled, and, in a twinkling, a suspicious-look- 
ing house, five miles away, is wiped out of exist- 
ence. You never saw the house, you probably never 
will see it, because the directions of Monsieur Bird- 
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man made it but a memory, hidden by the yellow 
smoke of high explosives. 

More than that—the aerial scout, swinging to 
and fro above the enemy lines, makes it almost im- 
possible for that foe to consummate any major 
movement in secrecy. His every action is fore- 
casted, his strength accurately determined. He 
lives a hunted life—if his antagonist’s planes are 
in the ascendency over his. 

In the Jutland naval battle, for example, the 
forces of the air had tremendous influence on the 
results. They spotted and corrected and guided the 
Shell fire of their parent ships. Without them, in 
the early morning mists, this accuracy would have 
been well-nigh impossible. Indeed, so important 
and vital to modern shell fire is the aeroplane that 
to-day a gun might almost as well be shell-less as 
plane-less. The force without aeroplanes, on being 
attacked by even a much inferior force supplied 
with planes, is at the same disadvantage as a six- 
foot blind man beset by a four-foot ruffian possessed 
of all his senses. 


The Aero Strength of England and France 


Indeed, the utter and pitiful helplessness of an 
aeroplaneless force is too well established in fact 
to need advertisement here. Yet, even though the 
aeroplane was invented in this country, to-day 
France has more men in her aero service than have 
we in our entire army. Think that over a moment, 
and then top it off with this—England has more 
men in her aero service than have we in our entire 
navy. Germany is believed, on good authority, to 
have 10,000 planes, and some 18,000 men are waiting 
to be called from her aero reserves. Yet, with all 
this wealth of aero service, there is not a single 
belligerent that is not feverishly striving to increase 
her aerial preparedness. Need we any better index 
of the importance of the plane than this? 

The foremost experts of Europe are unanimous in 
their opinion that the air service is more important 
to successful combat than are the army and navy 
combined. They affirm that the decision of the 
present war will be determined by the nation which 
gains dominancy—not on land, or in or under the 
sea—but by the nation that gains dominancy in 
the air. And still we of the United States of Amer- 
ica are prone to regard the aeroplane as a pretty 
plaything, suitable for millionaire sportsmen and 
daredevils at county fairs. Read your newspaper 
headlines, if you wish to gain some vague idea of 
the tremendous importance of the aeroplane in Eu- 
rope to-day. “One hundred and twenty-two planes 
destroyed in one month on the western front alone, 
and on one side only.” “Seventy-two air battles in 
one day.” “Seventy-two planes shot down in a 
single night.” It is roughly, though fairly accur- 
ately, estimated that the Allies have bagged some 
1800 planes, and Germany is reckoned to have 
brought down some 225 or 230 on the western front 
in one month—and yet the struggle to dominate the 
air has only just begun. Imagine, then, the propor- 
tions it will reach when it breaks in all its fury. 


Our Aero Strength 


Compare with these figures the disquieting aerial 
status of our own country. Our navy has fifty-three 
planes. Our army, gentlemen, boasts of seventy- 
three, with ninety-six officers, and about six hun- 
dred men. Collier’s tells us that we have less than 
two hundred trained aviators in the service. In- 
deed, the entire aero service of the country, me- 
chanics and office boys included, would make but 
a poor day’s shooting abroad. And still we slumber 


on. 
“But, oh,” exclaims the optimist, “no aeroplane 
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can cross the Atlantic. We are safe. Our coast 
lines are protected by Mother Nature and her sturdy 
cohorts.” What a comforting thought to think on 
a dark and stormy night! No, the aeroplane is 
yet to be invented that will cross the Atlantic, but it 
is a well-authenticated fact that Germany to-day— 
this minute—has ten submarines fitted to carry 
aeroplanes; and submarines, my friend, have been 
known to cross the Atlantic quite successfully. 


Our Unpreparedness 


Just suppose—it will not be hard—just suppose 
that five of these aero-laden submarines should 
thrust their noses out of the water about thirty 
miles off our coast, and there assemble and loose 
their planes. Suppose these planes fly due west. 
They reach Washington, or Baltimore, or New 
York, in an hour and a half, perhaps less. There 
they form a neat cordon, a city block or two apart, 
and drop their tons of high explosive at well-calcu- 
lated and frequent intervals. They fly low enough 
to make deadly certain of their mark—no anti-air- 
craft gun barks upward at them. In peace and 
quiet—except for the noise and turmoil of their 
own making—they wheel and repeat their flight 
back and forth across that city, weaving a pathway 
of destruction in their wake. Every five pounds of 
that raining high explosive is sufficient to sink a 
modern torpedo-boat destroyer—to give you some 
idea of its ravaging power. Then, after fine-tooth- 
combing Washington, or New York, or Baltimore, 
or any other of our coastal or near coastal cities, 
these doughty aeroplanes retrace their steps to the 
safe haven of the mother submarine, and, as Peary 
succinctly put it, “if they didn’t return it would be 
through no fault of ours.” We haven’t a single 
anti-aircraft gun mounted for coast defense. 

Possibilities 

If submarines displease your fancy, eliminate 
them, and if you are still inclined to temporize, 
think over the ease with which the Appam reached 
our shores, and the Kronprinz Wilhelm and the Prinz 
Eitel Friedrich. The first intimation we had of 
the approach of these raiders was when they poked 
their noses into Hampton Roads—this in spite of 
a more or less thorough patrol of our coasts by our 
navy. Any one of these vessels could easily carry 
ten or twelve aircraft. Suppose they now carried, 
instead of commercial cargo, a batch of these aero- 
planes each with its pendant cargo of sudden death. 
Grant for the sake of argument that the mother 
ships were located and annihilated—though they 
could well stop short of our coast by 200 or 300 
miles at no inconvenience to themselves. What 
would their annihilation gain us? In the meantime 
—before we sensed their presence—a million times 
the value of the planes and ships combined would 
have been obliterated from our map, and the price 
of our lethargy would be written large in millions 
and blood. 

This could happen. Naval forces—ours or any- 
one else’s—when unassisted by adequate aeral co- 
operation, are but meager protection against just 
such a calamity. Even as we write these lines the 
story of the German sea raider, returning into her 
home port after eluding the entire English navy in 
the narrow confines of the North Sea, is fresh in 
our minds. How much more readily could her like- 
ness, aero-laden, make monkeys of our navy with 
our thousand-mile coast line as her playground? 
Let us illustrate the total inadequacy of a naval 
force in locating isolated objects on the surface of 
the sea: 

Some time ago Sperry, the inventor, went up in 
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his aeroplane off our coast. Engine trouble over- 
took him and he alighted in the water—at no par- 
ticular inconvenience, since he was driving a hydro- 
‘plane. All night he drifted—constantly out to sea. 
At dawn the Navy Department sent out a number 
of destroyers to look for him, and two-or three 
planes joined in the chase. The planes were back 
in forty minutes and reported his exact location, 
but at three o’clock that afternoon the destroyers 
steamed in and reported no trace of Sperry. 

We might go on to tell you how Paris, though but 
some forty miles from the foremost firing line, is 
almost immune from aeroplane attacks. Paris is 
policed by aeroplanes, just as your city is policed 
street by street and block by block by policemen. 
Microphones placed at frequent intervals about the 
city catch and magnify the hum of hostile propel- 
lers. The angle of approach is determined, and im- 
mediately the offending plane is outlined in a mil- 
lion candlepower. London—an unpoliced city as 
compared with Paris, even though it is many times 
the distance from the scene of hostilities—has been 
the recipient of many aero favors from the Kaiser. 
London, however, is amply protected, well-nigh im- 
pregnable, from an aerial standpoint, in compari- 
son with any one of our coastal cities. 

We may have cast a cloud upon your dreamy day. 
It can be removed. Suppose, as Peary urges, that 
our coasts were patrolled in hundred-mile beats by 
aeroplanes equipped with observers, microphones, 
wireless, and all the other complicated nerves of 
this new eye of defense. Suppose one of these pa- 
trols a few thousand feet up would locate one of 
those hostile vessels fifty or sixty miles out at sea. 
To an aeroplane observer, such a vessel would stick 
out like a swollen thumb. Immediately its wire- 
less would snap the message back to its station— 
from there to Washington, and from Washington 
the alarm would be sounded up and down the en- 
tire coast line. Dozens of war planes equipped for 
battle would rise and focus their attentions about 
the threatened quarter. Swift vessels, equipped 
with modern high-angle guns, would rush in that 
direction, and before the cataclysm happened its 
source would be beaten down and eliminated. 

We can thank the power that guards over fools 
and drunkards that we are not now dealing with 
a nation free to use the seas. Otherwise, that na- 
tion’s navy, equipped with modern aero service as 
it is, would scrap our proudest battleships by the 
sheer accuracy of gun and bomb fire. Our navy 
out of the way, the balance of the story would be too 
pitiful to think of. And our navy would be certain 
to go down before even an inferior force, if this 
inferior force were equipped with only a reasonable 
supply of aircraft. 

A year ago, almost to the hour, we did our little 
bit to arouse our readers to the need for industrial 
preparedness. Industrial preparedness is now a 
well-established fact—for which we take no credit. 
But, gentlemen, give us all our industrial prepared- 
ness, give us a million trained troops under arms, 
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heap on the biggest battle fleet in the world, and 
we are still but a blinded earthworm, helpless under 
the heel of the nation with the modern eye of war- 
fare—the aeroplane. 

Unless, above and before that army of ours, and 
that navy, flies a superior force of scout and battle 
planes to beat down and vanquish the airmen of 
the enemy, years of earth and sea preparedness can 
be wiped out in a single hour. 


What We Need 


Peary says that fifty million a year is needed im- 
mediately. Last year we spent the sum of eighteen 
million, and this year a similar pittance has been 
measured out to our air service. We, a nation rich 
with a hundred million souls’ responsibility, flipped 
a skinny eighteen million to the arm of our service 
upon which the success of all our other costly pre- 
paredness must depend! We are building a racing 
automobile, but putting a blinded driver in the seat. 
The house upon the sands was a good insurance risk 
compared with the cardboard preparedness house 
we are now throwing up. 

Canada—to our eternal shame—will spend eighty 
million to our eighteen for aero service this year. 
Need we say more? We hope not—instead let us 
each write to our Congressman and Representatives, 
and tell them that we want preparedness by all 
means, but not a feeble and effeminized prepared- 
ness, rendered waste and impotent, because of faulty 
aero service. Our aero service must be complete, 
and able to compete with the best, or it will be 
valueless. It must have as its chief a man who 
does not wait until to-morrow to see what will hap- 
pen to-day. He must have fearlessness, vision, im- 
agination and determination. Peary suggested two 
men—Roosevelt and Goethals. It matters little— 
they are a type of which we have all too few—but 
this chief must be fully capable of giving this coun- 
try in a year what it has needed for many years— 
an aero industry protected from physical and finan- 
cial attacks alike—and an aero service with thou- 
sands of aero chauffeurs in reserve—a seaboard pa- 
trol—in short, an aero service worthy of the name, 
as an insurance that our army and our battleships, 
our cities and our people, may not be made the jest 
of those vampires of the air who carry half a ton 
of hell in their shells, and are actually capable of 
distributing it neatly and accurately to-day from 
Maine to Florida, and on around to Portland, Ore. 

Are we going to develop an efficient fighting ma- 
chine, gentlemen, complete in all its parts, and let 
it loose to stagger blind before the foe, or are we 
—we armchair fighting men—are we going to do 
our bit to protect this country, by forcing a dila- 
tory Government to protect the men we send to 
do our fighting for us, by giving these men an 
air service second to none in the world? 

The answer is in your hands, my friends—and 
your failure to answer sharply may place blood upon 
your heads. 
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By C. J. Nowak 


NYONE who has followed these lessons will 

have noticed that on practically every show- 

card some illustration taken from the adver- 
tising pages of HARDWARE AGE is used. Illustra- 
tions not only lend selling force to the show-cards, 
but they make the show-card writer’s work easier 
because they cut down the need of long text matter. 
The advertising pages of HARDWARE AGE will fur- 
nish a most profitable field for the gathering of 
such material, but other publications and other 
matter should be followed with care not only for 
illustrations but for ideas and selling arguments 
that can be used in window display and show-card 
work. 


An “Idea” File 


Material of this kind will lose a lot of its prac- 
tical value unless some simple method of filing is 
used. Just the illustration or the idea needed for 
a certain occasion is generally hard to find at a 
moment’s notice. If one can turn to a file and take 
out a folder containing printed matter and illus- 
trations covering any certain subject he wants, it 
will result not only in better show-cards but in an 
immense saving in time. 

The file should be as simple as possible. Unless 
a great deal of work is to be done there is no need 
of any elaborate filing system. A number of let- 
ter-size folders will answer—one for each general 
class of goods, as, for instance, builders’ hardware, 
cutlery, automobile accessories, tools, household 
goods, miscellaneous, etc. There might also be 
folders for Christmas, Fourth of July and other 
special events. 

The pages of HARDWARE AGE should be examined 
carefully each week, and those torn out which con- 
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The illustration on this show-card wus taken from a 
HARDWARE AGE advertisement of the Conron-McNeal 
Company, Kokomo, Ind. 


70 


tain illustrations or ideas that will sometime fit in 
with the work. If this is done each week a fund 
of information and material on a host of : ubjects 
will soon be gathered—and it will be in such shape 
that it can be had at any time. It will take very 
little time if it is done consistently and its value 
is immeasurable. Then there should be a scrap- 
book in which all articles bearing on the card writ- 
ing should be pasted. It will be of decided and defi- 
nite value after it has been in operation for a few 
weeks. 

The alphabet given this week is not only pleasing 
in appearance but it can be executed very rapidly. 
It is sometimes called the 45-deg. angle stroke, as 
the pen throughout the entire work is held in 
such a position that the end of the nib points to 
the guide lines at an angle of 45 deg. This gives 
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Show-card on which are used illustrations taken from 
a HARDWARE AGE advertisement of P. & F. Corbin, 
New Britain, Conn. 





a thin stroke from the top guide line to the bot- 
tom at the left side and a wide stroke from top to 
bottom on the right. This is especially emphasized 
in the letter “X.” 

In all alphabets containing any flourishes or em- 
bellishments—that is, all but the most simple of 
alphabets—this rule should be remembered: That 
headlines or descriptive matter should never be 
written in all capital letters. The first letter as a 
capital and the rest lower case will give a much 
more pleasing appearance and will be read with de- 
cidedly less difficulty. The alphabet can be executed 
with a Soennecken or any pen with a flat nib. This 
style of lettering can also be used to good advantage 
in a slanting effect. 

Some very good effects can often be obtained by 
the use of dry colors for decorative purposes. Dry 
colors are applied to show-cards with a piece of 
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Card No. 1— color border treatment. The illustra- 
tion was taken from a HARDWARE AGE advertisement of 
the Russell & Erwin Mfg. Company, New Britain, Conn. 


cheese-cloth that is rolled into a ball, dipped into 
the color desired and lightly rubbed on the card 
in any way the show-card writer desires, either 
with a free hand method or with the assistance of 
border stencils. After a little practice it is not 
difficult to secure such effects as marble, wood 
grain, etc., and to do the work very quickly. A 
stencil can be cut giving a good border design, 
placed over the show-card and the ball of cheese- 
.cloth dipped in color rubbed lightly around the 
edges. White cardboard that has been slightly 
soiled or damaged can be used by the application of 
a little dry color. The illustrations show some of 
the effects that can be obtained though, of course, 
the real effect of the actual colors does not appear. 

The alphabet and show-cards that accompany this 
article were made on quarter sheets. The capitals 
of the alphabet were executed between guide lines 
1% in. high, lower case “a” between guide lines 
Y% in. high and the nahin strokes of “b,” “d,” 
etc., % in. apart. 











An alphabet that can be easily and quickly made 
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Card No. 1 shows a dry color border treatment 
obtained by laying a strip of cardboard 4 in. wide 
on each side and applying the dry color close to 
the edge of the strip. 

“Hardware Show Card Writing,” published by 
the Book Department of HARDWARE AGE will prove 
a most valuable guide to anyone interested in show- 
ecard writing—the advanced artist as well as the 
beginner. It contains thirty-one different styles of 
lettering for both brush and pen, contains a fund 
of information on practically every phase of show- 
card work. Several lessons are devoted to air 
brush work. The book has been recommended by 
those in a position to know as the best book of its 
kind on the market. It was written especially to 
fit hardware needs and sells for $2. 


Coming Conventions 


ALABAMA RETAIL HARDWARE ASSOCIATION CON- 
VENTION AND EXHIBITION, Montgomery, May 22, 23, 
24, 1917. Walter Harlan, secretary, 44 Boulevard 
Circle, Atlanta, Ga. 

METAL BRANCH, NATIONAL HARDWARE ASSOCIA- 
TION OF THE UNITED STATES, SIXTH ANNUAL MEET- 
ING, William Penn Hotel, Pittsburgh, Pa., June 1, 
2, 1917. George A. Fernley, secretary, Philadel- 
phia, Pa. 

GEORGIA RETAIL HARDWARE ASSOCIATION CON- 
VENTION AND EXHIBITION, Macon, June 5, 6, 7, 1917. 
Walter Harlan, secretary, 44 Boulevard Circle, 
Atlanta, Ga. 

NATIONAL RETAIL HARDWARE ASSOCIATION CON- 
VENTION, St. Louis, Mo., June 12, 13, 14, 1917. M. 
L. Corey, secretary, Argos, Ind. 

CAROLINAS RETAIL HARDWARE ASSOCIATION CON- 
VENTION, Wrightsville Beach, N. C., June 19, 20, 21, 
1917. T. W. Dixon, secretary, Charlotte, N. C. 

TENNESSEE RETAIL HARDWARE ASSOCIATION CON- 
VENTION, Chattanooga, Aug. 7, 8, 9, 1917. Walter 
Harlan, secretary. 44 Boulevard Circle, Atlanta, Ga. 

MISSISSIPPI RETAIL HARDWARE ASSOCIATION CON- 
VENTION, New Orleans, La., July 17, 18, 1917. Wal- 
ter Harlan, secretary, 44 Boulevard Circle, Atlanta, 
Ga. 


E. T. FRAIM, president of the Keystone Lock 
Works, died at his home in Lancaster, Pa., May 2, 
after a prolonged illness of several years. Mr. 
Fraim was born in Lancaster Feb. 18, 1857. When 
three years of age he was taken to Dayton, Ohio, 
where he was educated. When seventeen years old 
Mr. Fraim returned to Lancaster and was ap- 
prenticed in the jewelry trade, after which he en- 
gaged in the lock making business until 1879, when 
he founded the Keystone Lock Works. The orig- 
inal factory was built in 1879, which from time 
to time has been increased until now there is 42,000 
ft. of floor space. About 300 men are employed, 
producing an output of about 8,000,000 locks per 
annum. Additions provided for recently will in- 
crease this space to approximately 110,000 sq. ft. 
The business under Mr. Fraim’s policy has shown 
steady, continuous growth from the beginning, and 
where there was, say, 1000 locks produced the first 
year they now run into millions. Mr. Fraim was 
a member of St. Paul’s Reformed Church, a direc- 
tor of the General Hospital, a member of the Penn- 
sylvania Society of New York, the Manufacturers’ 
Club of Philadelphia, the Hamilton Club, Tucquan 
Club, Lancaster Lodge No. 134 and B. P. O. Elks, 
in all of which organizations he participated 
actively. 
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Editorial 


The School as a Factor in 
Retail Failures 


T is generally conceded that the retail 
merchant is the only professional man 

who enters upon his life’s career with no 
prescribed preparation for his duties and 
responsibilities. The great majority of mer- 
chants come either from the ranks of retail 
salesmen, or from other pursuits. A large 
percentage of them fail to achieve success. 
As salesmen they are above normal, and as 
buyers they are able to hold their own. Their 
weakness lies mainly in their inability to 
correctly figure the costs and selling prices 
of their goods, to keep accurate accounts and 
to correctly gage their cost of doing business. 
Taken as a class, they are intelligent men; 
men who have achieved a measure of success 
in other walks of life. That their interest 
is in their work is shown by the fact that 
their money is invested in their store and 
stock. To what, then, can their lack of suc- 
cess be attributed? 

A careful investigation of the subject, cov- 
ering a number of the larger States, seems 
to prove conclusively that much of the blame 
rests upon the haphazard education derived 
from our public schools. School graduates 
are to be found in alarming numbers among 
those who fail in mercantile pursuits, and 
whose failures can be directly traced to poor 
accounting. The methods taught in the ordi- 
nary public school are not applicable to busi- 
ness. Students are given no instruction re- 
garding margin and profit; their books make 
no reference to the cost of doing business; 
the bookkeeping instruction meted out to 
them is not of a type that will bear the 
weight of actual business. 

Have you ever had occasion to examine 
the standard type of arithmetic used in the 
grammar schools of the country? A care- 
ful study of one will prove to be a revelation 
to you. For example, a certain problem 
reads as follows: A merchant buys a screw 
driver for 30 cents and sells it for 35 cents. 
What is his percentage of profit? A book 
of answers to the problems contained in the 
arithmetic is in the possession of the teach- 
ers. According to that book the answer to 
the problem above is 16 2/3 per cent. What 
a fallacy! Evidently the man who originated 
that arithmetic never served an apprentice- 
ship behind a retail counter. He takes it 
for granted that the increase of 5 cents over 
the purchase price is all profit, and as 5 is 
one-sixth of 30, the percentage of profit must 
necessarily be 16 2/3 per cent. Such a thing 
as overhead does not enter into his calcula- 
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tions. He also fails to take into account the 
fact that profit must be figured on the sell- 
ing price, and not on the cost. 

As a matter of fact, the dealer who would 
sell an article costing 30 cents for only 35 
cents would be losing money, since it costs 
him approximately 1714 per cent to stock 
the article and make the sale. 

Naturally the boy who has received the 
O. K. of his school on this method of figur- 
ing does not doubt its correctness. When 
he enters the mercantile business he natu- 
rally follows the system that has been 
pounded into him. Is he altogether to blame? 

There is another angle to this method of 
teaching mercantile problems which reacts 
to the detriment of the retail merchant. The 
school children are taught that an article 
bought at 30 cents and sold at 35 cents 
yields the merchant a handsome profit. Natu- 
rally they soon conceive the idea that the 
retail dealer is obtaining an enormous profit 
on the merchandise he handles. Is it unrea- 
sonable to suppose that these children will 
eventually become mail-order patrons and 
boosters for mail-order buying? 

Talks with teachers in the public schools 
reveal the fact that the majority of them 
are ignorant of the facts. When convinced 
of the incorrectness of their methods they 
seem more than willing to co-operate in 
righting the wrong. There are some, how- 
ever, who consider it presumptious to ques- 
tion the correctness of books produced by 
so-called experts. This class of instructor is 
a positive menace to practical business, since 
they violently oppose any ‘Tevision of text 
bqoks or methods. 

With the enormous waste resulting from 
unnecessary failures, certainly the influence 
of the public school on these failures merits 
investigation. HARDWARE AGE would sug- 
gest that the various associations of business 
men make it a point to urge the teaching of 
practical arithmetic in our public schools; to 
insist that the present system under which 
students are taught to figure profits on the 
cost price, without reference to: overhead, be 
changed to conform to business principles; 
to demand that a simple but correct system 
of accounting be taught in the grammar 
schools. 

Every business failure has a depressing 
effect on business as a whole, and in the 
necessary waste from every such failure, we 
all must share. If the public school is at 
fault its systems must be remedied. If the 
methods of instruction are to be changed 
it will be because the business men of the 
country insist upon the change. It’s up to 
you. 
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Adoption of Zone System Threatens National Character 


HE cost of the war will be enormous. 
The necessary funds will be raised by 
taxation. The people must pay. 

The burden will be terrific but it will be 
comparatively easy if every person able to 
work can find employment at a reasonable 
wage which means that every branch of in- 
dustry must be kept busy turning out prod- 
ucts for which manufacturers shall be paid 
a reasonable price; in other words, the funds 
necessary to promote the conduct of this war 
will not only be obtainable but cheerfully 
provided if business can be kept going on a 
profitable basis. 

If we wish the business of this country to 
be profitably employed we must be careful 
in our anxiety to raise funds to meet our war 
taxes that we do not undermine the sub- 
structure upon which any line of business is 
built. Raw material must be available at a 
reasonable cost; avenues of distribution must 
be kept wide open; every wage earner must 
be given an opportunity to earn sufficient to 
take care of himself and those dependent 
upon him; avenues of intelligent thought 
should be kept open for the dissemination 
of active and practical knowledge, for it is 
by these means that the people will be kept 
thoroughly satisfied in the trying conditions 
they find surrounding them. 

Without the newspaper and magazine there 
would be no medium for the expression of 
patriotic spirit which is of vital importance 
to the successful prosecution of this war. 
Notwithstanding the fact that the patriotic 
publications of the country have already 
made large sacrifices there are pending in 
the Ways and Means Committee taxation 
proposals which in many cases amount to 
confiscation. Both the newspaper and maga- 
zine, already heavily burdened by 100 per 
cent increase in the cost of print paper, are 
to be crippled by the new proposal. If the 
plan as proposed goes through the amount of 
revenue raised will be wholly insignificant in 
comparison to the harm done. Many of the 
smaller publications will have to go out of 
business altogether. Many publishers will 
have to cut down the size of their magazines, 
thereby limiting available space which could 
be given to Government projects, such as 
mobilizing material for the manufacturing of 
munitions of war and for food and clothing 
to maintain our army—creating a patriotic 
desire to help the Government by buying its 
bonds, as well as stimulating the recruiting 
of the men necessary to fill the ranks. 


of Publications 





Discriminatory taxes of any kind are un- 
wise, because they invariably defeat the ob- 
ject sought. There is a perfectly fair method 
of raising revenue, in the form of graded 
income taxes which affect all persons alike, 
and which inevitably take the full proportion 
that every individual is able to surrender. 
Let the taxes be levied upon all incomes re- 
gardless of the source. Publishers as well 
as munition makers will pay the full percent- 
age of their profits that the Government re- 
quires, whether these profits be large or 
small. If the people of the United States can 
be kept profitably employed, our problems, 
even though they be enormous, almost beyond 
calculation, will be handled with comparative 
ease. 

The Ways and Means Committee at Wash- 
ington has recommended that a better than 
300 per cent increase to the postal rates be 
charged for mailing newspapers, magazines 
and trade publications. A very few publish- 
ers having enormously advantageous fields of 
operation may be able to weather the storm, 
but certain it is that a large majority of the 
publications will either be discontinued en- 
tirely, or on account of lack of funds become 
so weak and anemic that they will be worth- 
less as a means of helping the public, the Gov- 
ernment, or the owners. The zone system, 
if adopted, will destroy the national character 
of every publication published in America, 
for the reason that the prices for a publica- 
tion td a zone beyond two or three hundred 
miles will become prohibitory. This is not 
the time to destroy thé national character of 
anything; on the contrary, this is the time 
when we need national character as never 
before. The zone system will so throttle the 
national distribution of useful thought and 
active knowledge that it will produce provin- 
cialism ; it will narrowour national vision to 
a point where it will be section against sec- 
tion, breeding misunderstanding and dispute 
instead of extending the right hand of fel- 
lowship founded upon the broad principle of 
national character, fostered, cherished, and 
made alive by the useful distribution of 
thought and knowledge. 

HARDWARE AGE would much prefer to see 
the Government take every dollar of pub- 
lishers’ profits that its conscience will allow 
to swell the war fund even to the extent of 
taking the last nickel, if it will leave each 
and every publishing business standing upon 
a firm and solid foundation after this war 
has been decisively won. 




















Trade Conditions and Iron, Steel and Hardware Prices 


NEW YORK 


Office of HARDWARE AGE, 
New York, May 14, 1917. 

[DOMESTIC business has slowed down quite a bit, 

while export trade in various quarters is keeping 
up fairly well. Foreign orders are coming along from 
widely different sources, but the difficulties incident 
to transportation are a great hindrance. This is true, 
for instance, regarding South Africa, and especially 
Hawaii and the Philippines where it signifies a long 
transcontinental haul on congested tracks, aside from 
high freight charges. 

Builders’ hardware and like materials pertaining to 
building construction are going slower, with opinions 
expressed that some have probably overbought along 
these lines. A representative jobber says that in this 
vicinity he has not noticed any diminution in spring 
goods because of climatic conditions. This trade is 
holding its own with, if anything, an increase over last 
year because of higher prices, while there is a good 
showing in bulk aside from increased costs. 

There is a general shortage in various wanted lines, 
especially lawn mowers, steel goods, including shovels, 
spades, scoops, forks, hoes, rakes, garden sets, trowels, 
weeders etc. Barb wire from manufacturer, we are 
advised, is practically out of the market, and ice cream 
freezers ordered to be shipped in February are not 
yet on the way. Nail mills are practically tied up. 
Lawn mowers ordered last November for delivery at 
once were just coming along early in May, and it is 
an open question whether there will be a reasonably 
fair execution of such orders in time or not. 

Prices are fairly firm with occasional advances in 
certain lines. 


WIRE Naiis.—There is little doing in wire nail busi- 
ness, not because of a shortage in orders but owing to 
the difficulty of getting stock. There would be consid- 
erable trade if nails could be obtained to execute the 
orders. Some of the mills have reduced their capacity 
in this line 50 per cent because of diversion of the raw 
material for war purposes, and in some cases have 
stopped taking orders entirely. While there is a nom- 
inal Pittsburgh carload price to jobbers, it is a mere 
figment of the imagination so far as getting nails is 
concerned. 

Wire nails from jobbers now range from $4 to $4.25 base 
per keg. 

CuT NAILsS.—Distributors in instances are taking cut 
nails where they cannot get wire nails. There is very 
little export business although a plentitude of offers 
which cannot be executed and would be difficult to 
transport overseas is accepted. 

There are hints of a possible advance in the price 
of cut nails but nothing is decided as yet. 


Cut nails to retailers range from $4 to $4.25 base per keg. 


LINSEED OIL.—Just where linseed oil will eventually 
go to in price it is impossible to predict. The crux 
of the situation now is the scarcity and high price of 
seed and the latest developments in the proposed tariff 
of 10 per cent ad valorem on imported seed. Flaxseed 
is now on the free list, and at present cost of approxi- 
mately $3.50 per bu. 10 per cent ad valorem would add, 
say, 35c. per bu. coming either from Canada or Ar- 
gentina. At present there is little, if any, Argentine 


seed coming into this market because of shortage, diffi- 
cult transportation and high freight rates. Calcutta 
seed has long been commandeered by the British Gov- 
ernment and we get none of it. 

Linseed oil, city brands, is now $1.30 in 5 or more bbl. and 
$1.31 in less than 5 bbl. 

State and western oil in carloads is $1.27 and less than car- 
loads, $1.28 to $1.29 per gal. 

Ropre.—Manila fiber is coming along with a little 
more freedom at present, although nothing to brag 
about. The prospect on sisal products indicates an 
advance, we are advised, especially as the fiber now on 
the free list will pay 10 per cent duty according to 
the horizontal 10 per cent ad valorem to be levied for 
war purposes, if it becomes law. The demand from 
the United States Government is heavy and manufac- 
turers are exerting themselves to the utmost to meet 
it, but they cannot make cordage without fiber, and that 
is exceedingly hard to get. One of the best manufac- 
turers says he will furnish every pound he can produce 
based on the supply of raw stock. 

Manila rope, first gyete, is 28c., second grade 27c. and third 


grade 22c. base per 
Sisal rope so far is unchanged at 20c. for first grade and 


19c. on second grade. 

SAMSON CORDAGE WorKs.—The Samson Cordage 
Works, 88 Broad Street, Boston, Mass., now quotes the 
following prices for average trade: 

Samson spot sash cord, Nos, 8 to 12, 53c. per lb.; Massa- 
chusetts sash cord, Nos. 8 to 12, 50c., and Phoenix sash cord, 
Nos. 8 to 12,.38c. per lb. Extras for No. 7 are 4c. per Ib. 
and No. 6, 1%c. per lb. over base. 

Samson spot clothes lines, 50 ft., are $76.25 per gross; 
Samson chalk lines, Nos. 0 to 3 inclusive, and Samson white 
cotton masons’ lines, Nos. 3 to 5, are list plus 10 per cent; 
Samson drab cotton masons’ lines, Nos. 3% to 5, are list plus 
15 per cent. These prices are based on both New York and 
Chicago business. 

WINDow GLAss.—Business in window glass continues 
very quiet and is likely to be so for some time. While 
prices generally are well maintained, there is a little 
softening here and there among the smaller distributors. 
Factories are going out of blast and closing down fast, 
many of which have already drawn their fires, as the 
men are anxious to get away. There is also a pro- 
nounced scarcity of raw material and the same diffi- 
culties in transportation. If business in window glass 
shrinks as it has during the past few weeks, the 
prospects are better for a sufficient supply which 
seemed improbable when business was better. Building 
construction has dropped off considerably, which 
matkedly affects the situation. 

Window glass prices are unchanged as follows: 

Single thick, first three brackets, A quality, 84 and 3 P% 
cent; single thick, first three brackets, B quality, 86 and 5 
per cent; single thick, larger than the first three brackets, 
A and B quality, 83 and 3 per cent; double thick, all sizes, 
A iran # 84 and 3 per cent, and double thick, all sizes, B 
quality, 86 and 3 per cent discount 

NAVAL STORES.—In this market the tone is easier in 
naval stores, because of the heavier receipts of new 
crop in primary southern markets. Nevertheless the 
comparative scarcity here serves to keep prices stronger 
than they otherwise would be, as water transportation 
up the coast is more difficult to get. 

Turpentine, in yard, is 48c. per gal. 

Rosins are weaker and irregular, with but a moderate 


inquiry. Common to good strained, on the basis of 280 Ib. 
per bbl., is $6.20 and D grade, $6.25 per bbl. 


CHICAGO 


Office of HARDWARE AGz, 
Chicago, May 12, 1917. 
BUSINESS throughout the Chicago territory pursues 
the even tenor of its way, apparently little affected 
by either the war or the steadily mounting costs. While 
the spring has been decidedly backward, the weather 
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has been of the open variety and building operations 
have not been unduly hindered. Orders from retailers 
show a tendency to caution, yet the volume of business 
done by jobbers indicates that dealers are keeping up 
their stocks and selling a normal amount of mer- 
chandise. Collections are reported to be more than 





May 17, 1917 


fair and cash sales are well up to the average for the 
se1son. 

The situation in the steel market seems to be grow- 
. ing more acute. In spite of the fact that the mills of 
the United States Steel Corporation have been running 
at full capacity, the order books show an increase in the 
demand over the production. The unfilled tonnage at 
the end of April showed an increase over the end of 
the preceding month of 471,439 tons, the aggregate un- 
filled business being 12,183,083 tons. Orders amounting 
to thousands of tons have been refused owing to the 
congested conditions. The unfilled tonnage is now about 
equal to 80 per cent of the United States Steel Corpora- 
tion’s annual capacity. A steady stream of small 
orders for supplies has been going from the Army and 
Navy departments to the mills, the new business calling 
for about 200,000 tons of rolled steel products. The 
European demand is almost as heavy as ever. 

The wire and nail market has quieted down some- 
what after the heavy advances of the early part of the 
month, but steel sheets are still moving upward. The 
tin situation is also becoming more acute, and many 
manufacturers who have utilized their stocks of raw 
material are finding it almost impossible to make new 
contracts. 

Building operations are falling off, but not to the 
extent that the high prices of labor and material would 
lead us to expect. Sales of wire nails are heavy, and 
several of the larger makers are refusing to accept 
orders for direct shipment from the factories. In other 
words, they are refusing to accept orders from the 
jobber, to be shipped direct from the factories to the 
retailer. The same siand has been taken in some in- 
stances in regard to barb wire and similar products. 

ENAMEL WARE.—Within the past ten days there has 
been an advance in enamel ware of from 10 to 15 per 
cent, depending upon the character of the ware. The 
manufacturers are finding it difficult to get raw ma- 
terials, and jobbers report that deliveries are very slow. 

Tin WARE.—Manufacturers of tin ware are reported 
to have used practically all the material purchased 
under the old contracts, and are finding it almost im- 
possible to get further supplies. In many cases they 
are now declining further orders. Makers of wax top 
cans for use in domestic canning are said to have prac- 
tically withdrawn from the market, owing to the posi- 
tion taken by the Government, which the makers say 
forces them to first take care of the commercial canners 
who are handling Government orders. Unless there is 
a change in the situation there will be very few wax 
top tin cans for sale to the home canner this season. 


WHEELBARROWS.—Wheelbarrows reflect the heavy 
advances in steel sheets, bolts and kindred lines, and 
are selling at a greatly advanced price over that of last 
year. This is particularly true in the case of tubular 
barrows, used extensively by contractors. 

We quote from jobbers’ stocks, f.o.b. Chicago, as follows: 
No. 2 common bolted wood barrows, $22.50 per doz.; No. 4 
tubular barrows, $60 per doz. ; angle steel leg, garden barrows, 
$45 per doz. 

DRAG ScrAPERS.—There has been a steady advance in 
the various makes of drag scrapers, sold by many hard- 
ware dealers for use in road work, and there is a strong 
advancing tendency at the present time. 

We y merey from jobbers’ stocks, f.o.b. Chicago, as follows: 
No. 1 drag scrapers, with runners, $7.75 each; No. 2 drag 
scrapers, with runners, $7.50 each; No. 3 drag scrapers, with 
runners, 45 

Nati HAMMERS.—Jobbers in the Chicago territory 
have made no advances in the prices of nail hammers 
since the announcement of April 16. 

We quote to retailers, f.o.b. Chicago, as follows: No. 1% 
plain or bell face nail hammers, first quality, $8.50 per doz. 

Axes.—A leading manufacturer is responsible for 
the statement that axes will take an advance in the near 
future. Jobbers are expecting higher prices, and it has 
been predicted by several that the advance will reach 
as high as $2 per doz. over present prices. 


BuILDING PAPER.—Jobbers report their sales of build- 
ing paper to be about normal for this time of the year. 
Shipments from the makers are slow and jobbing stocks 
are only fair. Prices are firm. 


We quote from jobbers’ stocks, f.o.b. Chicago, red rosin 
—— paper, $78 per ton in ton lots. Half-ton lots, 50c. 
per ton higher. 
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WALL PAPER CLEANER.—Sales of wall paper cleaner 
are falling off to quite an extent, owing to the fact that 
the moving season is about over. We quote from job- 
bers’ stocks, f.o.b. Chicago, Climax wall paper cleaner, 
$9.60 per gross. 


Wire Coat AND Hat Hooxks.—Building operations 
are holding up much better than had been expected, 
with the high cost of materials and labor, and sales of 
coat and hat hooks are therefore about normal. Jobbers 
have only fair stocks. Prices are firm, and an advance 
would prove no surprise to jobbers. 

We quote from jobbers’ stocks, f.0.b. Chicago, common wire 
coat and hat hooks, 75c. per gross. 

TIN PLATE.—With the heavy advances in tin, and the 
restrictions surrounding the output, tin plate was ex- 
pected to go higher during the past week. However, 
jobbers are still quoting as follows: 

To retailers, f.o.b. Chicago: 20 x 28, IC tin 


grade, 200-lb. boxes, $18.50; better grade, 
$27.10; LX tin plate, 300-lb. boxes, $28.75 


ylate, cheaper 
240-Ib. boxes, 


GARDEN TooLs.—Retail sales of garden tools are still 
heavy, although the jobbers report a slight falling off 
during the past week. Both jobbing and retail stocks 
in the vicinity of Chicago are light, owing to the heavy 
demands of the previous weeks. 

We quote from jobbers’ stocks, f.o.b. Chicago, as follows: 
Manure forks, best grade, long handled, four tines with plain 
ferrule, $7.30 per doz. ; with strap ferrule, $8.15 per doz. ; five- 
tined forks, plain ferrule, $9.45 per doz.; strap ferrule, $10.20 
per doz.; long handled, six-tined forks, with plain ferrule, 
$10.95 per doz.; strap ferrule, $11.65 per doz.; No. 2 Greenleaf 
spading shovels, $8.75 per doz.; Midlothian seconds, $7.50 per 
doz.; best grade, four-tined spading forks, $9.25 per doz.: 
cheaper grade, $6.25 per doz.; malleable rakes, 14-in., $3 
per doz.; steel bow rakes, 14-in., $5.40 per doz; wire lawn 
rakes, 24 teeth, $3.90; wood lawn rakes, 20 teeth, $3.60 per 
doz.; standard garden hoes, best grade, $7.25 per doz.; cheap 
hoes with riveted handles, $2.35 per doz.; ladies’ hoes, $4.25 
per doz. 

STEEL SHEETS.—Galvanized sheets took another ad- 
vance of 50c. during the past week, and jobbers are 
holding firm at the prices quoted. The mills are said 
to be sold up for some time to come, and deliveries of 
orders placed several months ago are not yet in. Black 
sheets remain same as last quotation. 

We quote from jobbers’ stocks, f.o.b. Chicago, 28-gage gal- 
vanized sheets, $9.50 per 100 lb.; 28-gage black sheets, $7 to 
$7.50 per 100 Ib. 

PLATES.—Practically all of the makers of plates 
declare themselves out of the market at the present time 
and refuse to quote prices. Jobbers’ prices are not uni- 
form, and in some cases the difference amounts to as 
much as $10 per ton. 

f.o.b plates at 


We quote from jobbers’ stocks, Chicago, 


from $6.50 to $7 per 100 Ib. 

Bars.—Jobbers have advanced the price of steel bars 
to conform to the price advances of the makers. The 
mills are well sold up, and no orders are taken with a 
delivery period of less than four months. Jobbing 
stocks are only fair. 

We quote from jobbers’ stocks, f.o.b. Chicago, as follows 
Soft steel bars, $4.50 per 100 lb.; bar iron, $4 per 100 Ib. 

Rivets.—Manufacturers of rivets are reported to be 
going slow in the matter of taking on new contracts, 
until they can ascertain the extent of the Government’s 
wants. Prices are unchanged, but are very firm. 

We quote, f.o.b. Chicago, from jobbers’ stocks, structural 
rivets, $5 per 100 Ib.; boiler rivets, $5.10 per 100 Ib 

Nuts AND Bo.tts.—The same situation prevails in re- 
gard to nuts and bolts as to rivets. Manufacturers are 
busy adjusting contracts, but do not seem anxious to 
enter into new ones until assured as to the amount 
required by the Government. In the matter of adjust- 
ments it is reported that many orders already con- 
tracted for are being cut heavily. Jobbing stocks are 
in fair shape. 


We quote to retailers, f.o.b. Chicago, as follows: 
bolts up to % x 4 in., 40-10 per cent discount; larger sizes, 
35-5 per cent discount; carriage bolts, up to % x 6 in., 40-2% 
per cent discount; larger sizes, 30-5 per cent discount; hot 
pressed nuts, square, $3, and hexagon, $3 off per 100 Ib. Lag 
screws, 50 per cent discount. 


Wire.—There is little change in the wire situation. 
The recent price advances are being firmly held by the 
jobbers, as they realize the congestion at the mills and 
the consequent slowness of deliveries. 


Machine 
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We quote from jobbers’ stocks, f.o.b. Chicago, smooth an- 
nealed wire, 6 to 9 gage, $3.90 per 100 lb.; galvanized, $4.60 
per 100 Ib. 

Rore.—There is no change reported in the prices of 
either Manila or sisal rope for the past week. The ad- 
vance of the preceding week has been taken by jobbers, 
and prices are firm. Sisal rope is expected to go higher 
at any time and increased prices may be in effect before 
this report reaches the reader. No. 1 Manila rope is 
now quoted at 8c. per lb. over sisal No. 1, and the dif- 
ference is considered too great to be long maintained. 

We quote to retailers, f.0.b. Chicago, as follows: No. 1 
Manila rope, 28%c. per Ib. base; No. 2 Manila rope, 27%%c. 
per lb. base; No. 3 Manila rope, 23%c. per Ib. base. Sisal 
rope, subject to stock on hand: No. 1, 20%c. per Ib.; No. 2, 
19%4%c. per Ib. 

Woop Screws.—The situation in regard to wood 
screws is unchanged. Deliveries from the mills are 
slow, but jobbing stocks are in very fair condition. The 
demand is about normal so far as the domestic orders 
are concerned. Prices are firm. 

We quote from jobbers’ stocks, f.o.b. Chicago, as follows: 
Flat head, bright screws, 7214-10-10; round head, blued, 
>, lana flat head, brass, 42144-10-5; round head, brass, 

WRAPPING PaPeR.—Jobbers’ prices on wrapping 
paper remain the same as last quotation. Shipments 
from the mills are uncertain, and jobbing stocks are re- 
ported to be slightly below the normal. 

We quote krafts, wrapping paper, 12c. per lb.; express 
wrapping paper, 9%c. per Ib. 

Bars WirE.—The consumer demand for barb wire 
seems to be getting heavier as the season advances. 
There is apparently much fence repair work under way, 
and the large amounts of new land being put under 
the plow are necessitating more new fence work than 
was anticipated. Manufacturers are buried with the 
volume of orders and deliveries are very uncertain. 
Large war orders are said to be making the situation 
still more serious. Prices are firm. 


We Se from jobbers’ stocks, f.o.b. Chicago, as follows: 
€C 


Painted barb wire, in less than carload lots, $4.10 per 100 Ib. ; 
galvanized, $4.80 per 100 Ib. 

WuiTe LEeAp.—Prices of white lead remain the same 
as last week. The demand is fairly heavy and is in- 
creasing as warmer weather approaches. There is no 
apparent shortage, but prices are well maintained. 

We quote from jobbers’ stocks, f.0.b. Chicago, Carter’s white 
lead, $11.25 per 100 Ib. 

Eaves TROUGH AND GUTTER PIPE.—Although sales of 
eaves trough and gutter pipe are not as heavy as for 
the same period of last year, there is still a good de- 
mand, and jobbing stocks are low. Prices are firm. 

We quote from jobbers’ stocks, f.o.b. Chicago, as follows: 
26-gage eaves trough, 5-in., $9 per 100 ft.; 29-gage, $7.20 per 
100 ft.; 3-in. conductor pipe, 26-gage, $10.40 per 100 ft.; 29- 
gage, $7.85 per 100 ft. 

SasH WEIGHTS.—Sash weights are advancing 
steadily in price, having taken another raise of $1 per 
ton during the past week. Jobbing stocks are light, 
and deliveries uncertain. The demand is about normal, 
and prices are firm. 

We quote from jobbers’ stocks, f.0.b. Chicago, sash weights, 
in ton lots, $35 per ton; in less than ton lots, $36 per ton. 

GARDEN Hose.—The demand for garden hose is about 
normal, and prices are unchanged. Both jobbers and 
retailers report fair stocks. Expected advances have 
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failed to materialize, but jobbers still look for higher 
prices to appear before the season closes. 

We quote from jobbers’ stocks, f.0.b. Chicago, % in., 3-ply 
hose not guaranteed at 6%c. per ft.; 5-ply %-in. guaran- 
teed hose at 844c. pe .; 7-ply %-in. guaranteed hose 11\c 
per ft.; %-in. cotton covered hose at 74c. per ft. 

Wire Naits.—The wire nail situation is becoming 
more acute. Several of the larger makers are refusing 
to accept orders for direct shipment from the mills. 
The domestic demand for wire nails is heavier than 
was anticipated, and the foreign orders are as strong 
as ever. The recent price advances have been taken 
by Chicago jobbers, and are being firmly held. Jobbing 
stocks are in very good condition at the present time, 
but deliveries are slow. 

We quote from jobbers’ stocks, f.0.b. Chicago, common wire 
nails, $3.95 per Keg. base; coated nails, $3.95 per keg, base; 
steel cut nails, $4.25 per keg, base; iron cut nails, $4.50 per 
keg, base. 

WirE CLoTH.—There is no change in the wire cloth 
situation. Local jobbers have fair stocks, but are al- 
most unable to get further shipments from the mills. 
Retail stocks are hardly up to normal, and the shortage 
is almost sure to be felt as the season gets under way. 


ne are as follows: Galvanized 


‘ $2.45 per 100 sq. ft. 
14 2.50 2.80 per 100 sq. ft 
16 . 3.35 per 100 sq. ft. 
18 ¥ 4.25 per 100 sq. ft. 

PouLtry NETTING.—No advances have as yet been 
made on poultry netting by Chicago jobbers, although 
there is a tendency to expect higher prices. The de- 
mand is normal and stocks of both jobbers and re- 
tailers are comparatively light. 

We quote poultry netting galvanized before weaving, 70- 
20-10; poultry netting galvanized after weaving, 7-10-2%. 

Guass.—The glass situation remains unchanged. 
Many of the larger plants are expected to go out of 
blast about the first of June, and as stocks of both re- 
tailers and jobbers are comparatively light, there is 
not apt to be any surplus of glass. A slight advance 
would prove no surprise. 

We quote from jobbers’ stocks as follows: Single strength 
A, first 3 brackets up to 40 in., 86 per cent off; all sizes over 
40 in., 85 per cent off; all sizes of double strength AA, 86 per 
cent off. 

MIXED PAINTS.—Jobbers’ prices on mixed paints show 
no change, but a heavy advance of linseed oil is ex- 
pected to be reflected in this line in the near future. 

We quote from jobbers’ stock, f.o.b. Chicago, as follows: 
No. 1 house paint, $2.50 per gal. ; second grade, $1.90 per gal. ; 
third grade, $1.45 per gal. 

LINSEED O1L.—Linseed oil was expected to go higher 
during the past week, but the heavy advance of 7c. 
per gal. proved somewhat of a surprise. Manufac- 
turers of oil are now using their reserve stocks of 
seed, and seem unable to get further supplies. Even 
higher prices are predicted. 

We quote, f.o.b. Chicago, strictly pure, old process linseed 
oil, in carload lots, to retailers as follows: Raw, $1.25 per 
gal.; boiled, $1.26 per gal. In single barrel lots, raw, $1.30 
per gal.; boiled, $1.31 per gal. 

O1Ls.—Wholesale prices on single barrel lots of oils, 
f.o.b. Chicago, are as follows: Perfection kerosene in 
iron barrels, 8%c. per gal.; headlight, 175 test, 11c. 
per gal.; gasoline, 20c. per gal.; naphtha, 19%c. per 
gal.; turpentine, 55c. per gal.; denatured alcohol, 91c. 
per gal.; wood alcohol, $1.25 per gal. 


PITTSBURGH 


Office of HARDWARE AGE, 
Pittsburgh, May 15, 1917. 

PRICES on everything in iron and steel continue to 

advance, and from all indications, the end is not yet. 
During the week Bessemer pig iron went up $1, basic 
pig iron $2, Bessemer and open hearth billets and sheet 
bars about $5 per ton, while there were small advances 
on some other lines of finished steel. In unprecedented 
times like these, all sorts of rumors are being circulated, 
some .of which are doing injury to the steel trade. One 
of the absurd rumors afloat last week was that the 


United States Government was going to comandeer all 
steel plants, and would probably cancel all the con- 
tracts now on the books of the steel mills for private 
customers. It is needless to say that no such action is 
contemplated by the Government, but that satisfactory 
arrangements will be made by which the Government 
will receive from the steel mills, all the steel it needs in 
various forms, and in the least possible time. 

The purchase of steel by the Government will be made 
by the new Shipping Board, and at the moment the cer- 
tainty is that the Government will need about 610,000 
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tons of plates and shapes for the building of boats to 
combat the submarine peril, and if the program should 
be enlarged, the Government will need a great deal more 
steel. Last week the Government placed orders for 
25,000,000 lb. spelter at very slight concessions over 
prices ruling in the open market. On prime 
Western spelter the Government paid 9c., while 
the open market is only a fraction higher. The 
heavy buying of plates, shapes and bars that will 
be done by the Government will no doubt dis- 
arrange rolling schedules of mills to great extent, and 
for this reason the steel mills are very careful in tak- 
ing on new contracts, until they know more definitely 
just how much of their output will be taken by the 
Government. Other purchases of steel are being made 
by the Government, one order being for 2000 tons for 
Florida hangars, and it is estimated that the Govern- 
ment will need over 100,000 tons of structural steel for 
making hangars, and it is now about to purchase 5200 
tons of structural steel for a machine shop and foundry 
at the Government Navy Yard at Norfolk, Va. While 
many in the trade believe that much higher prices will 
prevail on iron and steel in its various forms, yet there 
are some that believe the crest has about been reached. 
Domestic consumers are going very slow in the matter 
of placing new contracts for two reasons, the uncer- 
tainty as to the future of prices, and also the uncer- 
tainty as to deliveries that can be made by the mills, 
with so much Government business pending. It is ex- 
pected that new buying in iron and steel by the domestic 
trade over the next month or two, will likely be rather 
light. 


In the hardware trade conditions ruling are much 
the same as have prevailed over the last year or more. 
Jobbers still report lots of trouble in getting deliveries 
of goods from the manufacturers, and this condition is 
getting worse, rather than better. Makers of hardware 
goods are having trouble in getting deliveries of steel 
from the mills, and these is cutting down their output, 
to a great extent. The shortage in labor is get- 
ting more acute, and will likely get worse, as thousands 
of men now employed will enlist for military duty, and 
it will be next to impossible to fill their places. Job- 
bers and retailers both report an abnormal demand for 
garden tools, and the supply. is running very short. 

The cultivation of vacant ground all over the country 
has taken hold with vengeance, and jobbers and re- 
tailers are swamped with orders for garden tools, which 
they are unable ‘to fill promptly. There is also a short- 
age of supply in many other kinds of goods, which will 
likely get worse before it is better. Prices on nearly all 
hardware lines continue to advance, but the exorbitant 
prices ruling seem to have very little effect in holding 
back orders. 


WIRE NAIts.—The export demand for wire nails con- 
tinues heavy, and this is also true of domestic demand. 
An inquiry came out last week from the Allies for 
12,000 kegs of wire nails for shipment to England, but 
there may be a good deal of trouble in finding wire nail 
mills that can take care of this business. As yet the 
American Steel & Wire Company has not advanced 
prices on wire products to conform to the advances 
made by the independent mills, which went into effect 
on April 19, so that there are two sets of prices ruling 
on wire nails, the price of the American Steel & Wire 
Company being 30c. per keg less than the other makers. 
There is a shortage in the supply of wire nails, jobbers’ 
stocks being very low, and the mills are back in de- 
liveries eight to ten weeks or longer. Prices in effect 
from April 19, are as follows: 


Wire nails, $3.50 base per keg to the very large trade; gal- 
vanized, 1-in. and longer, including large-head barb roofing 
nails, taking an advance over this price of $2 and shorter 
than 1-in., $2.50. All f.o.b. Pittsburgh, freight added to point 
% delivery, terms 60 days net, less 2 per cent off for cash in 

ays. 


Wire.—The new demand for all kinds of wire is still 
abnormally heavy, and very much beyond the capacity 
of the mills to supply as promptly as needed. Heavy 
foreign inquiries are still in the market, but most of the 
mills are refusing to quote on these, being unable to 
make deliveries wanted. Prices in effect on the different 
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grades of wire in carloads and larger lots to the large 
jobbing trade are as follows: 


Bright basic wire is $3.55 per 100 Ib.; annealed fence 
wire, Nos. 6 to 9, $3.45; galvanized wire, $4. 15; galvanized 
barb wire and fence staples, $4.35; painted barb wire, $3.65, 
polished fence staples, 65: cement-coated nails, $3.40 base; 
these prices being subject to the usual advances for the 
smaller trade, all f.0.b. Pittsburgh, freight added to point of 
delivery, terms 60 days net, less 2 per cent off for cash in 
10 days. Discounts on woven-wire fencing were also lowered 
three points, effective April 19, and are now 48 per cent off 
list for carload lots, 47 per cent off for 1000-rod lots, and 46 
per cent off for small lots, f.o.b. Pitttsburgh. 

To the retail trade, the usual advances over the above 


prices are charged, these ranging from $4 to $7 and $8 per 
on. 


TIN PLATE.—Weekly conferences are still being held 
between committees of the tin plate makers and the 
Government, for the purpose of conserving the output 
of tin plate to be made into containers for perishable 
foods. It is believed the Government, in a short time 
will place an embargo on foreign shipments of tin plate, 
in order that the entire domestic output may be avail- 
able for the needs of this country. It is also likely that 
some foods, heretofore put up in tin cans, will be put up 
in paper containers in order to save tin cans for 
foods that could not be packed in paper packages. We 
now quote tin plate on contracts at $8 to $8.50 per base 
box, and on small current orders $9 to $10 per base 
box. Prices on terne plate are as follows: 


Long-terne plate, No. 28 gage base, at $7 to $7.25; short- 
terne plate, $11.50 to $12, makers’ mill. prices depending on 
quantities and deliveries wanted. The full schedule of prices 
adopted by the American Sheet & Tin Plate Company on terne 
plates is as follows: 8-lb., 200 sheets, $14 P ag’ package; 8-Ib., 
214 sheets, ia 30 per package ; 12-lb. I. C $15.25 per pack- 
é : i- Ib., C., $15.75 per package ; 20-Ib., I. C., $16.50; 
25-Ib., Gt 28: SOIR L Cc, $38; 36-m ZL. C., $18.75: 
40-Ib., i C., $19.50. 


IRON AND STEEL Bars.—On Friday, May 11, the Lock- 
hart Iron & Steel Company announced an advance in 
price on refined iron bars to 4c. per pound, Pittsburgh, 
and this price has also been adopted by other bar iron 
mills in this district. This price of 4c. per pound on 
refined iron bars is the highest that has ruled in 25 to 
30 years. Prices on steel bars are also very strong, 
and the demand is heavy. Mills are sold up on both 
iron and steel bars for six to eight months or longer, 
and prices are very likely to be still higher. We now 
quote merchant steel bars at 4c. to 4.25c. and refined 
iron bars 4c. and railroad test bars 4.10c. in carload and 
larger lots, f.o.b., Pittsburgh. 


NuTS AND Bo.tts.—Makers state that there is no fall- 
ing off in demand for nuts and bolts, but report that 
deliveries of steel by the mills are still very slow and 
this is keeping down the output to some extent. Makers 
of nuts and bolts are back in shipments from 12 to 15 
weeks, and owing to the shortage in steel and labor 
are not catching up to any extent. Very little attention 
is being paid to export demand} as makers say they can- 
not get cars to make export shipments unless under a 
special permit from the railroads, and they have to show 
that they have bottoms secured in boats, and also give 
the date of sailing. Discounts are very firmly held, 
and in carload lots to the large trade, are as follows: 


Common carriage bolts, %-in. x 6-in. s..& s., rolled, 40 
per cent; cut, 35-2-1%4 per cent; 1. or 1. 25 per cent. 

Sleigh shoe bolts, C. B. list, %-in. x 6-in. s. & s., 
cent; l. & 1, 20 per cent. 

Machine bolts—hp. nuts, %-in. x 4-in. s. & s., rolled, 40-10 
per cent; cut, 40 per cent; 1. & 1., 30 per cent. 

Machine bolts with c. p. c. & t. nuts, %-in. x 4-in. s. & s., 
30 per cent; 1. & L, 20 per cent. 

Bolts without nuts, 6-in. and shorter, extra 10 per cent; 
longer lengths, extra 5 per cent; blank bolts, 30 per cent. 

Bolt ends with h.p. nuts, 30 per cent; bolt ends with 
c. p. c. & t., nuts, 20 per cent. 

Rough stud bolts, list price. 

Plow bolts, 35 per cent; coach and lag screws, 45 per cent; 
hanger bolts, 45 per cent. 

Forged set screws, forged cap screws, forged tap bolts, list. 

Nuts h. p. square, blank, $2.10 off list, tapped, $1.90 off list; 
— blank, $1.90 off list, tapped, $1.70 off list. 

Cc. & t. square, blank, $1.70 off list; tapped, $1.50 off 
list ; } FA, blank, $1.60 oft list ; tapped, $1. 40 off list. 

Cc. p. plain nuts, square, blank, $1.60 off list; tapped, $1.40 
off list: hexagon, blank, $1.40 off list; tapped, $1.20 off list: 
c. Pp. semi-finished hexagon nuts, 50- 10 per cent; finished and 
case hardened nuts, 50-10 per cent; rivets, small, 40 per cent. 

F.o.b. Pittsburgh, with actual freight allowed up to 20c. on 
shipments of 300 Ib. or more. 

Terms: 30 days net or 1 per cent for cash in 10 days. 


30 per 


SHEETS.—The supply of sheets for the domestic 
trade is getting very scant, mills getting further back 
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in deliveries, and prices are much higher. In large lots 
for forward delivery, mills are quoting about as follows: 
Blue annealed Nos. 3 to 6c.; American Bessemer 
black No. 28 gage, 7c.; No. 38 a aivanised. 8c., and No, 28 tin 
mill black plate, 7c., all f.o.b. at mill. The above prices are 
for sheets rolled from Bessemer stock, while on sheets vee’ 
from open hearth stock an advance of $5 per ton is cha 
Some other makers of sheets are quoting still higher p = 
and it is said that No. 28 Bessemer black sheets have sold in 
small lots for prompt shipment at very close to 9c. per Ib. 
Rivets.—The new demand is still quite active, and 
makers are sold up on rivets for the next three to four 
months. Very little attention is paid to export in- 
quiries, it being impossible to get cars in which to make 
shipments to seaboard for foreign delivery. Prices in 
effect from July 1, and also from Oct. 1, are as follows: 
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Sy arn rivets, $4.75 per 100 Ib. base; boiler, $4.85 per 


100 Ib. base. 


From July 1, 1917, to Oct. 1, 1917, structural rivets, $4.90 
per 100 Ib. base; boiler, $5 per 100 Ib. base. F-.o.b.' Pitts- 
burgh, Pa. 


Terms: 30 days net or % of 1 per cent for cash in 10 days 


GARDEN TOooLs.—Local hardware dealers report it is 
absolutely impossible for them to keep a full stock of 
garden tools on hand, as the demand is so abnormally 
heavy and prices are higher, but this does not cut any 
figure in the demand, the cultivation of vacant ground 
being taken hold of the American people to wonderful 
extent. Nearly all makers of garden tools have ad- 
vanced prices sharply, and still higher prices are 
looked for. 


CINCINNATI 


Office of HARDWARE AGE, 

Cincinnati, May 14, 1917. 
THE retail hardware merchants are not laying in any 

heavy stocks for two reasons. The first and most 

important one is that the manufacturers and jobbers 
are still not able to take care of orders that have been 
placed at a satisfactory pace. This does not include all 
classes of hardware goods, but is especially applicable 
to all metal articles. The second and minor reason 
for a hesitancy in buying is the fact that prices have 
advanced too rapidly for either the wholesaler or the 
retailer, and at the present time the marking up of 
goods has proved to be one of the most important propo- 
sitions confronting the trade. That the limit of high 
costs has been reached is not even thought of as a near 
possibility by different merchants who keep in close 
touch with market conditions. 

Retail prices vary more than at any time in the 
history of the hardware business, and it is only on 
staple articles, such as nails, barb wire, etc., that there 
is any uniformity established. Mill supply dealers have 
been more uniformly successful in keeping up with 
advancing costs and retail prices as their stocks were 
depleted to a large extent over two years ago. At the 
present time the question is a very serious one of being 
able to fill customers’ orders for machine shop and mill 
supplies, on account of delayed shipments from the 
manufacturers. In a number of instances blank forms 
have been sent out asking the supply dealers to out- 
line, as near as possible, what their requirements will 
be for the remainder of the year. This applies mostly 
to bolts and nuts and various screw machine products. 

Builders’ hardware is not in as good demand as it 
was a year ago at this time. Residence construction 
has been curtailed to a considerable extent, but factory 
building operations are now almost at “high tide.” 
Among the recent manufacturing firms that have lately 
added to their plants is the Huenefeld Company, whose 
recent addition will practically double the output of the 
present factory. 


Wire NAILS AND BARB WIRE.—The recent advance 
made by the jobbers on wire nails to $3.90 per keg base 
has not curtailed buying. On the other hand, there is 
a tendency on the part of retailers to cover for their 
nearby requirements, as only a limited number have a 
sufficient quantity of nails ordered and in stock to carry 
them through the summer season. We quote wire 
products from jobbers’ stocks as follows: 


BOS 


Office of HARDWARE AGE, 
Boston, May 12, 1917. 


HREE weeks of steady cold weather with frequent 

rains has held back all farming operations, but has 
seemingly had little effect on the sale of seeds and farm- 
ing tools. Practically no steel goods from outside of 
New England are coming in, but deliveries from local 
makers are preventing an actual famine. The railroad 
situation is the worst that this section has ever ex- 
perienced. Garden barrows and similar goods of which 


Wire nails, $3.90 per keg base; barb wire, $4.95 per 100 
lb. and wire screen cloth, 2c. per sq. ft. 

RIVETS AND Stove Botts.—In spite of the fact that 
there have lately been mill advances local jobbers have 
not changed their previous quotations, and rivets from 
stock can be purchased to-day at 35 per cent off list and 
stove bolts at 65 and 5 per cent off. 


MACHINE AND CARRIAGE BoLts.—Some difficulty is 
experienced in filling orders from stock, but the manu- 
facturers are doing all possible to relieve the situation, 
and in some instances orders have been diverted to com- 
petitive concerns in order to fill customers’ require- 
ments. 


LEATHER BELTING.—An advance of 10 per cent has 
been received by nearly all jobbers, and it is reported 
that a further marking up in prices is imminent. Busi- 
ness is only fair. 


Fites AND Hack SAW B.LapEes.—No changes have 
been made in prices and we quote files at a discount of 
50 and 10 per cent and hack saw blades at 10 per cent 
off. 


Screws.—Some difficulty has been experienced lately 
in filling orders for special screws, and the question of 
being able to obtain stocks of standard sizes is one that 
causes concern to a number of firms. Coach screws are 
quoted by wholesale houses at 45 per cent discount; set 
screws, 45 per cent discount and cap screws, 40 per cent 
discount. 


RooFING.—In the face of an increasing demand for 
composition roofing prices have not yet been advanced. 
This is rather phenomenal, as all the constituent parts 
of this class of roofing have advanced to a considerable 
degree within the past few weeks. The following are 
manufacturers’ prices to jobbers: 


Rubber roofing wey! grades, one-ply, 95c.; 
$1.20 and three- ply, $ 1.45 per roll. 
$1.20; two-ply, $1.45, oo sereowiy. $1.70. Standard grade 
one-ply, $1.45; two-ply, $1.70 and three- ply $1.95. Rosin-sised 
building papers are quoted to-day at $78 per net ton. Roof 
coating has advanced 2c. a gal., making the price now 13c. a 
gal. in barrel lots. 


two-piy. 
Medium grades, one- 7 


SHEETS.—The nearby mills are quoting 9.15c. on 
No. 28 galvanized sheets, and 7.15c. on No. 28 black 
sheets. It is reported that higher prices can be ob- 
tained on both galvanized and black sheets where de- 
liveries can be made promptly. 


TON 


the market is very short are ready for delivery at 
plants in the Central States, but there is no means of 
transportating them with the many embargoes now 
in force. 

The jobbers continue to report a large volume of 
business, exceeding all records of last year in value if 
not in tonnage. The retailers are sending in a multi- 
tude of small orders, often repeated before deliveries 
can be made on the first order. The fast pace of gen- 
eral industry is making the mill supply business good 
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and business in steel and iron is only limited by the 
shortage of stocks. The retailers are learning to wait 
patiently for goods and there are few cancellations, as 
‘in most cases the prices of the goods have advanced 
since the orders were accepted. 

One of the features of the week was the drop in 
price of copper tacks, rivets and burrs. The jobbers 
immediately followed the market on this. There is a 
great shortage in pocket cutlery, shears and scissors. 
These lines have not advanced in the aggregate as much 
as shelf and heavy hardware as the raw material is not 
so large a factor in the cost which is mostly made up 
of labor. 

Some of the more important price advances of the 
week were: Shot, 10c. a bag; stake and trace chains, 
10 per cent; cow ties, 10 per cent; steel crowbars, Ic. 
a pound; wire hat and coat hooks, 16 2/3 per cent; 
window weights $3 a ton. Copper tacks, rivets and 
burrs show a reduction of about 10 per cent. 

BorpER GUARDS.—There has been a change in list of 
Cyclone border guards which makes an advance of 
about 10 per cent. 

Om Stoves.—The Central Oil & Gas Stove Company, 
Gardner, Mass., has advanced its line of oil stoves an 
average of about 10 per cent. 

Winpow GLass.—There has been no change on win- 
dow glass. We quote from jobbers’ stocks: 


Single thick, third quality, first three brackets, 88 per cent 
discount; same grade, balance of list, 85 per cent discount ; 
double thick, 87 and 5 per cent discount. 


Wire Naits.—While there has yet been no change 
in the price of wire nails, there is a steadily increasing 
difficulty in supplying the demand. Everyone has some 
wire nails but no one has an assortment. 


We quote to retailers: From factory. carload lots base 
$3.60; less than carload lots base $3.75; from jobbers’ stocks, 
base, $4.25; coated wire nails, count kegs, base,, $4.30; coated 
wire nails, 100-Ib. kegs, base, $5.30. 


STEEL.—The price of steel bars steadily advances 
with small stocks and uncertain deliveries the rule. We 
quote from jobbers’ stocks: Soft steel, flat bars and 
bands, stock lengths, base, 100 lb., $4.85; rounds and 
squares, 1% in. and under, base, 100 lb., $4.85; rounds 
and squares, 2 in. and over, base, 100 lb., $5.35; angles 
and channels under 3 in., stock lengths, base, 100 Ib., 
$4.85; tire steel, 1% x %.and larger, base, 100 Ilb., 
$5.00; tire steel, thinner or narrower, base 100 Ib., 
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$5.25; cold-rolled steel, rounds up to 1 15/16 in., list 
plus 20 per cent; cold rolled steel, squares and hexagons, 
25 per cent. 


IRON.—We quote from jobbers’ stocks: H. & P. best 
iron flats, round and square, base, 100 lb., $5.00; H. & 
P. ovals, $6.25; H. & P. half ovals, $6.25; H. & P. bevels, 
$6.25; H. & P. half rounds, $6.25. Hoop iron base, 100 
lb., $7.50. Refined iron, base, 100 Ib., $4.60. Norway 
iron, base, 100 lb., with National bar iron extras, 
$12. 


CHAIN.—There have been two advances in chain 
since the last published quotation, the latest advance 
taking place May 11. The new prices on proof coil 
self-colored chain are: 3/16 in., $13.10; % in., $10.55; 
5/16 in., $9.55; % in., $9; 7/16 in., $8.85; % in., $8.70; 
5% in., $8.60. 

BoLts.—As was expected, the jobbers have closely 
followed the manufacturers in the increases on bolts. 
We quote from jobbers’ stocks: Machine bolts with s. f. 
nuts, list; machine bolts with c. t. and d. nuts, 10 per 
cent discount; machine bolts with h. p. nuts, 4 x % in. 
and smaller, 20 per cent discount; 4% x % in. and 
larger, 15 per cent discount. Common carriage bolts, 
6 x % in. and smaller, 20 per cent discount; 6% x % in. 
and larger, 10 per cent discount. Bolt ends, 10 per 
cent discount. Tap bolts, list plus 20 per cent. 


Screws.—Prices of screws of all kinds with the ex- 
ception of coach screws remain stationary. We quote 
from jobbers’ stocks: Coach screws, 30 per cent dis- 
count; wood screws, f. h. b., 72% and 20 per cent dis- 
count; iron machine screws, 45 per cent discount; cap 
screws, 35 per cent discount; set screws, 40 per cent 
discount. 


Rivets.—Norway iron rivets remain unchanged, but 
there has been another advance in structural rivets. We 
quote from jobbers’ stocks: Norway iron rivets, 30 per 
cent discount; structural rivets, base, per pound, $5.85. 


WASHERS.—Malleable and cast washers have taken 
a sharp advance, but the price on cut washers has not 
changed. We quote from jobbers’ stocks: Malleable 
washers, base, per pound, 7c.; cast washers, base, per 
pound, 4%c.; cut washers, 200-lb. kegs, 4c. off list. 

Hack Saws.—Hack saws, one gross or over, are now 
quoted at 15 per cent discount. 


TWIN CITIES 


Minneapolis and St. Paul, May 12, 1917. 


THE optimistic note has been struck very decidedly 

here. Not only does everyone strive for “business 
as usual,” but the feeling is coming to be for “better 
business than usual.” Of course, there are people who 
cannot see the bright side of affairs at present, and 
think business in all lines is bound to stagnate, but 
they are not ones who have seen far enough ahead to 
realize that the vast amount of money the Government 
will spend is bound to come back to the people, and that 
everyone can share in the benefits. It took Canada a 
long time to recover from the shock of war, but business 
there is rapidly improving, and will soon be normal. 
We should profit by Canada’s experience and keep 
things up to where the slump it underwent will be im- 
possible. It can be done, and it is up to every hardware 
man to do his share. 

Some of the smaller dealers in this locality report a 
slowing up of business. It is true that the first an- 
nouncement of the war and the legislative struggle re- 
garding the draft measure has had this effect, but this 
effect will be far less destructive to business if we 
work to overcome it. 

And no better opportunity ever existed than we have 
now for sales along lines that are in demand. Next 
week, the week of the publication of this article, is 
annual “clean-up week” in Minneapolis. 

Garden tools and goods of kindred nature never knew 
such a demand as this year. The reservation at Fort 
Snelling will be one of the busiest places in the country, 
and there is no question about soldiers being good 


spenders. They will need everything imaginable, and 
that includes not a little hardware. 

The past week has been fairly good in weather con- 
ditions, though a coolness still lingers in an unpleasant 
fashion. Gardening is going forward rapidly, and 
implements are selling nicely. Some items are prac- 
tically sold out. Shipments of this line of goods are 
on the way from the factory in quantities. Jobbers 
report depleted stocks in garden tools and difficulty in 
obtaining more. 

Prices have not changed very much this week. 
Changes continue to arrive from factories, in quantities 
to be almost the despair of the man who tries to keep 
abreast of the times. Local jobbers are very slow to take 
advantage of every minor change, and this works out 
very much, in many cases, to the advantage of the 
dealer. Black sheets show an advance, but galvanized 
hold last week’s market. Wheelbarrows have advanced 
slightly on the common stave variety. Extension and 
straight ladders suffered a slight advance. 


Wire NAILS AND BrRAps.—The market is steady and 
with good demand. Small sizes of brads are very diffi- 
cult to obtain. 

We quote from local jobbers’ stock: Standard wire nails at 
$4.10 per keg base, coated wire nails at $4.10 ad keg base, 
and brads 70-10 per cent discount from standard list. 

WIRE AND STAPLES.—No change has occurred. Call 
is increasing, but the mills are not filling orders very 
briskly, to say the least. 

We quote from local jobbers’ stock: Galvanized Glidden 
cattle wire $3.96 per 80-rod spool: Ivanized Glidden hog 


wire at $4.12 per 80-rod spool ; painted Glidden cattle wire at 
$3.41 per 80-rod spool; painted Glidden hog wire at $3.55 per 
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80-rod spool; No. 9 black annealed smooth wire at $4.05 per 
cwt.; No. 9 galvanized annealed smooth wire, $4.75 per cwt. ; 
polished fence staples, $4.20 per cwt.; galvanized fence staples, 
$4.95 per cwt. 

WIRE CLOTH.—Sales are increasing and jobbers show 
no eagerness for large orders. Prospect for shipments 
from mills do not improve. 

We quote from local jobbers’ stock: 12 mesh black painted 
wire cloth $2 per 100 sq. ft.; 12 mesh galvanized wire cloth 
ge 3 per 100 sq. ft.; 14 mesh bronze wire cloth, $10 per 100 
sq. ft. 

PouLTrRY NETTING.—Sales are on the increase in a 
retail way. The advanced price over last year acts in 
a restraining way to some extent, but the public seems 
reconciled to paying advanced prices. 

We quote from local jobbers’ stock: Galvanized before 
weaving, poultry netting, 70-20-10 per cent from standard list. 

Bo._ts.—The market remains on the old quotation 
with a growing demand. There is a slight variance in 
quotations, but prices shown are fairly representative. 

We quote from local jobbers’ stock: Small machine bolts 
50 per cent; large machine bolts 30-10 per cent; small car- 
riage bolts 45-5 per cent; large carriage bolts 35 per cent; 
lag screws 40-10 per cent; stove bolts 60-10 per cent. 

Rope.—No further change has occurred in price. 
There is‘a growing demand as the season’s work pro- 
gresses and some sizes are becoming scarce. 


We quote from local jobbers’ stock: Best grade manila rope 
at 28%c. per lb. base; sisal rope at 20%c. per lb. base; cotton 
rope at 25c. per pound base. 

SasH Corp.—Local jobbers’ stocks are somewhat 


Hardware Ave 


broken and the price has a fairly wide range, due per- 
haps to varying quality and time of purchase. 


We quote from local jobbers’ stock: Common sash cord at 
31c. to 40c. per lb. base. 


SHEETS AND TIN PLATE.—Black sheets have again 
crept upward. A rumor of the Government making a 
sweeping demand on all plate mills caused some buying 
before such a move could become effective. Jobbers 
refuse large orders at any price. 


We quote from local jobbers’ stock: Black sheets at $7.60 per 
cwt. base and galvanized sheets at $9.50 per cwt. base. Roof- 
ing tin 20x 28 IC 8-lb. oatiag at $16.75 per box and 20x 29 
charcoal 8-lb. coating tin at $24 per box. 


WHITE Leap.—The advance has been accepted philo- 
sophically by the dealer, who believes painting will be 
seriously checked by further advances. 


We quote from local jobbers’ stock: White lead in 100-Ib. 
— < $12.13 per cwt., with the usual differentials for 
quantity. 


OIL AND TURPENTINE.—Linseed oil continues to mount 
the price ladder and turpentine is still declining, the 
price on the latter item being nearly as low as at any 
time in two years. 


We quote from local jobbers’ stock: Boiled linseed oil at 
$1.26 per gal. in barrel lots. Raw linseed oil at $1.25 in 
barrel lots and turpentine at 51c. per gal. in barrel lots. 


WHEELBARROWS.—Common stave barrows are more 
popular on account of the high price of the garden bar- 
row, and even they have suffered in price advances. 


We quote from local jobbers’ stock: Common stave wheel- 
barrows at $22 per doz. and a better grade at $27 per doz. 





Obituary 


C. S. BONNEY, formerly connected with the Bon- 
ney Vise and Tool Company, Allentown, Pa., one of 
the pioneers in the vise and tool business, died re- 
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C. S. Bonney 


cently in his ninetieth year. Mr. Bonney, while 
still in his teens, being a very ambitious youth, 
was the first person to introduce daguerreotypes in 
Canada, where he taught their manufacture for a 
year. Later on, while successfully engaged in the 
grocery business in Lock Haven, Pa., he heard 
of an oil boom near Oil City, Pa., and decided at 
once to remove his family and household to the 
latter city, driving the entire distance over the 
mountains. It is claimed he amassed a fortune 
here, and later became the owner of a hotel, a 
blacksmith shop, livery stable, etc. One day upon 
returning home he found all his property holdings 


had gone up in smoke, and to add to his misfor- 
tune learned that the insurance company that had 
covered his property proved to be of the wild-cat 
variety, and he lost practically every dollar. He 
then became connected with one of the largest 
hardware jobbers of Philadelphia, and was remem- 
bered for years as the salesman who always wore 
a high hat. Mr. Bonney’s greatest hobby was in- 
venting tools, receiving 32 patents in all. In 1876 
he started in business for himself, introducing to 
the trade the Bonney vises which were so success- 
ful that the shop was moved three times during the 
year, and in 1877 moved into still larger quarters. 
Several years ago the business was purchased by 
J. Edward Durham & Sons of Philadelphia, who 
have since made very big progress. 


WILLIAM C. JOHNSON, Cincinnati, Ohio, died at 
his residence there in his seventy-fourth year. Mr. 
Johnson served in the Civil War, and upon his re- 
‘turn to Cincinnati started in the hardware business 
under the name of the Johnson Brothers Hardware 
Company. He was vice-president and president 
of the Cincinnati Board of Trade, and afterward 
was assistant postmaster. He was also a member 
of several fraternal organizations, and is survived 
by a widow, two sons and a daughter. One son, 
Eugene Johnson, is connected with the Shapleigh 
Hardware Company, St. Louis, Mo. 





THE NORTHWESTERN CHEMICAL COMPANY, Mari- 
etta, Ohio, manufacturer of the “Chemically Correct” 
line of automobile specialties, has increased its capital 
stock of $20,000, all common, to $150,000. The new cap- 
ital stock will be divided into $100,000 common stock 
and $50,000 of preferred stock. The increase in the cap- 
ital stock was brought about by the rapidly growing 
business, which necessitates a larger working capital. 
New buildings will be erected and additional machinery 
purchased in order that larger stocks of merchandise 
may be carried to facilitate deliveries. In this manner 
The Northwestern Chemical Co. will not be dependent 
upon individual shipments of raw materials, which at 
present is a very serious problem with most manufac- 
turers. The warehouse stocks carried at New York and 
Oakland, Cal., will be increased. A new warehouse will 
very likely be opened in Chicago the next few months. 
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Down & Gilmore Circulars 


Build Business 


Down & GILMORE of Sandy Lake, Pa., are 

mighty progressive merchants. Theirystore is 
one of the best small town hardware stores in the 
country and the activity of their business life is 
well demonstrated by the two circulars herewith 
reproduced. 

Down & Gilmore have had trouble in collecting 
their accounts. They have some good pay people 
who are persistently and perpetually slow in paying 
their bills. - They have other accounts which seem 
to have absorbed this dilatory lesson and present 
business conditions make it imperative that the 
virtue of promptness be emphasized. Their circular 
entitled “Notice to Our Patrons” tells the story 
without offense. The merchant who is having simi- 
lar trouble would do well to copy Down & Gilmore’s 
effective method of breaking the news. 

The other circular, entitled “A Little Light on a 
Cloudy Subject,” certainly starts off with an active 
demand for interest. It looks like a little an- 
nouncement from Porto Rico, South Africa or 
Hawaii. But as we read into the article we find 
that it is a mighty meaty business statement which 


NOTICE 


TO OUR PATRONS 
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We realize that there are times when a person needs 
credit and we are only to glad to extend to reliable custom- 
ers the accommodation. 

Many people believe because they give a merchant 
their patronage that they are entitled to long time credit on 
their account. This isa mistaken idea and we want to 
overcome this feeling, hence we will speak plainly We 
believe that we give a dollar’s value for every dollar spent 
with us. If any customer feels that he is not getting value 
for his money we do not want his trade. 

The dealer who sells for cash and for long time credit 
at the same price is showing preference and special favors 
to the credit buyer. We do not think it fair for one man to 
pay cash and another man buy goods on the same day and 
at the same price and pay for them in six months or a year, 
unless he pays something for this accommodation. 

Therefore we have decided to adopt the following sys- 
tem: 

Beginning on the rsth day of the month following the 
month in which the charge was made, we will commence 
to charge for the cost of carrying same, at the rate of one 











A Little Light on a Cloudy Subject 


Advances in prices have been grossly exaggerated 
in the minds of most people. We have all heard remark- 
able tales of what it is going to cost us for scores of 
items in daily use and we know how easy it is to believe 
such yarns. 

Many people have the same distorted notion of Hard- 
ware and Lumber costs, but we want to convince you 
that it is still possible to make purchases at this store 
without having a roll of bills as big around as a tele- 
graph pole. 

We are still selling House Siding, Flooring, Lath 
and many other of the principal items that enter into a 
building at before the war prices. Barn siding is but 
little higher 

The farmer or he who has produce to sell can build 
more economically now than any time within the past 
15 years. 

It is not the number of dollars it takes to buy an ar- 
ticle that determines whether it is cheap or dear, but the 
amount of labor and time necessary to get the dollars 
with which to make the purchase. Don’t overlook the 
distinction. 

Barn Siding at $35.00 per thousand feet may be 
cheaper than the same Siding at $30.00 under different 
conditions. For instance, three years ago it took 50 
bushels of wheat at 60c,per bushel to buy 1,000 feet of 
Barn Siding at $30.00 per 1,000 feet. Today 50 bushels 
of wheat at $1.50 per bushel will buy over 2,000 feet of 
the same Siding at $35.00 per 1,000. 

Sakes alive! There never was a time in the history 
of this nation that a man could build as cheap as today, 
measured by the labor and time necessary to get the 
money with which to build. 

If you think of building or repairing, do it now. 
Rither produce and labor will sink to a $35.00 per 1,000 
basis or Siding will rise to a $75.00 basis. It’s the law 
of averages. Sit down and think it over. 


Down & Gilmore 


SANDY LAKE 





To help building 


cent on the dollar for each month that the account remains 
unpaid on our books. (No account will be carried under 
any circumstances over six months.) 

This is not an interest charge, but a charge to cover 
cost of office work, neglected charges, etc. 

If our merchandise consisted of money and credit, in- 
stead of merchandise and credit, you would not think of 
handing out on open account any amount they might want, 
from one to fifty dollars. But for some reason, which is 
aot altogether good, if money is put in the form of mer- 
chandise it is handled in a way that would not be tolerated 
for @ moment in any banking house. 

We are not unmindful of the fact that we are doing 
business with the best class of people in the world and it is 
not their teult that conditions have been as they are. It is 
ap old custom, but we are facing new conditions in all lines 
of business and we will have to adjust ourselves and our 
business to meet them if we expect to survive. 


Down & Gilmore 


SANDY LAKE 


0200-9910 _WL0_9_ 928 80, 0_0.0-0_9.0. 








A collection help 





conclusively clinches the point that building opera- 
tions ought not to cease because of present prices. 
The farmers around Sandy Lake are prosperous and 
Down & Gilmore’s business is on the jump. Read 
these circulars from start to finish. Then telephone 
for the local printer. 


Rube and Rhubarb 


A DEPUTY sheriff who was in Louisville to take back 
a prisoner told this story on the jailer in his town. 
The jailer, although a well-meaning man, is illiterate 
and spelling is a trifle difficult for him. One day last 
spring, pencil and paper in hand, he went through the 
jail to get suggestions from the inmates as to changes 
in the dietary. 

“We would like to have some rhubarb,” suggested one 
prisoner. 

“You may have it,” replied the jailer, who then com- 
menced trying to record the request. He began “ru,” 
hastily abandoned that for “reu,” and then put “roo” 
and “rheu” successively. Thoroughly exasperated at 
last, he fiercely exclaimed: 

“Rhubub be hanged! 
change. 


You'll get cabbage.”—Ez- 
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Publicity for the Retailer 


Two Sale Ads That Proved Noteworthy Successes—Ably 


Edited Store Paper from Indiana Merchant— 
Effective Small Space Ad 


By Burt J. Paris 


Brought Exceptional Results 


No. 1 (5cols.x 9in.). H.W. Goeller, advertising 
manager for the Palace Hardware House, Erie, Pa., 
sent us this ad and in an accompanying letter states 
that the 19c. idea brought in the store an excep- 
tionally large number of buyers. This being the 
case, it will pay us to take a careful look at this 


19¢ 


Quality Unequaled in this Hardware Sale 


sale ad. First of all, the idea of the sale is made 
plain at a glance by the generous sprinkling of the 
sale figures. Then the opening talk promises qual- 
ity surpassing even past sales with a wind-up state- 
ment to the fact that the goods featured are ab- 
solutely new goods and fully guaranteed. 
the definite time limit induces action. 


19¢c 


For Saturday and Monday 


Our Saturday and w haya sales i in the past have been ve 


tional values for the price articles that were really 

for service. Butithe articles in this sale for 19c are above 

=< price, and we have large stocks of each item, so no one 
onday. 


7 successful, owing to the fact that we have given -excep- ‘ 


worth double what they sold for and with a positive guarantee 
anything we have heretofore given, both in quality, durability 
will be disappointed, even though you do not get in until 


The Articles in This Sale Are Not Seconds—But First Class Goods That We Will Guarantee, Backed by 
Our Policy of “Money Back If Not Satisfied”—Standard. Goods at a Low Price. 


— STARTS TOMORROW MORN. 
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TOOL SALE 


These tools are all first quality and carry tne 
makers guarantee as well as our ows. Every one 
warranted. 

@ Wheel Wood Handle Glass Cutter 

2 foot Stanley Brass Jointed 4 fold Rule 

Nail Sets. All makes and sizes, 8 for 

A Good Carpenter Apron ... 

Wood Marking Ganges 

Miller's Butt: Ganges 

Ford Combination Wrenches 

An 8 in.x2x1 Oi] Stone 

14 in. Compass Saw (Extra Special .......... ° 

12 in. Wood Levels, only . 

A Splendid Nail Hammer 

An all Steel Hatchet 

Coping Saw with 18 Blades . 

11% inch Tioner’s Snips, only . 

Scribers with Adjustable Steel Points... ... yy oe ie feeulaity $3 
6 Carpenter Pencils for mee (Defore Spirday? 
Steel, Brick and Plastering Trowels Sate ot D purchas 
Lather Vise with 1% inch Jaws . 

265 foot Tapes in Steel (uses 


Stanley; Champion, Goodell, Pratt Screw Drivers. 
Sizes from 2 to 12 inch 


Morrill Pattern Steel Saw Sets 


19¢c 


SALE OF 
SATURDAY 


We wilt: Ce 2 
in perpen for 





ING—ENDS MONDAY EVENING 
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BASEMENT BARGAINS 


These goods are especially’ selected for this sale and 
the quality is fully guaranteed. 


8 Quart Mixing Bowls, Only 

Larg inittle. Farr tare Pelish, Only 
Larke Size Whisk Brooms, Only 

Large Bottle of Cedar Floor Polish, Only 


HARDWARE 
AND MONDAY 


50 FOOT CLOTHES LINE, 
Unusually Low Price, Only .19c¢ 


AN-EVER” COUPON 


( 
Ly eoupen. and 98%c 
“Wea ver 


x 
qua an, Nettle which “sells . 


pro ee you 
sti Yo 


‘a 
our name, addreas ang 


7 inch Steel Bread Knife, Only ................ 
White Enamel Sink Strainers, Only 
Large Size Steel Fry Pans, Only .............. 





PALACE HARDWARE HOUSE 
’ 913-915 STATE STREET g 


No. 1—It filled the store with buyers 
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Finally, 
Such sales 
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this sale. 





Second Anniversary Sale! 


An expression in a practical dollars and cents way, of our appreciation of the friendship and business award- 
ed us during the past two years. The merchandise listed, on sale at these prices until March 31, subject to 
stock on hand. In the future, as in the past, we shall try and merit your patronage through our store ser- 
vice, with reliable hardware at reliable prices. We thank you and hope we may see you at the store during 
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SOUVENIRS FOR 
GROWN-UPS 


THE JONES HARDWARE 
CARL JONES 
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Hammer 
39c 
6-8-10 in. 
Crescent 
Pattern 
Wrenches. 
50e 

Half 
Hatchet 





THERMOS LUNCH KIT 


Like Cut Complete with Pint 
Thermos Bottle, Sale Price 
$2.19 


MEN’S OAK TAPS 


Assorted Sizes, very special 
2%e pr 


Dry Cell Batteries No. 6. Guar 
ranteed to test 30 amp. 
Se 


ROUND OAK HEATER 


Size 16 tor 
coal or wood. 


Very special 


During anni 

versaty sale 
$5.00 olf 

price of any 
Range 








BUY A BICYCLE 
During this Sale we will, equip it 
with Electric Headlight free of charge. 


IX TIN DAIRY PAIL 
Well Soldered Heavy Wire Bail and 
Handle, 10-quart +29 


DIETS No. 2 Blizzard Cold Blash 
Lantern .......- senscercenceeeees 138 


POULTRY FENCE 


In 9 Rod Rolls, 5 ft, high. Sale 
Price 45 rod 





SCOUT HATCHET 


With Sheath. 
Sale Price 


First Quality 
87e 





FISHING TACKLE 


Braided Silk Line given with each 
Ree! sold during Sale 





AUTO GREASES 


5 i Pail Polarine Cup or Trans 
mission Grease, Pail soe 





AXLE GREASE 


% tb pail Mica Axle 


Grease 
Sale Price ‘ 





CORN PLANTER 


or No. 4. Sale 
$1.35 


American No. 3 





BUCK SAW 

Frames with Saw Blades, V or Tut 

tle-Tooth. Two Styles, 
Price 


Sale 
59e 





FORKS 


3-Tine Strap Long Handle 
43 


6-Tine Strap D Handle 
89e 





WEB HALTERS 


Woven Web, extra well made, good 
Rope Lead 





GARDEN PLOW 


tachments. You need 


$2.45 


ne a 


All Steel, 24 in. Wheel with 4 at 


t 





SHOVEL 


© of square or round 
D handle, No. 


blade 


One-Burner Oven with Glass 8 


2 size pol 


69 





Charm, 10-gal 
Charm, 15 gal 


BARREL CHURNS 
$2.25 
$2.75 





10-gal, capacity, heavy body 
working faucet 


$2.25 


CREAM SEPARATOR 





LAUNDRY STO 
— 


shaker grute 


Flame 


$10.75 


Three-Burner Blue 


Oil Stove, Sale Price 


Hole Top, square 


Sale Price 


$5.25 


VE 


WASH BOARD 


Full size 
First quality 


25¢ 








Lm 
i i } For Blue Flame Oil Cook 
3 for 48 


OIL STOVE WICKS 





5 quart enameled with 


tray, Sale Price 


cup 


DINNER BUCKET 


and 





CLOTHES LINES 


50 feet 


Hard Braid Weather Proof Line 


2% 





GARDEN HOSE 
50 ft. length, "4 in Goodyear L 


STEP LADDERS es 


Sale Price 
aft 
5 ft 
6 ft. 
8 ft. 





awr 


195 


| Warranted Axes 


stoves 
} 
! 
| 





Sheffield Potato Planter, 89c 





Shot Gun 
Shells. 


12 ga., 16 ga., 20 ga. 
Box of 25 Shells. Bik. 
Powder 58e 
Smokeless 1% 
12 gage double berre! 
hammer Shot Gun: 
$9.25 
20 gage double barrel 
hammeriess Shot Gun 
$10.75 


—— 


POCKET KNIVES 
Choice of 21 
Patterns 
39¢ 











| FLASHLIGH1 


Ni¢kle Plated No. 8 Copper Tea 2-Cell Tubulax 
Kettle, Seamloss Bottom 
$1.39 


complete with B 


Otseg, Michigan. 


No. 2—Exceeded all anticipation in result-getting 


PAIN’ BRUSH 
3-Inch Black Bris 
tes 1% 
Buy a 10¢ Brush a 
get a lie Can 

Kyanize Free 
ROYAL 
WHITE LFAD 
6%e 


Pound 
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THE ORLEANS HARDWARE NEWS 


Advantages of New Pertection Oil Cook Stoves 


The 1917 mode! illustrated by 
the cut is bigger aod better than 
ever. Four distinctive improve 
ments are presen’ 

1. Our patented reversible glass 

2. a top - 173 inches wide 
—pleaty of reom ler cooking 
utensils. 

3. Wigher pancis—more room ua- 
der lees pipe. 

4. Handsome new line of cabinets. 

In addition to these advanced 
>* | improvements there are four ex 
clasive and vital pointes of differ. 
eoce in the New Perfection bar 

ners. These pointe necessary 
to ingure lasting satisfaction sre 





POR CLEANING VARIOUS 
SUBSTANCES. 





[tor nis pari 
In farming, as in every other bur 
| ness, the greatest profit is the an 

1, that stimuiates the rever tiring 


fitable than anything else on the 
farm, with the same amount invest 
ed they should receive et least se r 
share of consideration and attentio 





to “ 
nade a mistake when coted etin “the 


if you want capons, broilers or 
rds. 


j Seaeet % tee ae te nown as the 
|to peek op « per nai an - | Mediterranean class 

thing in it I really “i strain of standard bred 
wg A _ Ny poultry paper is neces- | poultry will be far more profitable as 

7 & man sane and tran: | layers than the usual stork of mon 
eoda. — fg in a "aides of all the termoil | ¢creis. 
and alarms of the present. 

It is delightfet to turn from Wilson 
to white faced Black "Spanish, “ 
Taft. to turkeys, and from Roosevelt | appear intelligent in most matters 
a Leaving out Me | pertaining the fa 

fF question the country is safe as | kuch erroncous ideas of standard bre 
ong as the hens keep on doing busi- | pow! The profits of standard 

Envy ie ‘banana peel in the |ness at th stand bred over the mongrels are 
pothway te a The kind of chickens to keep is\eges of standard bred are sw the 

Ex is — lets the right no Miagg ee | many farmers and | la nd more uniform in 


polities? 


OVER THE | COUNTER. 


ry keepers. While some arejcolor and shape. The fowls earcas 
lb pall mixing, mingling and crossing |i< 
ap their birds, others (# few) are 
my 3 * Coches ing 
- bred og bi en pig 
Se > still clagiag ( the idea tha 
cause they do not keep fowls " any 
Fant an in their own use, 
that common chickens 
are a “ren ond will answer the 
* | pa 


great many reasons 
why — "bred fowls are more pre’ | rop 
ferable than pure bred stock. Every 
-|farmer shou! aw himoelt with 
Ines comparative quali’ th. 
b od when convinred 

4 


<t 
jo raise oure bred chick- 
Anthony Harman. 


his 
which ever 
birds he thinks 








the nde that it pays & 
ii be most suitable ' ens 


No. 3—This store paper made good at the start 


as this stimulate interest in the hardware store and 
get many people in the habit of buying smaller 
goods at the hardware merchant’s rather than at 
the 5 and 10c. stores or the department stores. Our 
recommendation is that this idea be carried out and 
this ad used as a model announcement. 


Brought More Business Than Was Anticipated 


No. 2 (13 in. x 21 in.). This circular, which was 
also used as a newspaper ad, was sent to us by Carl 
Jones of the Jones Hardware Company, Otsego, 
Mich. Mr. Jones asks for our criticism and tells us 
that the ad brought more business than he had an- 
ticipated. After going over this ad carefully we 
see very little to criticise. It is well displayed; 
we might say unusually well displayed, and this no 
doubt had a great deal to do with its effectiveness, 
for a well-displayed ad is very easy to read and the 
ad that is read easily is the ad that produces most. 
The sale idea is logical and the opening talk is very 
frank and friendly. We think the simple yet force- 
ful way in which this text tells of values offered is 
another big reason for the ad’s success. And then 
the prices themselves, of course, have been cut. In 
fact, were the ad to be repeated, we would say let it 
go as it is. Mr. Jones is to be complimented on 
his advertising instinct and ability. 


Readable Store-Paper Page 


No. 8 (9 in. x 12 in.). This is a page from the 
March issue of the “Orleans Hardware News,” the 
store paper published by the Orleans Hardware 
Company, Orleans, Ind. This number is the sec- 
ond issue of the paper. We commented on the first 
issue and an important criticism we made has 
been, we note, heeded in this second issue. The first 


Hardware Age 


issue was printed on bond paper and was difficult to 
read. This number is printed on a “super” paper 
of heavier weight and its use improves the appear- 
ance of the paper just about 100 per cent. In 
glancing over this page note the special article on 
poultry raising. All through the paper similar arti- 
cles are featured. The farmer finds an article on 
spraying, the dairy farmer runs across a valuable 
talk on mechanical milkers and the live stock man 
is handed valuable suggestions for caring for his 
animals. The Orleans people have worked out this 
idea in excellent shape and other store paper editors 
would do well to obtain a few pointers from the Or- 
leans Company on methods of obtaining this ma- 
terial. The column on the left is another valuable 
contribution. Think how strongly such matter ap- 
peals to the housewife. Then the three reading col- 
umns are used to set off a very neat ad on New 
Perfection oil cook stoves. This ad, by the way, is 
worthy of your careful perusal. It presents the oil 
stove in general and the Perfection in particular in 
a manner to induce purchase. This issue of the 
“News” featured, among other things, electric light- 
ing outfits for the farm, trailers for the dairy 
farmer to carry his milk cans, sporting goods, tool 
grinders, mechanical milkers, separators, galvanized 
iron coops, automobile accessories, a fine showing of 
agricultural implements, gasoline engines, and fence. 
We, noticed also that this issue carried five ads of 
other firms. When a store paper can carry paid 
advertising with its second issue it must be ad- 
mitted that its editor knows how to make the sheet 
interesting and readable. More power to the “Or- 
leans Hardware News.” 


Short but Right to the Point 


No. 4 (2 cols. x 4% in.). The Hoyt Hardware 
Company, Wellsville, N. Y., sent us this ad and we 
pronounce it a business getter from start to finish. 
If it didn’t sell ovens it was because the housewives 
of Wellsville were well supplied. In one paragraph the 
oven points are disposed of and the concluding para- 
graph is devoted solely to the featuring of the store 
policy. The heading will attract the eye of every 
housewife or we miss our guess. In glancing over 





Two Tins of Biscuit 


Two Layer Cakes 


Two Pies 


Two Loaves of Bread 
and a multitude of ‘‘et caetera,’’ can be baked in this little 
oven over one burner. Has a drop door, two grates, rigid 
handle, made of high grade’ steel and is a dandy proposition, 
and the price is $1.25. 

Here’s another thing, we mark every thing in plain figures, 
the same price to all, a preference of a three per cent. discount 
for spot cash. 

MAY WE HAVE YOUR BUSINESS? 


HOYT HARDWARE 











No. 4—Brief and convincing 


this ad notice the concluding line: the direct bid for 
business. We think a line like this is a good addi- 
tion to any ad and we would like to see it used in 
more ads. 
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There is an excellent 
profit for you in sell- 
ing this Latch— 


—It will pay you to bring 
it to the attention of all 
who may be interested. 


"THERE is no man to whom an efficient piece of 

mechanism appeals more strongly than the up-to- 
date farmer. For that reason it will be easy for you 
to sell most of them 


The Watrous-Acme 
Barn Door Latch 


springs being sherardized and the bolt 
tinned. 


ECURITY: convenience and 
‘durability are its special fea- 


tures. Its few parts are heavy and 
strong. It locks automatically and is 


The Latch comes in two’ finishes, ja- 
panned and galvanized. It is adjust- 
able for doors from 7% to 1% inches 








operated from either side of the doors 
by means of a roomy, comfortable 
handle. One easy motion slides the bolt 
back. All parts are carefully protected 
against rust, the long, piano-wire 


thick, and should the doors sag, the 
Latch and padlock eyes are so con- 
structed as to operate effectively. 
Printed directions for applying are 
enclosed with each latch. . 


Send a trial order to your jobber, asking for the 
Watrous-Acme Barn Door Latch 1240. If he 
cannot supply you, let us know. 





Ue 


Worry 


New Britain, Conn., U. S. A. 


New York, 100 Lafayette St. 


Chicago, 73 East Lake St. 


“See our advertisement on box strapping in this issue” 

















NEW GOODS AND NOVELTIES 


Products Being Placed on the Market 
by Hardware Manufacturers 


‘Barnes White Flyer” 


The Westfield Mfg. Company, West- 
field, Mass., has recently brought out 
a new bicycle known as the “Barnes 
White Flyer.” 

This road racing model is made with 
%-in. main tubes enameled dark blue 
and striped with gold. It has a full 
nickel head, head lugs and forks. The 
flyer is built with a short coupled 
frame, external joints, in 20 and 22-in. 
heights. The rims are 1% in., natural 
wood finish, fitted with United States 
1%-in. black road racer thread fabric 
tires. Additional equipment consists 
of a Mesinger E. racer saddle, 17-in. 
Pacific racing No. 14 handle-bars with 
corrugated rubber grips, Bridgeport 
rat trap pedals, 3/16-in. high-grade 
roller chain, and a complete set of 
tools in a leather bag. 

This model is strong, light and fast. 
The list price is $37.50. 


“Kiddo-Truck”’ 


The North Vernon Lumber Com- 
pany, North Vernon, Ind., has recent- 
ly brought out a new coaster wagon 
known as the “Kiddo-Truck.” The 
tongue and wheels are finished in red 


The “Kiddo-Truck” 


enamel, the bed stained green and 
given a weather-protecting coat of 
varnish. It is said to be made strong- 
ly to stand the hard knocks. It is 
light in weight and can be handled 
easily by small children. The truck 


<n eee ete te 


The “Barnes White Flyer” racing model bicycle 


bed is made of slats. The wheels in 
front are only 5 in. apart and in the 
rear 12 in. apart. The “Kiddo- 
Truck” is said to run easily. It can 
be used as a wagon coaster or glider. 
The front wheels are 4 in. in diameter, 
the rear wheels 6-in., the length over 
all 29 in., the width of bed 10 in., the 
height 7 in., the length of the tongue 
24 in. and the weight 8 lb. The price 
is $3. 


Empire Separator Signs 


The Empire Cream Separator Com- 
pany, Bloomfield, N. J., has recently 
originated an attractive hanger fea- 
turing the Empire milker and the Em- 
pire cream separator. Four illustra- 
tions are used. The first one a 
good dairy herd, the second the milk- 
er, the third the separator, and the 
fourth a fine farm home. The com- 
bination of the first three, the sign 
states, makes the fourth possible. The 
actual size of the hanger is 24 x 30 
in. It is printed in eight striking 
colors. The Empire Cream Separator 
Company publishes a number of at- 
tractive booklets covering Empire 
continuous service electric lighting 
plants for farm homes, the Empire 
mechanical milker, the Empire cream 
separator and the Empire gasoline 
engine. 


oodell-Pratt tools. Left, hand drill No. 487; center, bell centering punch and 
circular glase cutter; right, chisel and punch set 
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Apple Corer and 
Quarterer 


The Empire Specialty Company, 216 
Lexington Avenue, Buffalo, N. Y., has 
recently brought out the Empire apple 
corer and quarterer. 

This device is so constructed with 


The Empire apple corer and quarterer 


fotr blades and a circular cutter in 
the center that a simple pressure 
downward quarters the apple and re- 
moves the core at the same time. The 
knives are made of steel and the 
handle of wood. The retail price is 
25c. 


New Goodell-Pratt Tools 


Among the new tools recently 
brought out by the Goodell-Pratt Com- 
pany, Greenfield, Mass., is a bell cen- 
tering punch. This tool is so designed 
that it will quickly and accurately 
center both round and square stock. 
Each tool has four case-hardened steel 
bearings against which the work rests 
so as to prevent its being thrown out 
of center by any unevenness of the 
stock. The punch runs through a 
guide which rests against the edge of 
the stock to be centered, giving the 
punch an accurate bearing throughout 
its length. It is made of 5/16-in. tool 
steel, hardened and tempered. The 
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No. 221 R-W. Advance House Door Equipment 


The Hangers that Built aReputation 
for Sliding Doors 


Center Hun . with Least Effort—Slide 
Out of the Wa: tead of Swinging in the Way 


The accompanying detail views tell the story. 

A four wheel ball or roller bearing trolley sus- 
pends the load from the exact center of the unit, 
operating on a track that is totally enclosed except 
in the center of the under side, excluding dirt from 
the trackway and insuring easier and more re- 
liable operation than any other method of door 
hanging. 


R-W iia and Barn 


Door Hangers 


have proved to discriminating buyers the superior 
woe of diding aeons The greater case and con- E Illustrating the principle of the R-W Center-hung 
venience of operation and the out of the way fea- Sliding Beers Hanger. 

ture are among the qualities that have produced 
the demand for them. 

With styles and sizes that provide a hanger for | 
any door or combination of doors that slide, | 
R-W hangers offer greatest possibilities for the 
dealer because their quality and reputation are | 





established, and they are specified by folks who | 
insist on the highest type of door in building con- 
struction. 





























Write to-day for the complete catalog of 
sliding door hangers with a reputation. 


Richards Wilcox Manufacturing (0 


AURORA, ILL INOIS, USA. PHILADELPHIA 


MINNEAPOLIS 
BOSTON 


— RichardsWilcox Canadian Co,Ltd.London, Ont. onneus 
“A hanger for any door that slides” 
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entire tool is polished. In the accom- 
panying illustration a portion is cut 
away to show the construction. 
No. 529, which centers stock up to 
1 in. in diameter, lists at $1.70 and 
No. 534, which will center stock up to 
1% in. in diameter, lists at $2.20. 
Another new product is the No. 470 
chisel and punch set, which consists 
of twelve hexagon chisels and punches 
5 in. long and % in. in diameter. The 
tools are said to be forged from a very 
high-grade of tool steel. They are 
hardened, ground, tempered, and have 
polished points. The tools consist of 
the following chisels: two cold, two 
cape, one square, one “Diamond” 
point, one half-round, one half-round 
cape; one solid punch, one nail set, 
one prick punch and one center punch. 
Each set is put up in a handy wooden 
box. The list price per set is $2.50. 
This concern has also recently 
brought out the No. 478 circular glass 
cutter which has a graduated beam 
that can be set to cut circles of any 
size from 2 to 12 in. in diameter. 
Each cutter is provided with one high- 
grade cutter wheel, which is honed 
twice and tested by actually cutting 
glass before being mounted in the tool. 
The standard has a rubber base to 
prevent slipping. The list price is 70c. 
The most recent addition to the line 
of hand drills is No. 487, which has a 
capacity of drills from 0 to % in. It 
is of large size and has a gear with a 
wide face that is of great convenience 
in starting drills and for delicate 
work. The handles are made of pol- 
ished hard wood. The frame is all 
steel, polished and nickel-plated. The 
gears are machine cut; the large gear 
is finished in red enamel. It is 11% 
in. long and weighs 1% lb. No drills 
are furnished with this tool: The list 
price is $2.60. 


Advertising Car for Shoe 
Leather 


J. W. & A. P. Howard & Co., Ltd., 
Corry, Pa., manufacturers of “How- 
ard,” “Glen-Oak” and “Korry-Krome” 
sole leather, have recently added taps 
and top-lifts to their line. This com- 
pany has also purchased a new ad- 
vertising car, the body of which is 
designed in the form of a large shoe. 
The chassis is a 1917 Franklin six- 
cylinder model and the body, of course, 
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A new car that is being used to distribute “Korry-Krome” shoe leather 


was built to order. The car is being 
used in the distribution of “Korry- 
Krome” leather. 


Economy Sanitary Sugar 


Server 


The Economy Sanitary Sugar 
Server Company, 83 Barclay Street, 
New York City, has recently further 














One of the new models ‘of the Sanitary 
sugar server 

improved its Economy sanitary sugar 

server. Although in the main similar 

to the first model, it has been refined 

and the design has been improved. 
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The Bommer improved model floor hinge 


The construction of this bowl is 
such that when it is tipped one spoon- 
ful only will come out of it. It also 
keeps the contests of the bowl intact 
and perfectly clean, free from dust, 
dirt, flies, etc. The illustration shows 
one of the new models. 


Bommer Floor Surface 
Spring Hinge 


Bommer Bros., Brooklyn, N. Y., 
have recently marketed an improved 
spring hinge, No. 15, ball bearing, of 
horizontal compression type, which is 
fastened to the bottom corner of the 
door and the surface of the floor. It 
is said that it is easy to apply and 
has a positive hold-back when the 
door is swung to 90 deg., so that the 
door will not close suddenly when re- 
quired to remain open. 

The Bommer No. 18 type floor sur- 
face hinge, the concern states, is for 
high-grade work and is constructed 
like the No. 15, and in addition, has a 
simple, efficient alignment device by 
which the door may be adjusted after 
it is in place. The spring action also 
can be entirely released so that the 
door will swing free without spring 
action through an arc of 180 deg. or 
more. 


Crescent Tool] Catalog 


The Crescent Company, Inc., Meri- 
den, Conn., has recently published a 
new catalog of hack saw blades, hack 
saw frames, hand, panel and rip 
saws, metal cutting compass saws, 
metal cutting saws, compass saws, 
combination sets of saws, pruning, 
butcher, kitchen, coping saws, glass 
cutters, tool handles, screw drivers, 
countersinks, screw driver bits, ream- 
ers, chisels, drawing knives, expan- 
sive bits and food choppers. It con- 
tains 36 pages and is well printed and 
illustrated. 


THE OPTIGRAPH FILM CORPORATION, 
formerly at 516 Fifth Avenue, New 
York City, has been reorganized and 
is now situated at 1465 Broadway. 
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“Satisfaction in Hardware” 


a That Old Trade Mark 
. Stands for 
ell fe 











Garage 
Door 
Hardware 


for any garage. 


Type “Ten-Eighty” 


(Patented) 








for three, four, five and 
six doors. 


OUR NEW | a 









































— _— a 





Catalog, including the 

most extensive and perfected line on 
the market, is now ready. SEND FOR 
YOURS TODAY. 











Type ‘“Ten-Eighty’’ Four-Door 


Allith-Prouty Company 


The Original Round Track Manufacturers 
DOOR HANGERS AND TRACKS, SPRING 
HINGES, STORE LADDERS, FIRE DOOR 
HARDWARE, OVERHEAD CARRIERS, 
HARDWARE SPECIALTIES, GARAGE DOOR 

HARDWARE. 
Branches and Warehouses 
CHICAGO, NEW YORK, BOSTON, PHILA- 
DELPHIA, LOS ANGELES, SAN FRANCISCO 


Main Office and Factory 


Danville, Illinois, U.S.A. 


ews 








Garage Door Hardware Type “Ten-Eighty’’ Three Doors with Passage Door 























Type ‘‘Ten-Eighty” Five Doors with 
Passage Door 
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Nos. 79 and 1079 Right Angle Door Hangers 
with No. 60 Trolley Track (Curved Track) 
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King Trailer 

The King Trailer Company, Ann Ar- 
bor, Mich., is manufacturing the King 
trailer for delivery and similar pur- 
poses. The King trailers are made in 
1500, 1200 and 1000-lb. capacity and 
are equipped with tires carrying a 
7000-mile guarantee, steel universal 
motion shock absorbing couplers, auto- 
mobile springs, ball bearing axles, ar- 
tillery wheels and adjustable draw 
bars. 


Kane Pneumatic Shock 
Absorber 


The Kane Mfg. Company, Centralia, 
Wash., has recently brought out the 
Kane pneumatic shock absorber. 

It is constructed to produce air 
cushions to receive both expansion and 
contraction of the spring—down- 
thrust and up-thrust—and to develop 
a vacuum which operates in case of 
severe shocks. In this way, four air 
cushions, two of which are auxiliaries 
supporting the two main air cushions 
in a vacuum at each end, are brought 
into play. The intensity of the air 
cushions and the vacuums is in grad- 
uated ratio to the stress. The Kane 
shock absorber is of unique design 
and simple construction, as can be 
seen by the accompanying cut-away 
illustration. 

The Kane shock absorber is sold for 
from $40 to $90 a set of four, accord- 
ing to size. 


Air Pocket Driving 
Goggles 


The Air Pocket Goggle Company, 
South Bend, Ind., has recently placed 
on the market a new automobile gog- 
gle. 

Although that portion of the goggle 
directly in front of the eyes is en- 
tirely open, the goggles are said to 
afford protection for the eyes against 
all air currents. The goggles fit the 
sides of the face and the forehead so 
snugly that the air cannot escape at 
those points. This prevents the for- 
mation of a current. 

The conical construction of the 


The King tratler in action 


transparent material of which the 
goggle is made is said to minimize the 
chance of injury to the eyes from 
articles that might be thrown up in 
the face of the wearer by a passing 


The Air Pocket automobile goggles 


car. The small openings, however, 
at the forward end of the cones fall 
directly in front of the pupils of the 
eyes, and thus give entirely unob- 
structed driving vision. The trans- 
parent material allows good side 
vision. 


The Kane pneumatic shock absorber 


«How to Run an Automo- 
bile”’ 


The Norman W. Henley Publishing 
Company, 2 West Forty-fifth Street, 
New York City, has recently published 
a new book entitled “How to Run an 
Automobile.” It is a concise and 
practical treatise written in simple 
language explaining the functoins of 
the modern gasoline automobile parts 
and gives complete instructions for 
driving and care of the car. It is not 
intended as an instruction book on the 
construction or repair of automobiles. 
A chapter outlining automobile con- 
struction very briefly is given in order 
that the novice may obtain some ap- 
preciation of the functions of the va- 
rious parts before he takes up the care 
and operation of the car. It is not at 
all technical and is written simply and 
clearly. It covers by chapters auto- 
mobile parts and their functions, gen- 
eral starting and driving instructions, 
typical 1917 control systems and the 
last chapter takes up the care of auto- 
mobiles. The volume is very thorough 
in its treatment of the subject and its 
178 pages are crowded with a fund of 
information that should be useful to 
the experienced driver and particu- 
larly valuable to the novice. The price 
of this book is $1. 


Allith-Prouty Garage 


The Allith-Prouty Company, Dan- 
ville, Tll., has recently published cata- 
log No. 80 of garage door hardware. 

This catalog shows in detail the va- 
rious units that go to make up the sets 
manufactured by this concern, and the 
manner of installing them. The cata- 
log covers a number of lines, includ- 
ing the “Ten-Eighty,” the ‘“Electro- 
matic” electrically operated opening 
and closing device, trolley swivel hang- 
ers, hangers with watershed round 
track, hangers for folding and sliding 
doors, etc. The Allith lock is also de- 
scribed, as well as sliding door locks, 
pulls, latches, bolts, etc. 
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FACTS MOTOR 
BUYERS SHOULD KNow 


N te that thousands of companies our are replacing slow 
e 


horses with speedy trucks you shou 


arn how to judge motor 


truck values. Just send the coupon today for your free copies 
of these three big books. Each contains exceedingly important motor 
truck information — facts that_are vital if you intend to buy motor 
trucks, now or in the future. One is a complete buying manual for 
motor truck buyers, both experienced and inexperienced. It gives 
valuable suggestions for judging motor truck values — tells even 
how to check values of trucks made by the ten leading motor truck 
builders against each other and against the entire motor truck field. 


Exceptional Power 


All subjects are treated in an impartial manner. 
For the makers of Service Motor Trucks invite 
closest comparison with all other trucks made by 
the ten dominant builders. Only five of the big ten 
use engines with the wonderful power of Service. 
And for equal rated capacities Service shows 11% 

eater power than the other four. You must have 
this power for hill climbing—for heavy roads. So 
it will pay you to read these books. 


20% Super-Strength 


Likewise you will find that these books discuss the 
subject of strength in a fair, unbiased manner. 
For, compared with the other trucks made by the 
ten big manufacturers, Service offers 20% super- 
strength. Frame, springs, worm-drive construc- 
tion—the trucks throughout are constructed with 
far greater strength than is ordinarily employed 
for trucks of their Sw gy 4 Yet this ones 
strength is not obtained at the expense of add 
weight. It is due to specialized materials—special- 
ized heat treatment—special shapes. 


67% Resales 


And in discussing the matter of owners’ satisfac- 
tion these books do not show merely one or two 








exceptional cases to demonstrate our claims. We 
throw open our entire sales record for your inspec- 
tion. Over 60% of our entire 1915 sales were 
re-orders from satisfied customers — 67% of 1916 
production was sold to companies already 
operating 1 to 97 Service Motor Trucks. 


Amazingly Low Cost 


With extra features, added advantages which, 
combined are not found elsewhere—Service Motor 
Trucks sell for less than any other of the dominant 


1 tom truck............ ..$1425 
12 ton truck ........... 2100 
2350 





3% ton truck 
3% ton truck... 


(Special Contractors) 


5 ton truck 
Send Coupon 


These books will make you a better motor truck 
buyer. They will give you facts you must know 
to secure the utmost value. And they are free. 
Send the coupon for your copies now. 


Service Motor 


Truck Company 
Main Office and Factory: 
Dept. G-5 Wabash, 
Service Trucks are Represented in AM Principal Cities 
Chicago, Ti Ohio 
New fork N. 1% 
Norfoik, Va. 
St. Louis, Mo 
Louisville, Ky. 
Omaha, feb. 
ton, Mass. 
Brooklyn F.,¥- 
} A Ind. 
N.¥ 


io, . 
It Lake Ci 


3350 





; Ohio 
Cineinnati, Ohio 


Do You Really 
Know Motor 
Trucks? 


Do you know how to judge 
motor truck value? Can you tell: 


—how the specifications of the 
trucks made by the ten big 
motor truck builders compare 
with each other? 

—the factors that determine 
economy of operation ? 

—the real significance of over- 
size motors ? 

—the factors that determine 
endurance — long life — low 











repairs ? 7 
—how extra strength is secured 
without extra weight ? 
—what to look for in specifica- 
tions? 
—the real significance of co- 
ordination of parts? 
what is meant by “balance” — 
how it affects motor trucks? 


These books answer all these 
and scores of other important 
questions. They will enable you 
to judge motor truck values. 
Send for them now. 








'MAIL TODAY — NOW! 


Service Motor Truck Co., Dept. G-5, Wabash, Ind. 
; Without obligation on my part, please send me your 
q Buying Manual and “Thirteen Pointer” for Hard- 
ware Dealers and Manufacturers, describing how to 
judge specifications, strength, power, endurance 
p= working ability of motor truc 














92 


Seng Horn Button for 
Fords 


The Seng Auto Device Company, of 
1305 Michigan Avenue, Chicago, IIL, 
has recently originated the Seng horn 
button for Fords, which it claims per- 
mits the motorist to grasp the wheel 
firmly with both hands and at the 
same time give a warning signal 
without reaching or groping for the 
button. This button is clamped on 
the post directly under the wheel. 
The retail price is $1.25. Descriptive 
matter will be mailed to all hardware 
dealers upon request. 


«‘No-Leak-O” Oil Sealing 
Piston Ring 


The Automobile Accessories Com- 
pany of Baltimore, Md., has recently 
placed upon the market a new design 
of an oil sealing piston ring known 
as “No-Leak-O.” It is claimed that 
the deep groove cut around the face 
of the ring, with a scraping edge, in 
combination with the lap joint, forms 
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“No-Leak-O” oil sealing piston rings 


a perfect seal of oil which prevents 
any gas from escaping; it keeps oil 
from running up, and it is also stated 
prevents poor gasoline from wending 
its way into the oil pit, as illustrated 
in Fig. No. 2. 

Fig. No. 1 shows a plain ring 
which the concern advises will hold 
compression and give normal power 
when sufficient oil is used to form the 
seal, thus acting as a dam or packing 
and by holding the gas the motor will 
have maximum power, there being no 
waste nor carbon. Refuse will go out 
through the exhaust pipe. 


Shapleigh Accessories 
Catalog 


The Shapleigh Hardware Company, 
St. Louis, Mo., has recently published 
a bicycle, accessory and motorcycle 
supply catalog, No. 209, for 1917. 
The catalog, which is printed in three 
colors, contains 135 pages, covering 
the complete lines of bicycles, bicycle 
equipment, tires, repair parts, flash- 
lights, goggles, automobile gloves, 
tool kits, vacuum bottles, motorcycle 
sundries and electrical supplies, as 
well as a great variety of boys’ coaster 
wagons, velocipedes, tricycles and 
juvenile automobiles. The catalog 
also contains a twelve page insert 
giving the dealer’s net prices. These 
catalogs will be sent to dealers upon 
request. 


Hardware Age 

















Seng horn button for Fords 


Frankfurth Accessories 
Catalog 


The William Frankfurth Hard- 
ware Company, Milwaukee, Wis., has 
recently published a new catalog, No. 
123, for 1917, containing an unusual 
line of automobile and bicycle sun- 
dries. It also features a complete 
line of firearms, ammunition, bicycles, 
football and baseball goods. A great 
deal of care was exercised in the 
make-up of this catalog, which is gen- 
erously illustrated, with brief de- 
scriptions. Dealers will receive this 
catalog by addressing the above con- 
cern. 


Bon Tour Automobile 


Flag Holder 


The Bon Tour Mfg. Company, 
Cobleskill, N. Y., has recently placed 
on the market the “Griptite” flag 
holder, which is designed to hold any 
size flag on the front of the radiator, 
in any position or angle. The rod is 
inserted in the radiator tube and ad- 
justed with a thumb nut. Corrugated 














Bon Tour automobile flag holder 


heat-proof rubber cushions are pro- 
vided for the front plate and the rear 
metal washer. It requires no tool or 
clamp and is said to remain absolutely 
rigid. The flag holder is made in 
polished brass, nickel and.black, and is 
packed 1 doz. to the box. The dealer’s 
price is $4.40 per dozen. They retail 
for 50c. each. 


Push Button and Holder 
for Ford Cars 


The Frances-Rand Company, 400- 
401 Erie Building, Cleveland, Ohio, 
has recently brought out a handy push 


Push button and holder for Ford cars 


button and holder for Ford cars. 

To attach it to the car the entire 
operation, which it is claimed requires 
but 5 min., consists of removing the 
finished nut at the top of the steering 
column, placing the push _ button 
holder on the end of this column and 
then replacing the finished nut under 
the top of the push button holder; 
this holds the button. This button 
is designed for hard wear and is said 
to be fully guaranteed against any 
defects. 

To assist the dealer’s sales the 
company has prepared an attractive 
display card on which ten buttons are 
mounted. The retail price is 50c. 


Hanger for Lane «H-C” 
Jacks 


Lane Brothers Company, Pough- 
keepsie, N. Y., has recently published 
an attractive poster featuring the 
Lane “Handle-Control” automobile 
jack. The hanger is 18 x 21 in. and is 
illustrated in colors. It shows a party 
of well-dressed motorists preparing to 
make an unexpected tire change on 
the road and accomplishing this more 
or less dreaded task with ease by em- 
ploying the Lane “H-C” jack which 
has a long handle. The poster has a 
very attractive appearance and it will 
be supplied to merchants free of 
charge. 
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PRNUURORERUROREROGEER: 
He Wants What You Do 


What does a customer want in the tire he uses? He wants 


the same qualities that you want in the tires you sell— 


the qualities that you find in 


BATAVIA 


SECURITY TIRES 


GUARANTEED FOR 4000 MILES 


They are speedy. They are durable—they usually outlast their unusually long 
guarantee. They are good looking. They are safe—their Security Tread was 
the first to use indentations (the correct non-skid principle) instead of lumps. 
And, besides all that, they are popularly priced and the dealer has the protection 
of exclusive territory. 


BATAVIA GRAY TUBES 


are made in the same careful way as the casings. Nothing but high grade stock 
is used, and the tube itself is oversize, with extra wall thickness. It will pay 
you to carry them as well as Batavia casings, for they enhance the service that 
any shoe gives. 












BATAVIA RUBBER COMPANY 
Factory at BATAVIA, NEW YORK 






arene! 












And here is Simon Sure. 
He makes assurance 
doubly sure, under all 
conditions of road and 
weather, through the ap- 
plication to these tires of 
the indented tread, the 
correct non-skid principle. 
The other four Batavia 
Boys are Sammy Speed, 
Willie Wear, Hi Quality, 
and Kid Care—All win- 
ners. 
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What’s the Matter 
With New Hampshire? 


AST year, New Hampshire had the distinc- 


tion of being the only State in the Union in which 
the Gibson Company did not do business! This year it’s different. New 
Hampshire is absolutely O. K. A growing number of New Hampshire dealers are 
sending us their orders and are thereby profiting through 
Gibson Service, Gibson Quality and Gibson Fair Treatment. 





Hs 4) 
A Ouality F 


There must be something unusual 


about a house that wins and holds business 

in every State—and even as far away as South Africa. And 

there is! Get our big, new catalog--and use it once. Then 

you’ ll understand, too. Wewill send this catalog, free, toany 

legitimate accessory dealer or garage operator, and will also 

Got this Beeld put you on our permanent mailing list. Write today, asking 
sdinsieaibamitee for Catalog G-5. 


‘THE GIBSON COMPANY 


INDIANAPOLIS 

















Motor Car Accessories and Tires 


Shop Equipment and Electrical Supplies 











““Gibson Serves the World”’ 
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Guatantee 


Why You Should Buy Auto Supplies from the 
Service Motor Supply Co. 


Our guarantee is short and to the point. 


But it is a long 


arm of protection to you, Mr. Hardware Dealer. 
The guarantee of the Service Motor Supply Co. states, with, 


out reservation, that the auto supplies and accessories listed in “SN 
must be up to the standard quality of the foremost wholesale house in 


this country. 


If you make any purchase through our monthly catalog, 
“SNAPS,” and it is not entirely satisfactory, your money will be cheerfully 


refunded. 


Over 34,000 dealers have found that our guarantee means 


absolute protection. 


That’s why we are selling over $5,000,000 


worth of 


auto supplies yearly through “SNAPS,” the ‘National Bargain Directory of 


Auto Supplies.’’ 


Have You Seen “SNAPS?” 


“SNAPS” is wholly differ- 
ent from any other auto supply job- 
ber’s catalog. First of all, it is is- 
sued monthly instead of annually. That 
means we are in a position to quote the 
lowest current prices. We don’t have to 


boost our prices to take care of a probable 
rise. 


“SNAPS” is our only sales- 
man because we sell by mail only. 


We have cut out all the big expense 


of traveling men and give our dealers the 
benefit. 


Remember. “SNAPS” is sent 


to dealers only. We positively re- 
ject every consumer order and we 





SERVICE MOTOR SUPPLY © sicicincave CHICAGO.USA: 


employ fifty people in our “T. D.” (Turn 
Down) Department to spot these consumer 
orders and throw them out. We protect 
our dealers absolutely. 


You ought to send for your 
copy of “SNAPS” right away. You 
will find it easy to buy from ““SNAPS” 
because every item listed is accurately 
pictured and described. You will find it 
profitable to buy from “SNAPS,” because 
we guarantee our prices to be lower on 
average than any other wholesaler’s charge 
for similar goods, quality considered. 


Write on your letterhead so 
we can know you are a legitimate 


dealer, and get your request for 
“SNAPS” in the mail right away. 
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Make 1917 a Revival Year— Handle 
Sparton Products—and Start Now 


ARTO 


TRINITIES 


ro ror rrr i tt 


Motor Horns in Ten Finisnes and 
Models—Motor Driven and Hand 


Operated; Gasoline Vacuum Sys- : 
SRARTON ioc esc SRARTON 
PRODUCTS "* PRESTIGE 


2 
= 
= 
= 
= 
= 
= HE House of Sparton is built so 
z 
= 
= 


firmly on a foundation of fair 

dealing that it says to its sales- * 
men: “Sell the Sparks-Withington 
Co. first, last and all the time. Our 
products are the smallest thing you 


have for sale.’’ Steady, solid and sub- 
stantial growth for fifteen years shows 
instructions have been followed. We 
QUALITY take pride in the confidence reposed 


in us by manufacturers, jobbers and 
dealers. 


A Service five times more efficient 
than this much abused word ordinarily 
means, is our hobby. We ride it so 
hard we get congratulatory letters from 


all over the world. Infallibility attaches 
to no human endeavor, and we do 
not claim it for SPARTON PROD- 
SERVICE UCTS. But we correct our mistakes, 


and our guaranty is the basic law of 
our Service Department. 


MR. DEALER 


All this Profit, Prestige and Comfort is yours 
through handling the SPARTON PRODUCTS. 
They are the choice of the most exacting 
manufacturers in the country today, those 
who in selecting equipment for their cars con- 


sider nothing but QUALITY and SERVICE. 


Sparton Motor Hom ‘The Sparks-Withington Co. 


Model PU—Motor Driven JACKSON MICHIGAN 


= a) 
: SPAFTON 
: = OG a 


Sparton Motor Horn Sparton Radiator Sparton Honeycomb Sparton Gasoline 
Model PG—Hand Operated Fan Radiator Vacuum System 
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Leading Cars Lighted with 
NATIONAL MAZDA Lamps 


Follow the leaders. Feature NATIONAL MAZDA 
Auto Lamps, because NATIONAL MAZDA is the 
lamp most easily sold when a renewal is wanted by 
the owner of one of these cars. 














And because owners of other cars also prefer the ! 
make of lamp which they’ve learned to depend upon | 
—at home, at the store, shop, office or mill. 


Sell NATIONAL MAZDAS six at a time by featur- | 
ing the Auto Lamp Kit. | 







These and many other leading automobile makers trust 
their cars in the hands of a critical public only after 
lighting those cars with NATIONAL MAZDA Lamps: 


| 
Baker— Rauch—Lang Hudson Peerless | 









Chandler Hupmobile Stearns 
Detroit-Electric Jeffery Studebaker 
Dodge Locomobile White 
Dorris Maxwell Winton 
Ford Mitchell Yale 






Franklin Packard 











102 Nela Park Cleveland, Ohio 
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The Bethlehem Five-Point Spark 
Plug is a quality article in every detail 
—made to give satisfaction, to make 
customers and to hold them. 





A national advertising campaign of 
generous proportions is bringing it to 
the attention of motorists the country 


round. It is selling big. 


If you are not already familiar with 
the ‘‘Bethlehem”’ dealers’ policy write 


us at once. 


Guaranteed for the Life of 
Your Car. 


Price One Dollar 
(in Canada, $1.25) 


The Silvex Company 
Bethlehem Products 
South Bethlehem, Pa. 
E. H. SCHWAB, President 
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WHEEL TOYS 


We offer to hardware men the greatest stock of wheel toys in all 
America. Much of it is owned at costs considerably below the present 
market. Therefore we can SAVE YOU MONEY. Moreover, we 
have the goods for immediate shipment. In our warehouses at present 
is a great variety of wheel goods that surely will interest you. 


MARATHON STEEL WAGON ASSORTMENT 


F112. Heavy steel sides, corrugated band, extra heavy steel braces and bol- 
sters attached to body by bolts (not screws), improved 5th wheel, heavy iron 
axles, extra heavy enameled wheels, body painted bright red, gilt name and 
stripe, inside green, varnished inside and out. Sizes, 12x24 to 15x30. Have 
extra braces attached to body and rear axles. All have patent handles that 
will not fall to ground. Asst. consists of one each of the fol- 
lowing sizes: 10x20 body with 10 and 7 wheels, 11x22 body 40 
with 11 and 8 wheels, 12x24 body with 12 and 8 wheels, 
13x26 body with 13 and 10 wheels, 14x28 body with 14 and 

» 


11 wheels, and 15x30 body with 15 and 12 wheels. '/ doz. 
in crate, about 80 lbs. CRATE OF SIX 


wa A Host of Other Wheel Toy Bargains in Our Catalog 


BUTLER BROTHERS 


WHOLESALERS OF GENERAL MERCHANDISE 
NEW YORK, CHICAGO, ST. LOUIS, MINNEAPOLIS 
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In the Time of Crisis 


The name “REVERE?” leaps instantly to the mind. 


Necessarily, ‘Revere’ Anti-Skid ‘R’ Treads must 
live up to the proud traditions of the illustrious name 


they justly bear. 


Year by year they have steadily increased their fame 


until they are known from one end of America to 


the other as the tires that do not fail in a crisis. 


That’s why motorists everywhere insist on 
‘Revere’ ‘R’ Treads, and that’s why you should 
stock ‘Reveres.’ 


Write today one of the distributors named below, 


for particulars regarding prices, etc. 





Moore-Handley Hardware Co.; 


Birmingham, Ala. 


Stevens Hardware Co., 


Dublin, Ga. 


Talladega Hardware Co., 


Talladega, Ala. 


Odell Hardware Co., 


Greensboro, N. C. 


E. P. Sanderson Co., 


Boston, Mass. 


Watkins-Cottrell Co., 


Richmond, Va. 


Worthington Hardware Co., 


Staunton, Va. 


Logan-Gregg Hardware Co., 


Pittsburgh, Pa. 


Bronson & Townsend Co., 


New Haven, Conn. 


John Pritzlaff Hardware Co., 


Milwaukee, Wis. 


Mossman-Yarnelle & Co., 
Fort Wayne, Ind. 


Emmons-Hawkins Hardware Co., 


Huntington, W. Va. 


Richards & Conover Hardware Co., 
Kansas City, Mo. 
Richards & Conover Hardware Co., 
Oklahoma City, Okla. 


Simmons Hardware Co., 


St. Louis, Mo. 


Simmons Hardware Co., 


Philadelphia, Penna. 


Simmons Hardware Co., 
Minneapolis, Minn. 
Simmons Hardware Co., 


Sioux City, Ia. 


Simmons Hardware Co., 


Wichita, Kansas 


Simmons Hardware Co., 


Toledo, Ohio 
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If you asked a 
fireman, he’d say 


66 J-M (RR 


—because he knows it will 
smother fires when they 
start, before they have a 
chance to grow dangerous— 
and because he knows what 
a fire extinguisher must do, 
and looks first of all for fire- 
fighting efficiency. He ap- 
preciates the two-way opera- 
tion of the J-M, because it 
means added effectiveness in 
fighting the hard-to-get-at 
fires—you can discharge it 
either by pumping or by air 
pressure previously pumped 
up. So when the customer 
asks you, just say “J-M.” 
You can be sure your advice 
is sound. 


The Johns-Manville Fire Ex- 
tinguisher is sold only through 
jobber-dealer channels, on a 
basis of ample margins and pro- 
tected profits. Ask us for details. 


The J-M Fire Extinguisher 


Retails at $10.00 in either brass 
or nickel finish, with bracket in- 
cluded. 
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Extinguishe r 









Every Customer a Prospect 







When you sell automobile accessories, suggest a J-M to your cus- 
tomer, to protect his car, and tell him it carries with it a 15% reduc- 
tion in his automobile fire insurance premiums. Or if it’s motor boat 
fittings, point out that he needs a fire extinguisher to meet Govern- 
ment regulations. Or to the average business man or home owner, 
prove that a few seconds’ pumping with the J-M may save a call for 
the fire department. 















corners where there’s no room to 
pump. 

Johns-Manville Extinguisher 
Fluid is harmless to skin, fabric, 


The Johns-Manville Fire Ex- 
tinguisher is a big seller, for al- 
most everyone who enters your 


store is a legitimate prospect. ; 
And 1] ri ew ; or machinery, but deadly to all 
~~ a ro ee incipient fires, whether from 


by pointing out its mechanical gasoline, oil, grease, kerosene, or 
superiority — particularly the electrical arcs. Assure your 
exclusive two-way operation. customer he can use it without 
Customers will be quick to see fear of consequences. Stock it 
its value for the fires in tight for recharging business. 















Jouns- 
H. W. JOHNS-MANVILLE CO. Pht 


NEW YORK CITY | SERVICE 






10 Factories—Branches in 55 Large Cities 
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PLUG 


Mosler Sounds a New 
Note in Spark Plug 
Merchandising 


The dealer who handles a “MOSLER” 
VESUVIUS Plug this year can scarcely 
consider it as one of many. 

It is strikingly unusual. 

We can deliver plugs. 

We have looked ahead. 

We are well supplied with raw materials. 

We have not blocked deliveries to our 
dealers by taking on large “Standard 
<quipment” orders. 

















Mosler is the oldest name in the spark plug 
business. 

We owned the basic patents and have spe- 
cialized in spark plug manufacture for 17 
years. 

We do not need the advertisement of 
“standard equipment” to prove our 
quality. 





) As a dealer you realize what this means— 
; Manufactured under quick deliveries—better “service’’—more 
I j dler’s Pate r . : 

; A. R. Mosler's Patent No. 1,218,298. generous profits—our every effort directed 


Date Mar. 6, 1917. : 
: toward making sales work easy for you. 
Other Patents Pending. 5 ties, : ¢ 








All we ask is your co-operation. 


~ THE INDESTRUCTIBLE PLUG GUARANTEED TO OUTILAST THE MOTOR 









May 17, 1917 HARDWARE AGE 105 


17 Years of Leadership in Sparic Plug Man 





The Vesuvius Plug Is a Business 


Builder Worth Pushing 


Here Is a Plug There’s Money In! 
QUALITY 


We make a plug so good that we guarantee it to out- 
last the motor. That is positive, absolute, and the 
dealer knows it. We have made good plugs for 17 
years, and we know how. 














































PRICES 
We’ve maintained our price and you can get it. <uvius 
It’s a price that gives you a profit worth while. *Puuss 


SERVICE Deliveries 

We will ship within 24 hours of receipt of any order. 
We are not tied up on equipment contracts, with car 
manufacturers who won't pay our price, making us 
get all our profits from you. Many plug manufac- 
turers, tied by ironclad contracts to car builders, 
often cannot deliver goods to the trade. We can. 


Sales Helps 

Vesuvius cut-out, excellent for window displays. 

Display cartons for 100 afd dozen lots. 

Vesuvius Display Stand, handsome glass faced, plush lined 
cabinet for counter or window display. 

Counter pads, hanging cards, size cards, literature, etc 

“Mosler on Spark Plugs,” a complete book on spark plug 
sizes for every car, truck, tractor, motor boat and motor- 
cycle ever built. This information is of great value to the 
Dealer in enabling him quickly to select correct equipment 
for “orphan” and old style cars. 

Write us today and learn how to use these Mosler sales helps 
—become familiar with quick, unfailing Mosler Service. 
Your reward is bigger profits and increased business. 


A. R. MOSLER & CO. 


New York, N. Y. 
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~ THE INDESTRUCTIBLE PLUG GUARANTEED TO OUTLAST THE MOTOR 
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a re Spark Plugs 


Champion dependability is proverbial. 
That is why virtually every motor fire wagon in the country is Champion 


equipped. 
Champions are depended upon to get the nation’s fire apparatus to the scenes 


of action. ‘ 
And then after they get there to pump the water. 

Champion Spark Plugs maintain their leadership the same way they won it, 
by superior quality and performance. They are easier to sell because they are 
better known. Owners of every make of car have found through experience that 
the Champion Spark Plug, designed especially for their car, gives better service. 
Alert dealers make a specialty of the complete line of Champion Spark Plugs. 


Champion Spark Plug Co. 


Toledo Ohio 
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Wilao Manifold 


Increases Gasoline Mileage 42% to 547% 


(According to A. A. A. Official Tests) 


December 30th, 1916, the Wilmo Manifold 
made its appearance. 

Today, in four short months, the demand is 
measured by hundreds of thousands. 

For the scientific principle and guaranteed 
gasoline saving have made their immediate 
appeal— 

Not forgetting the utter simplicity by which 
the Wilmo Manifold is attached in a few min- 
utes with an ordinary monkey-wrench. 


Tests galore await you-—official and otherwise 
—showing wonderfully increased gasoline mile- 
age, and carbon practically eliminated, as a - 
direct result of Wilmo Manifold efficiency. 


A year ‘round seller. Retail prices, $7 50 to 
$15, according to make of car. 


White today for full particulars. 
THE WHITTIER COMPANY 


First National Bank Building, Dept. 505, Chicago, Ill. 
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This is one of the portholes at 
which the ine is completely 
vaporized and through which the 
superheated, vaporized mixture 
passes into the cylinder. It is in 
direct contact with the heating wall, 
so that the full effect of the heat 
from the exhaust gas is concen- 
trated upon it. 














Cut-out vien of 
Wilmo Manifold 
showing the sim. 
ple construction 
and scientific 
grincipleby which 

asoline is super- 
ated and com- 
pletely vaporized. 





This dividing wall is heated by 
the exhaust from the cylinders, and 
in turn superheats and completely 
vaporizes the fresh mixture rm yore 
line and air at cylinder portholes. 
The exhaust gas warms the Mani- 
fold at the first explosion so that the 
car gets away immediately. 





YMMM| 


_ Air and gas enter at the 

intake onan. he mix- 

ture is completely vapor- Yj 
ized at port openings. In- Uf 
stead of a wet, clinging, 
wasteful, atomized mixture 
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After passing through the upper 
art of the Wilmo Manifold, an 
eating the incoming gas, the ex- 

l haust gas passes on and out, free 

Yj from excessive carbon. Gas is clean 


y/ as it enters the cylinders—clean as 


ss 


it leaves them. 


IIH 
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‘‘Here’s a Popular Priced Tire 
You Can Depend On”— 


\ HEN you can say that to a customer and know 

that invariably the tire will back the statement 
to the limit, you’ve got a mighty good argument 
for permanent patronage. 


You can always say “Dependable” when you speak 
of Mason Tires. 


Mason Tires are sturdy, dependable tires; scientifically designed ; made from 
only the finest raw materials. Mason means an ideal combination of tough- 
ness and resiliency; it means long wear and sure grip on the road. And 
Mason not only saves money at the start; it keeps on saving throughout 
its long, dependable life,—saving upkeep, saving wear and saving trouble. 


Are you fally acquainted with the Mason dealer plan? A 
line to the factory will bring some worth-while information. 


Mason Tire and Rubber Company 
KENT, OHIO 


Direct Factory Branches in 
Akron Suburb Cleveland Kansas City New York 
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The book and the Bale 


Just the story of Cotton Waste—what it was and what it is. 






Yours for the asking—on your business letterhead, please. 





It will show pointedly how and what you can save on 












Royal Cotton Waste 


the wonder-waste 
of industry 





WHITE COLORED 






















Baron King 
Count Marquis 
Czar Mikado 
Twelve Distinct Duke Prince 
Grades Earl . Rajah 
Emperor Sultan 


Each Best for 
Its Own Work 





Select Yours from the Catalogue 






Write for Royal Sampling Catalogue showing these twelve grades (Six White—Six Colored) of 
Royal Cotton Waste; or ask for samples of Royal Wool Waste. 


Address Dept. No. 22 


ROYAL MANUFACTURING Ce 


GENERAL SALES OFFICES AND PLANT 


New York Office—2 Rector Street RAHWAY, N. J. Pittsburgh Office—Oliver Bldg. 
St. Louis Office—Pontiac Bldg. Chicago Office—Peoples Gas Bldg. San Francisco Office—Wells Fargo Bldg. 









LOOK FOR THE BRAND ON EACH STEEL BAND 
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To All 


Manufacturers 
Agents 


For the mutual benefit of manufacturers of hard- 
ware and of manufacturers’ agents HARDWARE 
AGE is compiling a list of responsible agents, the territories 
they cover, the lines they prefer to handle and any other desir- 
able information about them. 


We want every manufacturers’ agent to write us, 
giving us the above information. We want to know 
a little bit about what experience each agent has had, what 
territory he is most familiar with, what lines he is capable of 
representing and any other information he wants to give us. 


We will undertake to compile a list of such agents, 
and when we are requested by manufacturers for 
the information regarding them will turn these lists over to 
them for their use. Your co-operation with us, therefore, 
will not only help us co-operate with manufacturers, but be a 
direct means of securing accounts for yourselves. 


Hardware Age 


239 West 39th Street 
New York 

















HARDWARE 


BIG / 


See how it stands out on this 
handsome calendar. Your 
name and your store are 

emphasized through 

the new Firestone 
advertising plan. 
Read below— 


then mail the 
coupon for 


/ 


WN 


ian. 


hh 




















CoecocococoooococCoCom 


Calendar is over 
2 size 


This ten-color fice ate i 
calendar will increase your sales 


Mest modern reproductive. processes bring out every 
line, every tint of this wonderful painting by Ear! 
Christy. Original painting and printing rights owned 


by the Firestone Company. Can be obtained only _. 
from us. Just one of the startling sales features of |.“ <a 
the new Firestone Advertising Plan that saves 0°. TIRE AND 


x 
e AKRON, O 


— time and develops new business fast.” ,.A*®%2 


Neccccccccccce seceeccoseece 


ractically automatic. Takes care of itself 7” strioriscttin te tire and 


Pa understood that this places me 


during the busy summer months. Send o% wsistne°Sbhiatons whatever. 


coupon for complete details. Learn 
how to land sales by advertising. .-” 


FIRESTONE TIRE & RUBBER CO., AKRON, OHIO o*” Street end Number 
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CUSTOM BUILT 


VERY Marathon Tire is built by hand 
with the same care and thoroughness as 
custom-made wearing apparel. And with 
the same superiority of material, workmanship 
and service that compels the admiration of the 
world for fine hand-wrought articles. 


Regular Fabric and Elastic 
Angle and Runner Treads 
Guaranteed for 5000 Miles 
Service-—Red and Gray inner 
Tubes 
Marathon Tires are built to the order of the motor- 
ing public who realize the true economy of Quality 
and demand it in Tires just as in other articles that 
must withstand the wear and tear of service. 





DEALERS who are building for permanent trade 
will be interested in the Marathon Proposition of ex- 
clusive territory, equitable profit, and individual sales- 
help—vrite for it. 











THE MARATHON TIRE & RUBBER CO. 
CUYAHOGA FALLS, OHIO 


Canadian Plant: St. Catharines, Ont. 


Nii 
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Be Ready To Supply 
Your Customers With 


FISK 


TUBES 


Saturday Evening Post Center spread in color 


Harper's Bazar... .. Second cover in full color 
Motor Life... .. .. ...Second cover in full color 
Country Life........ poevenins Page in full color 
Sunset. . cs eae ne . Page in full color 
American Bey. Vidinnedatatveedened Page in color 


Saturday Evening Post... ...Two facing pages 


Christian Herald...........Cover in full color 
GE oe ndcerdpivri vn ctcese Second cover in color 
Christian Herald................... Half page 
Youth’s Companion. ......Back cover in color 
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E. prepared to supply the de- 
mand for FISK Gold Bond 


(Red) and Pure Fine Para Rub- 
ber (Grey) Tubes. 


Fisk tire users will have Fisk Quality 
Tubes—they won't buy any other—they 
know Fisk. Don’t overlook the sure 
and steady profit from this mighty good 
class of trade. Make [new friends and 
customers with Fisk Tubes. 












Write Dept. H for Fisk Dealer propost- 
tion—get acquainted with a real live line. 










THE FISK RUBBER COMPANY 


Of N. Y. 


Chicopee Falls, Mass. 
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No. 2—The Display Stand 


is the silent salesman, and no more 
attractive display was ever designed 
than this. 
@ The best dealers are selling thousands of 
Boyce Moto-Meters from this stand, and it cer- 
tainly should be on your counters. 


q Every motorist will want a Boyce Moto-Meter this sum- 
mer. Are you going to profit by this demand? 

@ Three models, one to fit every car. $2.50, $5.00 and $10.00. Order 
to-day the three models and demonstrating stand from your jobber. 
The Moto-Meter Co., Inc 
15 Wilbur Avenue Long Island City, N.Y. 














Hardware Jobbers and Dealers:—The Boyce Moto-Meter is one of the three best-selling automobile 
accessories. Without a Boyce Moto-Meter on its radiator we athe wisest car looks and a 


i 
iH} 
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SHOW YOUR FORD OWNERS 





Combination 


DASH LIGHT 


and 


ILLUMINATED CLOCK 


If you are not already stocked 
with this wonderful little device 
you are missing 


The Quickest Sellin 
Accessory for For 


You've ever handled 























y Lights the Clock. 
i and the entire Dash. \\ 
/ \\\\\ 


HI AMIATLIMA\\ 


Every Ford owner has experienced the inconvenience of the unlighted dash. He 
realizes the danger of fumbling for pedals and levers in the ‘dark. He knows the 
nuisance of striking matches to look at his watch or speedometer. 


As a consequence, he wants the ‘“Neverout Combination” the minute he sees it. 


It gives him an illuminated dial watch especially designed for quick ‘reading from 
either front or rear seat, a fully lighted dash and foot-board, and in fact, the same 
driver's night comfort and equipment that go with the highest priced cars. And all 
this at no running expense as he draws his current directly from the Ford magneto. 
The ‘“‘Neverout Combination” is made in two styles—one with and one without the 
watch. Either can be attached to any 
Ford car in a few minutes without drilling 
or other difficult work. 





The “Neverout Combination” is making 
. money for dealers all over the country. 
NEVEROUT Dash Light Write today for further particulars, or 


one ee Ig ane = , 
urnished wi specia . ® Showing NEVEROUT Dash Light and 
better still—order from your jobber. Tluminated Clock with special bracket 


bracket ae use on speed- attached to speedometer dash. 
MADE ONLY BY 


Rose Mfg. Co., 908 Arch St., Philadelphia, U. S. A. 
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UE. STREAKS 


TRADE MARK REG. U.S. PAT. OFF. 
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An Unprecedented 
Advertising Campaign 


Goodyear Blue Streak dealers everywhere 
are on tiptoe in anticipation of a remarkable 
bicycle tire business for the season of 1917. 


An unprecedented advertising campaign 
will begin this month in a large number of 
America’s principal magazines. It will out- 
range in scope any campaign ever inaugu- 
rated by a bicycle tire maker. 

The Good year Tire & Rubber Company believes 
in Goodyear Blue Streak Bicycle Tires just 100 per 


cent. Likewise it believes in its bicycle tire manufac- 
turing and selling policy. 

Goodyear will therefore give its dealers every 
manner of support in the selling of these tires. 


This advertising will be expensive. But Goodyear 
feels it is entirely justified. It will be far-reaching. 
Goodyear intends that it should be. 


Good year wants every bicycle rider in America to 
know Blue Streak tire quality and the policy that 
stands behind that quality. 


Will you be one of the thousands of dealers who 
will cash in on this tremendous campaign ? 


The Goodyear Tire & Rubber Co., Akron, Ohio 
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Three World’s Records 
in One Day! 


And not a single puncture 
or blowout—with Goodrich 
Motorcycle Tires. 


A furious 1153 mile grind— 
day and night—at terrific 


speed. 

On Ascot Speedway — with his 
Goodrich-equipped Harley-David- 
son—Mr. A. T. Bedell smashed 
the 1000 mile record by 21 min- 
utes. Clipped 2 min. 58 sec. from 
the 500 mile time and tacked 125 
miles more on the World’s 24 
Hour Record. 

Bedell says ‘“The tires stood the 
gaff in great shape without a single 
blowout the whole way.”’ 


No speed too great, no turn too 
sharp to lose the traction of this 
wonderful anti-skid. 


A Goodrich rider‘is a Goodrich 
booster—ALWAYS. 


TheB.F.Goodrich {f 
Company 

































Factories: 


AKRON, OHIO 

Branches and 

Every- NWA: Ap 
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MOTORCYCLE TIRES 
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OF SEP eo 


LET rH TR” 


ADELE ALINE KTR SBET ATS TO 


Santa, Fai, Dep Fa 


C Automobile owners appre- : i Ask your jobber to show you the 
ciate the added luxury : : | 

of interior car cleanli- 
ness and assurance 
of a safe foot hold 
when on the 
running board. 


RE ioe : 200 Jobbers 


$2.50 EACH $ “60 EACH $1.50 EACH j 
STANWOOD EQUIPMENT COMPANY, 307 Plymouth Court, Chicago, Ill. - 









plates, place a trial order and 
show them to your trade. A 

sale will result. Your 
profits are fair. 











throughout the 
United States 
have these plates 














HALLADAY 


WWI 














Successful dealers of established reputation handle 








The Latest Halladay 
fits practically all cars Bumper for every car on the American Roads. 
with extended aprons 


quality lines exclusively. 


To such we extend an urgent invitation to investigate 
the selling and wearing qualities of Halladay Bumpers, 
a line that is built right, stays right, sells right and with 
the right profit to the dealer. 





The Halladay line is the most complete and compre- 
hensive line of Bumpers on the market, including a 


Write to-day for catalog of Halladay Bumpers, and 


- 





Briscoe, 





SPECIAL BUMPERS 


Cadillac, Cole, Chevrolet, Franklin, 
Ford, Packard, Pathfinder, Saxon 
“6 


SPECIAL REAR BUMPERS Distributors: 
or Asch & Co., 16-24 W. 61st St., New York City. 
Buick, Cadillac, Mitchell, Overland, BE. L. Thompson Co., 817 Boylston St., Boston, Mass. 
Saxon. Gray-Heath Co., 1440 Michigan Aye., Chicago, Illinois. 
Send for complete information. Sanford Brothers, Chattanooga, Tenn., Southern Distributors. 
Hughson & Merton, Inc., San Francisco, Los Angeles, Portland and Seattle Pacific Coast 


quick selling and profit producing Automobile Acces- 
sories. 


for 











Dodge and’ others, | L. P. Halladay Company, Streator, Illinois 











Distributors. 
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SeeThat Bumper? 


Let it double your bumper sales. 

Every car owner knows that he’s taking 
a big risk with the rear of His car if he 
hasn’t a rear bumper. Sell him one. 


Sell him a 








i 
G 
END THRUST BUMPER 


for the rear of his car at the same time you sell 
him one for the front. Make two sales instead ‘ ye 
of one and double your profits. 







Gemco Bumpers are built on the correct end 
thrust principle. Furnished in diamond or chan- 
nel bars to fit all cars. Quickly attached. 







Write to your jobber or direct to 


Gemco Mfg. Company 
672 So. Pierce St. Milwaukee, Wis. 


Popular Automobile Accessories 


















SHUMAN FLAG HOLDER 


Serves you doubly: Use it for displaying your flag stocks and 
decorations and sell it to your customers—by the thousand! 


Costs 6c Sells for 10c 


and every Holder you 
sell means the sale of 
three flags. 
















Made of ebonized steel. 
Packed in boxes of 50, 
each box containing a 
handsome poster in 
colors. 
















Price, per box, $3.00 






Better order 2 boxes to start with 


THE FRANK G. SHUMAN CO. 


Room 508, 168 North Michigan Avenue Chicago, Illinois 
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The Cups 
shown repre- 


y 


¥ De Luxe 
No. 299 


PRESS: rtase" curs 


Leather Packed a Pat. Marine Ratche 


sent only a 
part of our 
line. 


a7? 


Invisible — i 





v Lock 





BOWEN MFG. CO. 


AUBURN, N. Y. 
CATALOGUE ON APPLICATION 


Write for full 
information. 








FER & Be 


Style Style Style Style E00, 
Ratchet wx D.C. “B’ D.C. “p’’0.C “N”’O.C, . 





=e 


2 Style PA sy 
“K"0.C. “00.0. ‘0.0, Wing Top 


Ask for 
Catalogue L. 

















The 
Handy 
Horn Push Button and Holder 
FOR FORD.CARS 


A Vital Problem 


The proper placing of your Horn Push Button is vital 
and necessary to PUBLIC SAFETY. The more Hand y 
the Push Button is for Emergencies, the more it wil 


in a measure, help to solve the “Safety” and “‘Com- 
fort’ of each city and community. 


It is a BIG SAFETY DEVICE that eliminates reach- 
ing thru or around the wheel to blow the horn. 


° A Necessity— 
Price 50c. Not a Luxury 
Manufactured by 


The Francis-RandCo., Cleveland, Ohio 











Adams mato Top Holder 


“Stops the rattle—saves 
your top’”’ 


Neatest — Quickest — Strongest 


Dealers everywhere will find a 
ready sale for this best of all Top 
Holders. An ornament to any car. 
No unsightly projecting arms, nor 
dangling straps. Can be installed 
- in two minutes, and 
quicker than any other. 


operates 


Two sizes—% in. holes for small 
cars, % in. for large ones. 


Price, $2.00 per pair 
Write for discounts to dealers. 


ROCK ISLAND MFG. CO., Dept. B, Rock Island, Ill. 








Spring Tour. 
Spare shoes handy? Make 
sure they’re covered too. 


is what you need for appearance 
and service. This durable, close- 

fitting case is made in all sizes, 
— every color, to suit your 
own ideas. 


% Prices $3.00 and 
% 
Uy 


uv at your 
dealer’ s. 


Interesting booklet 


\2 
free on request Cony aw” 
The ALLEN AUTO SPECIALTY CO. 


16 West 61st St. New York 


CONVERSE 
FIPLE-TREAD 
TIRE 


A 
“MASTERPIECE OF MILEAGE” 
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New York Wire Cloth Co. 
233 Broadway, New York. Works: York, Pa. 


Successor to 


YORK WIRE CLOTH CO., York, Pa. 
THE WIRE FABRIC CO., Homer, N. Y. 
J. H. DeWITT’S SONS, Brooklyn, N. Y. 
HAMILTON WIRE CLOTH CO., Hamilton, N. Y. 


Manufacturers of 


Wire Screen Cloth 


Opal 


Heavy Zinc Coated 
White Satin Finish. 


Golden Bronze 
Pure Bronze Metal 
Bright (Golden) Finish. 


Egyptian Bronze 
Pure Bronze Metal 
Dark (Antique) Finish. 


Black Painted 
Genuine York Brand 
Black Enamel Finish. 











Look for OUR NAME on the 
hollow bungs within each roll 





It Guarantees 
Best Quality Wire Cloth 














(breaking 


know what 
advantages 
ment. 


Patented 
Nov. 28, 1916 


Stands up under the 
hardest usage without 
damage in any way. 
Hammer, pry, use as 
a cold chisel, or as a 
regular driver, you 
can’t wear it out—lasts 
a life time. 


Won't roll off bench. 


Jobbers and Dealers 


Here is a brand new screw 
driver, just patented last No- 
vember. Write today for our 
special proposition. 


M. B. Tool Company 


Providence, R. I. 
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Most Serviceable 
Screw Driver Made 


It is absolutely shock-proof 


point 10,000 volts). 


Electricians and automobile men 


that means and the 
without further com- 


This driver is 
not merely a 
shock - proof 
novelty; it is 
the strongest 
for general work 
and has the best 
grip of any 
driver made. 








35 Years 
of Butterfields 

We have gained at least two things from 
our long experience in manufacturing taps. 
One is the ability to make keen cutting, accu- 
rate taps that retain their qualities thru long 
service. The other is a knowledge of the needs 
of the trade. 

Stock Butterfield’s and you will be equipped 
to meet the needs of the most exacting cus- 
tomer, in taps, dies, reamers, screw plates and 
allied tools. 





Get our catalog today. 


Butterfield & Co., Inc. 


Derby Line 
on Stores: 


62 Reade St., New York City. 
ba Gaaiting St., Detroit, Mich. 
11 So, Clinton St., Chicago, Ill. 





Consistency 


fs MIDAMCO i aT 


—=—=— 


is one of the valuable facts 


about “MORSE” tools. You 


can always duplicate 


a custom- 


er’s order in quality and that 


means much when it comes to 
holding trade. And the cus- 
tomers are just as consistent. 


They continue 
“MORSE” tools. 
stock them? __ 


CATALOG 


to buy 
Why not 


Morse Twist Drill 
& Mch. Co. 


New Bedford 


Mass. 
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SCREW AND DROP FORGED WRENCHES 


ALL KINDS—PROMPT DELIVERIES 


“r 








THE WHITMAN & BARNES MANUFACTURING CO. 
ESTABLISHED 63 YEARS 
General Offices: AKRON, OHIO New York Store: 64 Reade Stree: 
Factories: Akron, O., Chicago, Ill., St. Catharines, Ont. 








Three Wheel 
ree Wheeled || ETZGEN 


Iron Barrel Measuring Tapes 


will increase your trade 

and build your sales 
ELLING a Dietzgen tape means 
that your customer buys satisfaction 


and will return to you on account of 
the confidence you have implanted in him. 


Our broad advertising creates a good 
demand—our absolute guarantee protects 
both you and your customers. 


Send for Tape Catalog “H”’ 


Eugene Dietzgen Co. 


Best truck on market for handling Manufacturers 

open barrels of material, which by its anes tee tek Gite Ge Sie 
use can be loaded and carried full Pittsburgh 

without losing contents. For further 
description write for Bulletin B12. 


The George P. Clark Co. 


WINDSOR LOCKS, CONN. 

















‘BOLTS, NUTS, RIVETS, WASHERS 


- PICKS, MATTOCKS & GRUB HOES, CROWBARS, WEDGES, FORGINGS 
Wagon Hardware, Telephone and Telegraph Pole Line Hardware. Established 1863 
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Simpson Quick-Acting 
Swivel Base Vise 


Speed in adjusting and general convenience are the strong 
features of this vise. By simply raising the front jaw the 
adjusting screw and nut are disengaged. Thus the jaw can 
be quickly adjusted to the work. Dropping the jaw and turn- 
ing the screw ONCE gives the required grip. ’ 

There is no intricate mechanism involved. All parts subject 
to strain and wear are greatly strengthened and reinforced. 
Like other “Simpson” vises, it is fully guaranteed against 
defects in workmanship and material and breakage under 
ordinary conditions. 

Catalog No. 31 contains full particulars. Get it. 


Athol Machine Co., Athol, Mass. 

















rays 


Aluminum Solder 


SOLDER ALUMINUM and if 
GUARANTEE the WORK Monk hice 


with 


White Star 


Aluminum Solder Kit 





Nationalizing the 
Sandpaper Demand 


It wasn't an easy task. 





We had to teach people to consider sandpaper 
in a class with any trade marked, widely-adver- 


This Kit contains | lb. Solder, scraper, tised commodity. And this educational work 
slick, written guarantee, and instructions. has cost us lots of time and money. 

Used with an ordinary blow-torch. Sandpaper always used to be a buy-as-you- 

Solder melts at 350 deg. F. lie sai cacelinaiaes sort of proposi- 

Flows freely. But not now. Today every consistent user 

Makes perfect joint. of sandpaper knows that he can get the same 

N . $2.50 Kit standard sandpaper+ quality whenever and 

et price, ° per - wherever he buys it. 
Extra Solder, $1.50 per lb. He asks for U. S. SANDPAPER. 





The Ideal Bronze Company United States Sandpaper Co. 
Cleveland, Ohio Williamsport, Pa. 























Parker’s 22." Pipe Vise 


You can’t sell a more convenient, stronger, or more serv- 
iceable vise for pipe work. This one has a Patented Expansion 
Ring Swivel, operated from side of vise, handy to the work. 
A great improvement. 

Made also with Parker’s Patented Solid Steel Bar running 
entire length of side. This feature gives greatest possible 
strength and makes the slide practically unbreakable. Has 
Semi-Steel Castings. The Steel Faces are milled, correctly 
fitted to jaws and renewable. Three popular sizes. All good 
sellers. Liberal profit. Send for Vise-Catalog No. 5. 


The Charles Parker Company 


N. Y. Salesroom, 32 Warren St. Factories, Meriden, Conn. 























7a 


peer eey 


A AREA 


ee eee ee ee 


A yg 


HARDWARE AGE May 17, i917 


SAND PAPER FLINT PAPER EMERY CLOTH 


IN REAMS AND ROLLS GARNET PAPER AND EMERY PAPER 


Se Se ie Ce! ba ABR a cma Bot ontng on 
EUS PIERO 
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RAPID TURNOVER— 
The Aim of Modern Merchandising 


Requires that stocks you carry possess foyr qualifica- 





Hammer 
Clamps and Oilers 


The Hammer Screw 
Clamp built like an 
I-beam, solid, | 
adjusting. The Ham- 
mer Iron Oiler — ex- 
tra strong, big mouth, 
reinforced spring 
bottom. 


We also make Mal- 
leable Iron Adjust- 
able Clamps, Engine 
Torches, Hand and 
Hanging Lamps, and 
Malleable Iron Cast- rere designed and produced after the high speed age in the machine shop had 


a 
in Get ices. te asus nae Thic explains the 
oul mm te thor \~ le ox ne tl wr 
gs. et pri f use or abuse and their unmatched i 
* ere broadly distributed by jobbing 
@ ready stock is in factory storage for emergency calle from any querter. 
. “AGRIPPAS” are fully protected by the y guaranty and the preference 
accorded them by mechanics is fostered by an amount of consumer publicity afforded 
ER & CoO to no other t holder 
» i. PPAS” are now demanded by progressive tool holder users all over the world 
d to liah durability and facility in perfo: «. 





























YOU CAN SECURE 


industrious, capable clerks, salesmen or managers, by 
advertising for them in the Opportunity Exchange of 
Hardware Age. This Department receives the earnest 
consideration of many ambitious men who aspire to more 
responsible positions. $1.00 pays for one insertion of a 
fifty-word advertisement. Try this department, now. 


partie as anc —- acini FY TENN EVE mites Sateen > Raion atl me EE Ao 
prea neat - eset 2 - 


HARDWARE AGE, 239 West 39th Street, NEW YORK 
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STANLEY JOINT FASTENERS 


FOR MAKING STRONG 


AND TIGHT JOINTS 
No. 3300, Plain Edge 





IN WOOD WORK 


PACKED TO MEET ed 








100 to box. 500 and 1000 to box. 
And In bulk 











No. 3315, Saw Edge New York Paege 
Parallel Corrugations See page 85 Parallel Corrugations 100 Lafayette Street 73 E. Lake Street 








NIAGARA VESTPOKIT RENCHIZ 


Fit the Pocket and the Pocketbook 






g 
is 





THE WOOD HANDLE 


is turned from hard close- 
grained wood with an excellent 
jet-black high polish finish. 
Our handles do not split and 
fall off after use, as they are so 
protected that it is impossible 
to break them with ordinary 
service. 

The Steel Handle Wrenches 
are so shaped as to fit the hand 
perfectly. 


EN 
NZ 
Fig 
(6) 
v4 
iad 
4 


nar 
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A 


12 Sizes Singl-End, 6 Sizes Dubl-End, Fit Nuts #y” to 114” 
Niagara Universal Rench, Ten Tools in One 
These Renchiz fit all nuts, square or hexagon 

Even the largest size is not cumbersome in the pocket 

Only high grade material used. Will not wear out 
Save the temper of the chauffeur and the bicycle rider 
Called for by camper, sportsman and tourist 
Handy, Useful, Durable, Low in Price 


A valued convenience at a little cost 
Folder 95-H showing all Renchiz and six sizes 
Vestpokit Skrudrivrs Mailed on Request 


Nagar faite Sei Werke | rT |. cc 


HARDWARE SPECIALTIES 
NIAGARA FALLS, N. Y., U. S. A. 





F. E. WELLS & SON CO. 
Greenfield, Mass., U.S. A. 
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BIFURCATED RIVETS TUBULAR RIVETS 


Established Eighteen Eighty-four 





ia om 


. Main Offiee and Factory 
_ JUDSON L. THOMSON MFG. CO. f | | | 
i Walth M ih, oe 


Bifurcated and Tubular Rivets, Metal Specialties and Rivet Setting Machines 
ORNAMENTAL SPOTS Write for Catalog and Prices OUTSIDE PRONG RIVETS 
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Double Dasher Beaters. 
Dover Egg Beaters. 


The latest and most im- 
proved types of egg 
beaters. A full variety of 
styles, sizes and prices, to 
meet every requirement. 


THE TAPLIN MFG. CO. 
New Britain, Conn. 
New York Office: 

143 Chambers Street 








“It’s So Easy 
ToClean Up” 


Money and dirt with 
the Delphos Long-Han- 
dled Dust Pan. There is 
a profit in it for every 
hardware dealer. 


Delphos Mfg. Co. 
Delpho , Ohio 

















sooo IVES PATENT 
WINDOW STOP ADJUSTER 


Prevents Drafts, Dust and Window Rattling 


© O«< 


The only stop adjuster made from one piece of metal with 
som ribs and heavy bed that will not cup or turn in tightening 
the screw. 


Descriptive circular mailed on application 


THE H. B. IVES CO. 


Manufacturers of Builders’ Hardware 
NEW HAVEN - - - CONN., U. S. A. 








Columbus Sanitary Fly Trap 





The Safest and Strongly 


Quickest Way 
to get rid of 
Flies 


Built of 
High-Grade 
Materials 








Every trap guaranteed not to pull apart. The best 
appearing and most efficient trap on the market. 
The price is right. 


The Safety Wire Gas Globe Co. 
Columbus, Ohio 








Guaranteed 
Not to Mar 
the Floor 


Acme Removal Felt Tips are made 
of long haired wool, compressed 
under hydraulic pressure. 

Consequently they wear indefinitely. 
Positive insulators against noise and the only tip guar- 
anteed not to mar the finest floor. 

Demonstrate with samples at our expense. 

For furniture of all kinds. 


THE SCHATZ MFG. CO., Poughkeepsie, N. Y. 


Agents: J. C. McCARTY & CO., 29 Murray Street, N. Y. 





















GREEN’S HARDWARE 


SHELF BOXES 


Price list sent on request 


THE A. H. GREEN CO. 


101 WARREN STREET NEW YORK 





























MILBRADT 
LADDERS 


will pay for them- 
selves in a short time 
by enabling you to 
wait on more trade, 
save the wear and 
tear on your fixtures 
and goods, as well as 
bring the appearance 
} 4 your store up to 


te. 

Write for catalogue 
showing a large 
number of styles 
suitable for all kinds 
of shelving. 


Milbradt Mfg. Co. 


2410 N. 10th St. 
St. Louis, Mo. 
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A complete, compact, distinctive line in handy house- 
hold cans only; no larger sizes. Good value these 
days at 15 cents or two-for-a-quarter. A great seller 
with Hardware Trade. Assortments contain all 29 
colors. Display matter included. 


Dealer’s Assortment (30 Doz.)............. $26.25 
Jobber’s Assortment (12 Doz.)............- $10.50 
Open stock, all colors, per gross........... $10.80 


Write for color card, circular and booklet, 
“The Five and Ten Trade in Hardware.’ 


MoaitiAux Painr Mro. Ca 


150-170 Second Ave., BROOKLYN-NEW YORK 
Western Trade Supplied by Townley Metal & Hardware Co., 
Kansas City, Mo. 
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CARY’S SUPERIOR 
METAL JOINT FASTENERS 


J ted satisfacto in every respect. They are given the 
Mpreterence for thet uniform a « grade quests and fam. 
Made in many widths and with Tod number of 


corrugations desired. 
ony 
Rot 
Corrugations 
SAW EDGE PLAIN EDGE 


Packed in cartons of 500 and 1000 and in bulk, Also put up in 
coils, wound right-hand and left, and with straight corrugations 
for use in Automatic Driving Machines. 


Largest Stocks Always on Hand—Immediate Shipment 
No. 130 Manhattan Bridge Plaza 
Cary Mfg. Co., 





BROOKLYN, N. Y. 





BICYCLE 


Step Ladders 


are made in 
many styles 
and to fit 
all kinds of 
shelving. 


Send for catalog giving 
full description and prices. 


THE BICYCLE STEP 


LADDER COMPANY 
62W. Randolph St., Chicago, Ill. 

















PEN-DAR LEAF RACKS 


Used on wheelbarrows with removable sides, for 


leaves, cut grass and rubbish; capacity 10 
a —s of ized wire, bolted ‘to a wooden 


mane wheelbarrow. $4.00. 


EDWARD DARBY & SONS CO., Inc. 
367 ARCH STREET PHILADELPHIA, PA. 











Genuine NEY Haying Tools 


es pe FOR FORTY YEARS 
THE COMPLETE LIN WRITE FOR CATALOGUB 


THE NEY MFG. en. Canton, Ohio 








Imperial Lawn Edge Trimmer 
Sells on sight. See how easy it works. 
Note the clean, even edge. No moving parts. 
Very durable. Price is right. Good profit. 
Most jobbers will supply you. 


IMPERIAL BIT AND SNAP CO. Racine, Wis. 


SE, 


















Ask Your Jobber 


For Harness Snaps, Rope 
Snaps, Breast Chains, 
Horse and Cattle Ties, 
Halters, Wagon Jacks, 
Gate Hooks, ‘etc. 


MADE BY 


Covert’s Saddlery Works 


INTERLAKEN, N. Y., U.S. A. 











Quick-Set Steel 


Drive Posts 


These are some of the 
reasons why the de- 
mand for these posts 
is growing: Cost less 
than wood or con- 
crete, guaranteed for 
35 years, a few blows 
set them, adapted to 
any kind of wire fenc- 
ing, wire strung easily 
and quickly. 








It will pay you to 
handle these posts. 
They a appest to farm- 
ers and all property 
owners. Send _ for 
our catalog. It is free. 


Buffalo Steck ay Tonawanda, N. Y. 














Protect Your Own Reputation 


'G a B' 


Galvanized Poultry Netting 


" " 
itisfaction, which 1 i vuar 


' 
hat ate Wil 
aTaal, 


The Gilbert & Bennett Manufacturing Co. 








































Sore ee 


oe 


wo Rey anpaerts 





a meyabet. eet ON cl Olea a at 















ne ib ai ini 














128 HARDWARE AGE 











A STAPLE ARTICLE 
with a BIG PROFIT 


rade SIMPLEX sax 


Reg. U. S. Pat. Office 


ROOFING NAILS 
The Only Satisfactory Nail 


The big demand for this Nail has made 
it a staple seller and yet it carries the 
big profit of a high class specialty. 


Has four times the head area of ordinary roofing nails— 
and head area is the all important point in laying pre- 
pared roofing or sheathing. 

Don’t buy prepared roofing unless Simplex Nails are 
packed in the rolls. 

FREE Samples and Circular on request. 


H. B. SHERMAN MFG. CO., Battle Creek, Mich. 






Perfect Clinching Hose Couplings 


Ga 


Lawn Sprinklers 


For sprinkling large areas. 
Our goods make stead 
tomers. Get our Catalog on 
these profitable lines. 


Sold through Hardware Jobbers. 


Patented finger con- 


struction prevents cuttin: 
of hose. The same applies to all 
Perfect Clinching Hose Menders. 





STUBER & KUCK CO. 


New York Office: 154 Chambers St., 









“Rep laces The Hoe” 
NY | Greta t sight and nets 
you a atabatelteaatc 


garden owner 
glimpses the brand 
new features of the “Gilson” 

—the new combination weeder— 
cultivator and rake—with its oscillating 
double-edged blade (which “clips” the weeds 


and loosens the soil on either stroke) and its long-tined rever- 
sible rake—the sale's as good as mace. Corres in four sizes, 
suitable to field, gercen, truck patch or flower bed. Affords 
a liberal profit to the dealer. 

For Illustrated Catalog and complete information address 


J.E. GILSON CO. Dept. 32, Port Washington, Wis. 













































Townsend Gave to the World 
The Ball-Bearing Lawn Mower 










All other manufacturers now make Ball-Bear- 
ing Mowers for their best grade, but Town- 
send still leads in design, quality and finish. 


S. P. TOWNSEND & CO. 
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You Get the Biggest Return 


in all the desirable elements of H 
rvice when you a “YERDON'S” 

CAST BRASS HOSE 

Made of a Special ust PROOF, 
composition metal, exceptionally 
strong and durable, "they hold the 
hose firmly with a double, all-round 
‘“‘grip’’ assuring a permanently ~~ 
connection. They can 
oer A and will be right on the 
ib doing Efficient work long after 
others are scrapped and forgotten. 

ALL sizes for hose oO. D. up 
to the largest Suction Hose. Most 
satisfactory on automobile hose con- 
nections. Made in Fort Plain, U. 8. 
A. Used everywhere. Unequalled by 


ny. 
We solicit your stock orders. If 
you don’t know them write for sam- 


ples. Both Home and Foreign trade 
supplied. 


WILLIAM YERDON 
BOX 102 FORT PLAIN, N. Y. 
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The Worcester Lawn Mower Co. 


Worcester, Mass. 
Have their NEW CATALOG 
in COLORS ready for mailing. 
Ask for it. 







SELLING AGENTS: 


J.C.McCarty & Company, 21 Murray St., New York 





May 17, 1917 


J. M. Sherwood, Mgr. 
San Francisco Office: Rialto Bidg., Wm. 


Orange, N. J. 





Ma \ 1%; 1917 


DON’T EXPERIMENT 


Sell F. Dieckmann mows and Shoes—look for ~ 
the name stamped on every piece you order. It’s 
an emblem of guality. aid angles, designs, gauges 


and materials. 
THE FERDINAND 
DIECKMANN Co. 
Cincinnati 
hio 
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Perfect Clinching Hose Mender 


THE POPULAR 10c. SELLER 


SMOOTH, STRONG, TIGHT, EASY TO APPLY, 


AND PROFITABLE 
Furnished with brass or steel one-piece tubes. 
Special clamp construction prevents cutting 
of the hose. 


Send for Catalogue of Hose Accessories. 
L. R. Nelson -t- Peoria, Il. 


Exclusive Licensee Under Patents. 

















3,500,000 Cars 
iRequire S'pring Oilers 


PELT right here in the U. 8. 
We're making a spring oller 
that’s easily attac stops 
the squeaks, works out the 
rust and makes the car run 
better. Our 


Universal Spring Oiler 
Price 25c Each 
is selling like ‘‘hot cakes’’ to 
car owners. Made in two 
sizes: 1%” and 2”. We are 
turning over all orders to 
Jobbers and Dealers selling 
our goods. Write for prices. 
Most cars use from 8 to 16 
oilers each. 


IMPROVED GAUGE MFG. CO. 


SYRACUSE, N. Y. 




















SNOW ene IRONS 


The illustration shows our 

No. 2 Iron for slate roofs. 

We make a similar one for 
> standing seam, corrugated 

and V crimp roofing. 

These are the most substan- 

tial irons made. 

Write for prices and samples, 

also our general Catalog. 

ees for the 


BERGER BROS. CO. 


PHILADELPHIA 
Office: 229-281 Po” Store: 237 


Warerooms and Factory: 
100 to 114 Bread St. 








The Standard “S’’ Wrench 


This is the Bemis & Call Improved Adjustable 8 Wrench. Graceful 
in design, an all-around wrench, but specially useful in corners 
and confined places where the ordinary wrench is useless. Easily 
adjusted by thumb of hand holding it, as nut is of sufficient diam- 
eter. Carefully hardened and tempered. 
Guaranteed B. & C. Quality sells it. 

Write for prices. 


Bemis & Call Hardware & Tool Co. 
Springfield, Mass., U. S. A. 





RIGHT NOW 


The revival of wooden boat building will stimulate 
the demand for Ship Augers 


ORDER 
C. E. Jennings’ “‘L’Hommedieu” Brand 


C.E. Jennings &Co., 71-73 Murray St., New York 




















REASONS WHY YOU SHOULD STOCK 


“Red Devil Auger Bits 


@ Yield liberal profits. 
@ Have 10% greater clearance. 
@ Bore ‘with or against grain 
in hard or soft wood. 
: @ Pull themselves in 
Made in without pushing 
in any kind 
of wood. 


single and 

double twist, 

all hand forged. 

Every one has a full- 
polished worm and red shank. 


Smith & Hemenway Co., Inc. 


98 Chambers Street NEW YORK CITY 














Prompt Shipment on Receipt of 
Your Order 


Ferrules, Copper; Bars, Copper; Bottoms, Copper; Burns, Cop- 
yer; Conductor Pipe, Copper ; Crimped Sheet, Copper; Eaves 
rough, Copper; Elbows, Copper; Gaskets, Corrugated Copper ; 
Hammers, Copper; Mitres, Copper; Nails Copper; Rivets, Cop- 
per; Roll Copper; Shoes, Copper; Sheets, Copper; Soldering, 
Co “gt Spikes, Copper ; Washers, Copper 

our selling needs are listed above, write us at once 

Pittusberah Cepper and Brass Rolling Mills 


C. G. HUSSEY CO., 9 "**ysist: *™ 
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No. 114 Red-Hot Torch 


Every Mechanic 
Knows 


who has used Red-Hot Torches and 
Fire Pots, there is none better, 
and he is getting full value for 
his money. They are made from 
the best selected materials by 
skilled mechanics, 
tested and inspected and produce 
a flame of intense heat, using very 
little fuel. We guarantee them to 
please you. All leading jobbers 
will supply at factory prices or 
we will ship direct if cash accom- 
panies the order. 


thoroughly 


Send for free catalog. 


MFG. CO. 
Newark, N.J.,U.S. A. 





The Robertson 
‘¢‘Horse Shoe Magnet’”’ Hammers 


Silver Medal Panama-Pacific Exposition 















THE TACK 





The Best Magnet Hammers on the Market 
——Strong, Permanent Magnets—— 


Arthur R. Robertson, Sole Mfr., Boston, Mass. 


Owner of the “Horseshoe Magnet” Trade Marks 































WRIGHT’S 
PATENT 


Expansive Bits 


Small size bores % to 1 
in. Large size bores 

to 8 in. Have greatest 
strength and ease of bor- 
ing. Cutter accurately 
adjusted and absolutely 
can not slip. 


CLARK 


Expansive Bits. Small 
size bores % to 1% in. 
Large size bores % to 8 
in. Well known every- 
where. 

Manufactured by 
The Conn Valley 
Mfg. Co. 
Centerbrook, Conn. 

























THIS STICK SHOULD BE IN 
YOUR STOCK 





It is the only brand upon which you can meet 
any competition and still make a good profit. 
Superior in Ganiy. Profit, Service, Packages 


ASK YOUR WHOLESALER FOR IT OR 
WRITE US FOR PRICES AND SAMPLES 


THE JOBBER’S MFG. CO. 242,43": 


ILL. 


























stamped on the round of 














The original double twist auger bit, 

















Chester, Conn. 





Look for the full name 


Russell Jennings 


Auger Bits 








patented by 


Mr. Russell Jennings in 1855 





Russell Jennings Mfg. Co. 


















McKinnon 
All-Steel Hose Reels 


Being made throughout of STEEL, elec- 
trically welded, they are lighter yet 
stronger than other reels. Handsome- 

ly finished in japan, 


carefully baked on. 
Loh) They sell at a 
( Ke (@Z ° 
r Ss A 
Ne HED Low Price 








Ce 















Leading jobbers carry 
them. 


ee, traffic conditions make it imperative that 
you order them to-day. 


McKinnon Dash Company 
Buffalo, N. Y. St. Cathatinan Ont. 





















with such men. 










When You Need Men 


consult the Opportunity Exchange of the Hardware Age 
i —men—the right kind—are always open for opportuni- 
; ties to advance themselves. Do you want the ambitious 


kind—the kind that can do things? 
50 words at one dollar per insertion will put you in touch 


Opportunity 
Exchange 


Dept. 239 West 39th Street :: New York 
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,_ American Fence National Fence 


AWARDED 


- Ellwood Fence U. S. Fence 
( Royal Fence Union Lock Fence 
Anthony Fence Banner Fence 


For Farm and every other form of en- 
closure. These fences are well and favorably 
known all over the world and are the most 
effective, substantial and enduring fences 
made. For sale by dealers everywhere. 

Also, American Steel Gates in all stand- 
ard widths and varieties. 


American Steel & Wire Company 


Chicago New York Cleveland Pittsburgh Worcester Denver 


ARE AGE 


ARMSTRONG TOOLS 


ek A 


Tools bearing the name of the Armstrong Mfg. 
Co. are superior made tools. Perfect in construc- 
tion, accurate and dependable. 

The name of Armstrong has ever stood for the 
best in service, quality and workmanship. 


Tools With an Enviable Guarantee 


Send for our catalog of Genuine Armstrong 
Stocks and Dies, Water, Gas and Steam Fitters’ 
Tools and Pipe Threading Machines. 



















Export Representative: U. 8. Steel Products Co., New York 
Pacific Coast Representative: U. S. Steel Products Co. 
Seattle 


San Francisco Los Angeles Portland | 





THE ARMSTRONG MFG. CO. 


290 Knowlton Street Bridgeport, Conn. 
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your customers 
DIXON’S SOLID BELT DRESSING 


sells itself after the first trial. It 
has to be good to come up to the 
Dixon standard of quality. Repeat 
orders follow naturally. 
How is your stock? 

Made in Jersey City, N. J. by the 


JOSEPH DIXON CRUCIBLE COMPANY 
Paste 4 ESTABLISHED 1827 ads 





“STAR EXPANSION BOLTS” 


A PLEASURE TO SELL 
STANDARD THE WORLD OVER 





Lag Screw Wood Screw Machine 
Type Type Bolt 
STAR EXPANSION BOLT COMPANY 
20 W. Lake St., CHICAGO 147-149 Cedar St., NEW YORK 


Toggle Machine 
Bolt Bolt 































If it's DROP FORGED 
WRENCHES you’ re 


after, remember that 
P-S Quality is 
» Guaranteed, 


Ask for 
Booklet A 






Page-Storms Drop Forge Co. 


CHICOPEE, MASS. 


LEBANON 





Lebanon Machine 


Company 
LEBANON, N.H. 


Send for Catalog 


AUGER BITS 







































No Contagion 


high grade merchandise. 


fail to “catch” it. 
business for you. 





HARDWARE AGE 
239 West 39th St. 


is more sure than your own 
belief that you can turn out 
Put that belief into your ad- 
vertisement in Hardware Age, and our readers will not 


Right there is the beginning of 


» New York City 
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lack and Galvanized Sheets|¢*:- 
APOLLO-KEYSTONE Copper Steel Galvanized Sheets eiriseuncy | 


Demand this material exclusively FOR CULVERTS, rows TANKS, ROOFING. SIDING, and 

work—highest in quality, durability and rust-resistance, We also manu facture APOLLO rrigated and Formed 

Black Sheets of every description, Electrical Sheets, Special Sheets, Bright Tin Pistes, Keystone Copper 8 
General rick 


Lt SHEET AND TIN PLATE COMPANY, 











MEASURING TAPES 


Have Snsalanlanecuy Readings 


which, together with other noteworthy improvements, was ori 
nated by uss ACCURATE, DURABLE, TRIED & PROVE 


Send for Catalogue. THE [UFAIN fpULe C0. SAGINAW, MICH. New York 











P L ! E R by ' x ESTABLISHED 1826 
NIPPERS fee = Round and Oval Funches 


AND 


PU NCHES , C. S. Osborne & Co. 


Send for Catalog Newark, N. J. 








AMERICAN 


Sickle Edge Hay Knife. 
The original sectional edge 
hay knife. Write for 
prices. They are in- 


THE NEY MFG. CO., Canton, Ohio teresting. 











Snell’s Star Bits bore quickly and satisfy every user. 

They sell best, because best known—over 120 years on the market. Guaranteed 
right in every way. Get our terms and catalog. 

All sizes, kinds and styles of augers and bits. 


SNELL MANUFACTURING CO. - - Fiskdale, Mass. 
Selling Agents—-JOHN H. GRAHAM & CO., 113 Chambers Street, New York 














Buttering the Jobber’s Parsnips 


To reverse the old saying—*"When a manufacturer uses the adver- 
tising columns of Hardware Age to tell about his gootls he is buttering 
the parsnips of every jobber who carries them.” 

He is creating business that will move the goods on to dealers’ 
shelves. 

It is only plain horse sense for the jobber to take advantage of the 
created opportunity. 

It is natural he should favor dealer advertising and favor the goods 
that are dealer advertised. 

Co-operation with the manufacturer's advertising means increased 
business for the jobber and dealer. 


Read its ads! 
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SAMSON CORDAGE WORKS 


MANUFACTURERS OF SASH CORD, CLOTHES 
BRAIDED CORDAGE LINES, SMALL LINES 


AND COTTON TWINES ETC. 0 Aor carALoe 
MASS. 





BOSTON 
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~—-—-2""@' Iron Fence and Gates 


Lawn Vases 
Settees 
General Iron 
& Wire Work 


. £ te 
anted 


Send for Cataleg 
Cincinnati, 











THE STEWART IRON WORKS CO., 765 Stewart 















HILL’S 

Famous Clothes 

Dryers Order Now 
Hill Clothes Dryer Co. 


Worcester Mass. 
Mirra Hustler Ash Sifters 
















SHOE SLOYD 

KITCH OYSTER 

ae tail RUBBER 
PATTERN 
MAKERS’ 







ROBERT MURPHY'S SONS CO. 
Ayer. Mass. 














THE PEERLESS HANDCUFF 


positively cannot become 
locked in the pocket yet is 
self locking on the cul- 
prit’s wrists. 





PEERLESS HANDCUFF CO., 


Springfield, Mass. 





PRIEST’S 
Clippers 


The world’s standard ‘‘back- 
o’-the-neck"’ shaver deserves 


your serious investigation as 

« groseatte item of stock. 
rite. 

American Shearer Mfg. 


mpany 
Nashua, N. H., U. S. A. 











“ANSONIA” NAIL CLIP—10c. 


Made by the makers of the ‘“‘Gem’’ nail clipper. Twelve 
in a box or 12 on a display card. Fast ten-cent sales. 


Big Profit. 
Write 


H. C. COOK CO. 
Ansonia, Conn. 








Parker Wire Goods Company 


Manufacturers of 


General and Special Wire Hardware, 
Wire Goods and Stampings 


WORCESTER MASSACHUSETTS 











BROOKS 


WIRE GOODS 


Bright Iron and Brass. Special 
Wire Goods Made to Order. 


M. S. BROOKS & SONS 
CHESTER, CONN. 





TACKS “ex" NAILS sees BOLTS 


Cobblers’ Nails, Bed Screws, Glazier Points 


Send for new illustrated catalogue, most convenient and 
comprehensive. 


SHELTON CO., (Estab. 1836) 


SHELTON, CONN, New York, 96 Warren St. 














THE VERY LATEST 


bargains in the way of hardware stores are 
offered for sale in the “Opportunity Ex- 
change” of this issue. They hold valuable 
investments for you. Why not look them 
up—now? 















CLEVELAND 
GRINDSTONES 


Give Grinding Satisfaction and 
identify the genuine Berea and 
Huron stone. 


THE CLEVELAND STONE CO. 
CLEVELAND OHIO 

























ELEVATORS AND DUMBWAITERS 


Made to be sold by the Hardware 
Trade. Can be placed in position by 
any carpenter. 


Send for Catalog No. 24 


ENERGY ELEVATOR CO. 


214-216-218 New St. Philadelphia, Pa. 






















Joung | jOMMERS PEERLESS FAUCETS 


MAPLE WOOD BODY HIGHLY POLISHED 


ONLY THE GENUINE ARE STAMPED In THE WOOD WITH 
‘TRADE MARK MALTESE cross ae Per cur) 
ee = 


BEWARE OF IMMITATIONS 
: : SUCH AS FAUCETS SIMILAR IN SHAPE WITH KEY 
MADE OF LEAD,IRON,OR OTHER INFERIOR METALS, TINNED OR WICKELED. 


JOHN SOMMER FAUCET CO. 555 Centra Ave. Newarr.N 






















tas. Bneo 1650 
— pee pee of) Ss 


” @OHN HASSALL. ine. f 
Rivets. 

EScuTCHEON Pins 

Speciac Wire NAILs t 


Cray ano Osnxcamno Steeers 
BROOKLYN. NY tT 


ae aes — ———) C———_) 
tw Ace Meracs 
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MORRILL PRODUCTS 


Saw Sets Liquid Soap Dispensers 

Bench Stops Lead Seal Presses 

Box Openers Hand Punches 

Nail Pullers Spike Pullers 
The apex of quality resting upon sound advertising, 
satisfactory service, good construction and merit. 


CHAS. MORRILL 


102 LAFAYETTE ST. NEW YORK 
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C-S CO. 


Re cheb ioe te 


12-Inch 
Hardwood 
Levels 


Popular Prices 
Ask Your Jobber PINE MEADOW, CONN., U. S. A. 





No, 102 


«THE (HAPIN-CTEPHENS (0, 


UNION FACTORY 


G-W ICE TOOLS 


For use by the Wholesaler for unloading Ive 
from boats or cars. 
For use by the Retailer on wagons. 
For use by the Housewife at the Ice chest. 
Write for Catalog and Window Display Cards 
Let us quote Jobbers’ prices. 


GIFFORD-WOOD CO. 


Works New York Rochester, N. Y. 
Hudson, N. Y. Boston Philadelphia 
Chicago 











PORTER’S ‘‘NEW EASY”’ BOLT CLIPPERS 


All sizes. All parts interchangeable. Jaws Special Steel. 
Big Seliers. Good profit. Write for prices. 


H. K. PORTER 


Everett, Mass. 








“VICTOR’’ BOLT CLIPPER 


Send for Catalog 





ROBERTS MFG. CO., Somerville Station, BOSTON, MASS. 











High Grade 


Hand Cut Steel Stamps 


_—_— 


THE SCHWERDTLE STAMP CO. 
Bridgeport, Conn. 


Alphabets and 
Figures 








Send for new catalogue No. 10 
WILMINGTON, OHIO 

















SEE THAT GROOVE? 
Oil makes a perfect seal, 
nothing else will. 
That's why more power, no 
carbon, no gasoline or coal 
oil, in the oil pit injuring 
lubrication. Ask your dealer 
or write for booklet V. 
Ford size or under 50c. 
Discount to the trade, 


Automobile Accessories Company 


BALTIMORE, 


MD 


EY BETTER SPRINGS 
Unrestricted 
Stop the ih Gaarantee 
Spring Breahage eraines Againss Breakuge or 


Sagging at any point 
for One Year 
Dealers everywhere sell them—Prices right 
NEW ERA SPRING & SPECIALTY COMPANY 
856 Woodward Ave., Detroit, Mich. 


Send for Catalog of ‘‘Better’’ Accessories 
FACTORIES AT CHICAGO and GRAND RAPIDS, MICH. 








Motor 








This mark is destined to become 


one of the most far-reaching 
factors in the automobile field. 
The comprehensive sales and 
advertising campaign which is 
now under way to assist dealers 


is one of the most unusual that 
has ever come to your atten- 


Specialties tion. We invite well equipped, 


progressive hardware dealers to 
communicate with us promptly. 


Crew Levick Company, 2227-51 Land Title Building, Philadelphia 


STEVENS LINE LEVEL 


for mechanics, farm- 
ers, masons, ete. 
Made of aluminum, 
weighs 4 oZ., accur- 
ate an reliable. 





Write for further de- 
tails. 


Newton Falls, Ohio 














W-X Shock Absorbers 


For Ford Cars, Four Cush- 
ions of Comfort for each cor- 
ner. Easy to attach. Fast 
Sellers. Money Makers. 

gh PERT TT Cee $7.50 


Star Specialty Mfg. Company 
227-233 W. Erie St., Chicago 





GRAY IRON CASTINGS 


LIGHT AND MEDIUM WEIGHT 


Three Complete Foundries Merit Your 
Consideration 
Which We are Bound You Will Receive 


S. CHENEY & SON, MANLIUS, N. Y. 
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NITROJECTOR NO1OO 


Hawthorne Mfg. Co. , 





Inc., Bridgeport, Conn. ,U.S.A. 


NOS™ 


No 


140 Years’ Continuous Business 


seca pm mane A ARETE LEON: CLEATS SOLBE SRE 10 


LARGEST ASSORTED STOCK IN THE WORLD 
Highest Grade Only 


JOB T. PUGH = ::: |: Phila., U.S. A. 
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ROPE 


MANILA and SISAL 


LATHYARN, HAY’ and HIDE 
ROPE and SPECIALTIES 


Manufactured by 


E. T. RUGG & Co., 





Newark, Ohio 





KEEP 
POSTED 


You can get the latest prices from 
THe Iron AGE _ STANDARD 
Harpware Lists, Send for cir- 
cular and specimen pages. 


DAVID WILLIAMS COMPANY 
239 W. 39th St., New York 
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Myers Cushion Tire Lad- 
ders are particularly adapted 
for service in most retail 


It 
Holds The 


Door Open 


No 


- 1914 
TH 


GRIFFIN Gara 


S as necessary to hold the 


e Door Holder 


oor open as the bolt to hold 


it shut. The mere sight of it enables one to see at a 


glance its great value. 
The Garage door swing- 
ing to and fro in the wind 
is annoying and trouble- 
some, expensive and dan- 
gerous. The old way of 
blocking or hooking the 
door open is not satisfac- 
tory or practical. 
he automobile owner 
or buyer nowadays wants 


the new and modern im- 
provements on his car— 
and he gets them. So it 
is when he builds his gar- 
age. He wants the latest 
improvements that add 
materially to his comfort 
and convenience—and he 
gets them. 


LAGU A 


stores ; as boot and shoe, hardware, pharmacies. 
book shops, etc. They are also extensively 
used in factories and storage houses where 
space is valuable and every inch must be 
available. 


You can reach the highest shelves quickly 
and safely and the ladders slide easily and 
without noise. The special construction of 
the ladders permits the use of both hands in 
handling stock at any height. 


Write for our new Store Ladder circular if 
interested. 


F. E. Myers & Bro. 


Ashland Pump & Hay Tool Works 
ASHLAND, OHIO 


UT 


Made in U. S. A. 


THE GRIFFIN MANUFACTURING CO. 


30 W St., ; 17 E. Lake St., 
New York Erie, Penna. a 














Opened and Closed Wire Rope Sockets 


Drop forged and _ weldless. 
There is not a rope made a 
enough to break these Opene 
and Closed Wire Rope Sockets. 
We have tried it. Made in many 
sizes from 1% inches to 2% 
inches diameter of rope. 


Send for illustrated catalog 
showing over 1500 articles of 
Marine Hardware, etc. 


Thos. 
Laughlin 
Co. 
Portland, Me. 
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Help Wanted and 


$1.00 minimum rate. 
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Business Opportunity 


Advertisements 2c per word— 


Situations Wanted 
2c per word—50c minimum. 
Display rates on request 
Allow seven words for keyed address. 





NSTRUCTIONS for your advertisement to appear 
in the Business Opportunity Exchange should reach 
us one week before the date of the issue. 
vertisements go to press every Friday at noon. 


NOTE: In answering ads do not send original letters of reference—send 
a copy; it does just as well. 


These ad- 








Help Wanted 


Help Wanted 


Situations Wanted 


Business Opportunities 





Original letters of reference should 
not be inclosed with replies to ad- 
vertisements appearing in these col- 
umns, as they are frequently mislaid 
and lost. copy of the reference 
will serve the purpose. 








IF YOU ARE DESIROUS of in- 
creasing your earnings, write for 
terms on Sollers’ Self-Calculating 
Scales, something that every carpen- 
ter and stair-builder will be glad to 
get and use. Write early and secure 
exclusive right to territory that you 
will be able to handle. Address R. 
C. Smyers, Mt. Union, Pa. 


HERE IS THE PLACE FOR 
YOUR MESSAGE, FOR IT 
WILL BE SEEN AND READ 
BY EXECUTIVES—THE MEN 
TO WHOM YOU MUST SELL 
YOUR SERVICES. 


MANUFACTURER of full line 
household specialties wants local rep- 
resentatives in all important cities to 
handle line on commission. Depart- 
ment stores, hardware dealers, in- 
stalment houses, premium concerns 
are all big users. State experience, 
lines handled and territory covered. 
We want none but those who can 
“make good.” For such our propo- 
sition is an excellent one. Address 
“S. H.,” care Harpware Ace, New 
York. 


WANTED—An experienced re- 
tail hardware salesman for progres- 
sive hardware store located in large 
Eastern city, a young energetic man 
of pleasing personality, must under- 
stand builder’s hardware. Salary to 
start $20 per week. Replies confi- 
dential. ddress Box A-95, care 
Harpware Ace, New York. 














Wanted—Salesmen to sell a first 
class line of hand spray pumps to the 
retail hardware and Spuceluraciing 

oods trade in New York State anc 

hio. I have an ns 
tion for good salesmen on orders and 
reorders on a commission basis. Ad- 


dress Geo. W. Lisk, Clifton Springs, 
N. Y. 





WANTED — Representatives in| 


State to sell our Magic 


every f 
Plumber to retail trade. An_ ideal 
side line for a live wire. Abbott 


Hardware Company, 636 Columbus 
Ave., New York City. 





SALESMAN—An experienced re- 
tail hardware man for inside sales- 
man with a large wholesale hardware 
house in New York State. Give age, 
experience and references. Address 
Box A-120, care Harpware Ace, 
New York. 





Want a manager in a retail hard- 
ware store. One who is a capable 
executive, an organizer and producer. 
No other need apply. Address Box 
A-104, care Harpware Acz, New 

ork, 





Want thoroughly experienced 
builders’ hardware salesman. Must 
be able to sell high grade goods and 
have the ey | to develop an effi- 
cient builders’ hardware department. 
Applications solicited only from men 
of high grade ability and ——. 
Address Box A-105, care Ha 
Ace, New York. 


RDWARE 





WANTED-—Salesman and window 
trimmer. War causes us to change. 
Good opportunity for man of ability. 
New modern store and equipment. 
Must be hustler. and not afraid_of 
work. ens Hardware Co., 


SALESMEN—calling on whole- 
sale hardware, drug and department 
stores—to handle a side line of metal 
hot water bottles on commission. 
Men of ability, who can do business 
with large concerns. Give full in- 
formation in first letter. References, 
territory covered, how often, etc. 
Address A-123, care Harpware Ace, 
New York, 





Manufacturers’ agents and sales- 
men wanted, automobile accessory 
every section United States and 
Canada, for manufacturer planning 
national campa‘gn. Also representa- 
tives in Enc, France, Italy, Kus- 
sia, Argentine, Frazil. ddress 
“Multiple Automobile,” Box 124, 
care Harpware Ace, New York, 








Situations Wanted 





SALESMAN OF EXPERIENCE 
and ability wants position with man- 
ufacturer. Eleven et experience 
in the Middle and Southwest calling 
on wholesale and retail trade. Best 
of references; age 38, and well ac- 
uainted. Address “B. R.,” care 
Tarpware Ace, New York. 





IF YOU WANT A _ POSITION 
WHY DON’T YOU SAY SO TO 
THE THOUSANDS OF EXEC- 
UTIVES THROUGHOUT THE 
HARDWARE TRADE WHO 
READ THIS PAGE? 


ATTENTION TO RETAILERS 
A hustler and wide awake hard- 
ware man, age 27, acquainted with 
all sides of the hardware field, wants 
osition as manager, with a retail 
ardware merchant. Am a shrewd 
buyer, a capable executive, an or- 
ganizer and a producer. Will only 
consider an association that offers a 
career as well as a fair compensa- 
tion. Address “P. A.,” care Harp- 
ware Acz, New York. 








Salesman of several years’ experi- 
ence wants to represent automobile 
accessory or specialty house in the 
New England States. Address Box 
255, Derby, Conn. 


WANTED—A place in a whole- 
sale hardware house by a young man 
28 years of age, married and does 
not drink, have had five years’ ex- 
perience in the hardware business, 
would like a place in the business 
where there is a chance for advance- 
ment. Can furnish the very best of 
references as to character, etc. 
dress Box A-116, 
Ace, New York. 





care Harpware 








Salesman with over 15 years’ road 
experience, favorably acquainted 
with Wholesale and retail hardware, 
seed and implement trade, covering 
Middle West, also East, desires po- 
sition with reliable concern. Best 
references. Proposition with salary 
and commission preferable. Per- 
sonal interview if convenient. Ad- 
dress Box A-117, care Harpware 
Ace, New York. 





YOU HAVE OF COURSE THE 


THAT YOU CAN USE 
POSITION; 
ANT TO GO AFTER 


Oo IN A 
“PULLMAN,” BUT IT WILL 
PROBABL GIVE YOU A 
WORTH-WHILE “BERTH.” 





Susquehanna, Pa. 


Salesman of experience wants po- 
sition with manufacturers of hard- 
ware specialties in Central or North- 
western States selling jobbers and 
large retail trade. Address Box 
A-118, care Harpware Acz, New 
York. 





SALESMAN — TWENTY-FIVE 
ears’ experience handling several 
ines to jobbing hardware and kin- 
dred trade in territory from Buffalo 
and Aagee to Omaha and Kan- 
sas City, and from Duluth to Louis- 
ville and St. Louis, wishes to secure 
additional line. Address Box “A-7," 
care Harpware Ace, New York. 





Experienced salesman covering 
Wisconsin, Michigan and Minnesota 
wishes to make connection with rep- 
utable house. Commission basis. 
P. O. Box 674, Milwaukee, Wis. 








Business Opportunities 


ABOUT APRIL 1ST 
THE UNDERSIGNED WILL 
OPEN A MANUFACTURERS’ 

AGENCY OFFICE 
centrally located for the Missouri 
and Mississippi rivers’ jobbing trade, 
and will take on a few representa- 
tive and first class items or lines 
which will be given thorough and 
competent personal representation on 
a commission basis. Correspondence 
solicited. FRED R. PECK, formerly 
sales manager The Peck Hardware 
Mfg. Co., Berlin, Wis. 








YOUR OPPORTUNITY 

As a sheet-metal manufacturer to 
supply the demand in all rural and 
farming communities for a time and 
trouble saving device for quickly 
and easily filling bags and sacks. 
Cheap and practical. For details, 
address Joseph C, Martin, Water- 
bury, Vt. 





FOR SALE—An old and well es- 
tablished business, General hardware 
and mining supplies. Complete tin 
shop in connection. Will invoice 
about $8,000 and doing a yearly busi- 
ness of $25,000 to $30,000. Located 
in promising mining town in Mon- 


tana. Cash only. ill rent or sell 
buildings. Wish to retire from busi- 
ness. Address “C. O.,” care Harp- 


ware Ace, New York, 





PROSPEROUS STORE in up-to- 


Ad-|date Middle West town of 1000, in 


heart of fine farming district; paved 
streets, electric lights, good schools, 
etc.; $10,000 stock of hardware, 
paint, stoves, furniture. Undertak- 
ing business combined. Did $35,000 
business last year. Must cash 
deal. Address “B. F.,” care Harp- 
ware Acg, New York. 





Experienced hardware manufac- 
turers’ representative now covering 


other line in addition to one now 
selling to retail hardware and lum- 
ber dealers. Address Box “A-88,” 
care Harpware Ace, New York 





IF YOU ARE DESIROUS of 
buying, selling or exchanging a stock 
of hardware, we can of great 
service to you on account of our 
intimate knowledge of these matters 
in every section of the United 
States. Address “R. W. S.,” care 
Harpware Acz, New York. 





Eastern territory could handle an-| B 


FOR SALE—Long established 
hardware business, located in pros- 

rous Wisconsin city, surrounded 
by rich agricultural and dairy sec- 
tion. Clean, up-to-date stock. Will 
invoice about $12,000. Will give dis- 
count to cash buyer. Trade for Wis- 
consin real estate considered. Good 
lease on store building. Good reason 
for selling. Address W. J. Bichler, 
Belgium, Wis. 





THERE SEEMS TO BE AN 
UNUSUAL DEMAND FOR 
HIGH GRADE MEN RIGHT 
NOW—WHAT KIND OF AN 
OPPORTUNITY ARE YOU 
AFTER? WE RECOMMEND 
THIS SECTION FROM “PAST 
PERFORMANCES.” 





FOR SALE—Stock of hardware 
and plumbing materials; located in 
Eastern New York; will sell or rent 
the building with dwelling. Only 
hardware store in town located in a 
large dairy section, nearest business 
of the kind is ten miles. Have 

here fifteen years; poor health rea- 
son for change. An excellent o 
rtunity to take ";2 well esta 
ished usiness. ill inventory 
$5,000. Address “C. L.,” care Harp- 
ware Ace, New York. 





FOR SALE. 
First class hardware stock, con 
sisting of hardware, tinware, paints, 
oils, seeds and farm tools. Inven- 


tory about $15,500. Located in Mid- 
dle Western town 40,000 population. 
Desirable farming trade; $12,500 
cash only. Address P. O Box X 
Station A, Waterloo, Iowa. 





FOR SALE—Long . established 
hardware business, located in the 
heart of the corn belt of Illinois. 
Stock and fixtures will invoice about 
13,000; $25,000 yearly business. 
ood clean stock. ill give 10 per 
cent discount to cash buyer. This 
is a real bargain, and will not be on 
the market ong. Reason for sell- 
ing, failing health. Address ‘‘E. D.,”” 
care Harpware Acz, New York. 





For Sale — Good up-to-date stock 
of hardware and implements in the 
best agricultural district in Northern 
Indiana. Will invoice about $6,000, 
building $2,200. Best chance in a 
lifetime for a young man. Address 
Box A-103, care ARDWARE AGE, 
New York. 





Young man to take one-half inter- 
est in an established and paying busi- 
ness, which has net assets of about 

50,000, in an inland city. Must 
ave at least $15,000 cash to invest. 
Notes accepted for the balance 
Only young man of proved energy 
and ability and knowledge of hard- 
ware need apply, Highest refer- 
ences required. 3,000 salary and 
half profits to right man. Address 
ox “A-58,” care Harpware Acr, 
New York. 





FOR SALE—The only exclusive 
hardware business in a town of 700 

pulation, in Wyoming County, Pa. 
ood farming community; good 
store, well located, reasonable rent, 
including fixtures. About $2,500 
needed to buy present stock; a good 
opportunity for man who is a plumb- 
er and tinner. Write for particu- 
lars. Address Box A-110, care 





Harpware Ace, New York. 








May 17,1917 








Business Opportunities 


For Sale at a Sacrifice 
a Handle Factory 


at Shreveport, La. 
\bundance of necessary tim- 
ber and natural gas for fuel. 
Situated on main line railroad. 
The Handle Factory owning its 


own switch and side tracks 
For full particulars, address 

D. R. SHARPE, 
Shreveport, La. 





FOR SALE 


Hardware and plumbing business in 
Eastern New York; will sell or rent 
building with dwelling. Located in 
large dairy section. Only hardware 
store in town, Established over 15 
years; poor health reason for change. 
Stock will inventory 5,000. Write 
to-day. Address “C. L.,” care 
Harpware Ace, Néw York. 





FOR SALE — Established hard- 
ware and furniture business, located 
in heart of lumber district of West 
Virginia, showing increase each year. 
Clean stock, population of 1,500, 
county seat, good schools, churches, 
electric lights, city water, living very 
reasonable, stock is and can be 
turned four to five times a year. 
Will sell cheap account owners hav- 
ing other interests which makes it 
necessary to dispose of business. A 
splendid opportunity for a man of 
moderate means. Address Box A-92, 
care Harpware Ace, New York. 





We are always ready to merchan- 
dise, intelligently and effectively, 
high grade products in the metro- 
olitan district. P. J. (aaey & 
ES. 110 W. 40th St., New York 
City. . 


WANTED—To represent manu- 
facturers of hardware or hardware 
specialt:es in the eastern provinces 
of Canada, Fifteen years’ experi- 
ence in the hardware business. Five 
ears as assistant to the buyer of the 
formant jobbing house in eastern Can- 
ada. Address Box A-114, care Harp- 
ware Ace, New York. 


FOR SALE—Old established hard- 
ware, plumbing and heating bus ness 
in South Jersey, population 1700 
excellent farming community, good 
school. Reason for selling, owner 
must work outside owing to health, 
but can work for buyer if needed, or 
will sell hardware only if preferred. 
The whole will invoice about $4,500. 
Address Box A-115, care HarpwareE 
Ace, New Work, 





FOR SALE—Hardware store, good 
trade and location, good opportunity 
for hardware man. Inventory $12,000. 
Reasons for selling, we have other 
interests. Located on main avenue 
of Bronx, near 149th Street. Ad- 
dress Box A-119, care Harpware 
Ace, New York. 





, WANTED—Manufacturers’ agent 
to represent a large manufacturer of 
adjustable wrenches for automobiles 
and bicycles. Resident agents in the 
following cities particularly desirable: 
Chicago, San Francisco, Seattle, New 
Orleans, Atlanta, Toronto, Montreal. 
Address Box A-85, care Harpware 
Ace, New York. 





WANTING to represent factories 
on commission for West Tennessee, 
Arkansas and Mississippi—enamel 
ware, staple and hardware specialties. 

ddress Box A-122, care HARDWARE 
Ace, New York. 
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1 __Progressive 
sales -organiza- 
tion, with New York 
Office and permanent 
outlets, invites negotia- 
tions with manufactur- 
ers desiring vigorous 
representation in New 
York and vicinity. 
. Will consider 
purchase of es- 
tablished agencies and 
employment of existing 
office and selling-force. 
(3 __Might under- 
take to market 


entire production of a 
growing factory. 


Only high-class proposi- 
tions in the following 
lines will be acceptable: 


(a) Hardware 


(6) Factory 
Supplies 


(c) Automobile 
Supplies 


You may outline your 
proposition in fullest 
confidence,’ or arrange 
for personal meeting. 


Address Box A121, care 
Hardware Age, New 
York. 































































































































Fast Friends 


—Delta Files 
and Users 























It makes no 
difference 
who he is, the 
user of a 
Delta File is 
a booster 
His  friend- 
ship for that 
strip of cru- 
cible steel 
grows daily 
with service. 


Think what 
that means to 
you as the 
man who sold 
the file. That 
friendship for 
a quality tool 
comes right 
back to you 
in trade, in 
new custom- ; 
ers as well as 
old. And even 
if it paid 
nothing in 
cash it would 
- be worth 
while. 


But Delta 
sales are 
profitable. 
worth going 
after. Study 
your custom- 
ers’ needs and 
sell the files 
that satisfy. 
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DELTA 


by Pen 





Delta File Works 


PHILADELPHIA, U. S. A 
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The Classified Directory appears in the first issue of each month 
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Bridgeport Screw Co.........7:-35| Hall, Frank B -134) National Mfg. Co...........++ 52 
Brooks & Sons, M. S..........133 Halladay Co., L 118 Pe Biss vc Rede NESS ORES EeR 129 T 
jrown & Sharpe Mfg. Co...... 6| Tfammer veeeeee e124) Now Era Spring & Spec. Co....134 
Buffalo Steel Co.......-..+0+: Be Bis Fe Bsns ds etees ons 30] New Jersey Wire Cloth Co...... 128|Taplin Mfg Co........0:000+5 126 
Buffington Wheel Co........... 3g | Hassall, Inc., John.......-...+. 133] New York Wire Cloth Co...... 121|Thompson Mfg. Co., Judson L. .125 
; . 3 2: 
belies Peed Ca, 0. sccdnsccnens 1| Hawthorne Mfg. Co 134] Ney Mfg. Co........0000+ 127, 132] Townsend Co., S. P.....+...... 128 
Hayes Pump & Planter en) oe Metal S Works.12 a rtemont Mig Ces 6cc cv cccenccse 12 
Butler Bros. .....scccccsevesees 99 < Niagara Falls Metal Stpg. Works.125)-p.piiar Rivet & Stud Co.......135 
Butterfield & Co...............121| Heller & Co., W. 42] Nicholson File Co............. 3 
Hill Clothes Dryer Co.......... 133) North Bros. EE + ae 40 
i OE 6 re 110 U 
C Hussey & Co., 129 fe) 
Union Hardware Co............ 24 
Cavocunies C6... i. scissvesss 20 Ctived trek @ Biset Co... 23 122|Union Horse Nail Co....;...... 128 
Cc Mfg. Co 127 : RIOR TOG Ces casecccceccccee 43 
“al ‘ sof cabanas a Opportunity Exchange ....136, 137 So. OB BA GBs 5c oc. oes 123 
Champion Spark Plug Co....... 106 Osborne & Co., C, S.........+, SIRIUS, DB; Vite. CO. 955056050050. . 100 
Chapin-Stephens Co. .......... 134|Ideal Bronze Co 123 
Chatillon & Sons, John......... 18] Imperial Bit & Snap Co 127 P v 
Cheney & Son, S..........-..+--134] Improved Gauge Co 129 
Chicago Flexible Shaft Co...... ee eS > ry a 36| Page-Storms Drop Forge Co..... 131 RE TS oe 140 
Chicago Spring Butt Co......... 45| International Silver Co......... Parker Co., Charles............ POR ie er, 31 
Christian Herald ......scc20.05 8-9] Interstate Iron & Steel Co...... 11| Parker Wire Goods Co.....,.....133)Voss Bros Mfg. Co......-.-++» 30 
Clask Ce, Goorge BP. .... 0026.08 122| Irving-Pitt Mfg. Co............ 42| Peerless Handcuff Co.......... 133 
Cleveland Stone Co............ 133) Irwin Auger Bit Co............ 294} Pena, Tne: A. Cy cc ckecseccces 48 ; 
— ae a. de “ 6 Sr hetee Ne Ives Co., 126 | Pennsylvania Lawn Mower Wks. 21 Ww 
Yonn. Valley Mfg. Co......... J 
Combemes Pie oc iccssvitenesi 51 POPE, ME Bes ve evense ce coves eek Walworth Mfg. Co.........---- « 
Converse Rubber Shoe Co....... 120| - Pratt & Lambert, Inc........... 23) Warren Bite, Ge. FA osc. cess 38 
Genk tee Mi. Gy ckcsssscascter 133 Progressive Mfg. Co......--.-- 33! Wells Sons Co., F. E......-:-- 125 
Covert’s Saddlery Works....... 127 Pugh, Job. T.wccessccocccccces 134] Whitaker-Glessner Co., 
Crescent Co, oc cccscccsccccccs 34 Tenckes Mfg. Co., E........+0- 41 Wheeling Corrugating Dept... 37 
Crow Tati Ce. iccesscusseven 134 Tesint RC. 129 R Whitaker-Glessner Co. ........- 43 
Jennings a Rees aes es Whitman & Barnes Mfg. Co..... 122 
Jennings Mfg. Co., Russell...... 130 I 107 
Richards-Wileox Co. .........:. rh ge ee eae / 
D bg A ee Pe a 13 Wickwire Bros., Inc..........- 1 
i | rr 1341 .. oses 124 
Johnson’s Arms & Cycle Works, Robertson, Arthur R........... 130 Williams & Co., J. H......-+-- 128 
Darby & Sons Co., Edward.....127| Iver ......ceeceeceeeeeeeees 28| Rock Island Mfg. Co........... 129] Worcester Lawn Mower Co..... : 
Davenport Mfg. Co............ 42 Johns-Manville Co.. H. W..102, 103] Rose Mfg. Co..........cseeeees 115 Latha e p m _ SEG ceces cee 
Delphos Mog, Co... ..ccccvsceces 126 |" c Site: & Oren: WS. dic occ cix'se 45| "8 t Wire Co....... severe 
Delta File Works.............. 137 Rethwelles & Ce. wo .ccccscvece 46 
Dame OO. bd66c 0 ctteedscccman 34 Royal Iron Mfg. Co............ 40 
Dbstins F006 0s vcvicvcdapens 129 A Se errr: Y 
Dietzgen Co., Eugene.......... 122 Rue & Coy Ei Tos i tevicves 134 
Dixon Crucible Co., Joseph..... 1311] Keystone Steel & Wire Co...... 22 Russel & Erwin Mfg. Co....... SE TUOOUEE, WEI gsink was dece cess. lim 











May 17, 1917 HARDWARE AGE 


“eu,, | 4a 








Many a tire dealer has burned his 
bridges before him by getting hooked 
up with the wrong tire. 


But the dealer who ties up to 


Miller 


GEARED-TO-THE-ROAD 
TIRES 


rides to prosperity over the indestruc- 
tible bridge of customer satisfaction. 

Miller Tires are always good tires 
because the Miller Method of vulcan- 
izing retains all of the natural veg- 
etable wax and oil of the cotton fabric, 
the backbone of the tire. 


An unusual tire backed by an unusual 

selling plan that makes money for dealers. ° 

Your territory may be open. It costs The Miller Rubber Company 
nothing to get the details. Write for Aiieen. Chile 

them. 


HMA 
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THE LINE OF 
GOOD POINTS! 


a . 
wit Quality — Attractiveness 
Fe — Profit Makers — 


YOU, as a good hardware merchant, must consider the ques- 
tion of merit in stocking any line because YOU deal with the 
ultimate consumer, who, after all, is the real judge. Satisfying 
the consumer is our real purpose. That is why our line possesses 
so many points of quality. But in addition we make the line a 
worth-while line for YOU to push because of the profits in it for 
YOU. 

Make your store headquarters for motorists and cyclists by 
stocking a full assortment of 


DUTCH BRAND 


PRODUCTS RADIATOR SEAL 





Automobile Patching | Tire-Brite Motorcycle Cement C . D 
Cement Radiator Seal Com- § Tire Fluid ea | POU N 

Vuleanizing Cement pound Enamel eee 

Rubber-Seal Gasket Shellac Friction Tape A ’ 

2in 1 Tread Filler Soapstone | Cycle O 

Varni-Brite Valve Grinding Com- | Ball Bearing Com- 


Rim Coat pound | pound 


| 
Carbo-Cide | Mica Powder | Stick Graphite 
Auto Top and Cushion | Bicycle Rubber Ce- | Liquid Graphite 
Coating | ment Graphite Grease 
Alaminum Paint Wood Rim Cement Flake Graphite 
Engine Paint Rim Shellac Ground Graphite 
Black-The-Brass | Heal-O 


DEALERS:—Stock DUTCH BRAND Products through your jobber. 
Send for catalog of complete line, today. 


JOBBERS:—Write for our attractive proposition. 


VANCLEEF BROS. 


eManufacturers Dutch Brand Rubber Cements 


and Auto Chemical Specialties 
Illustrations show a few of the 


7701-7711 Woodlawn Avenue CHICAGO and the attractive packages 


in which they are put wp. 
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